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ast year, The Interlace beat hundreds of
iconic buildings from around the world
to clinch the prestigious World Build-
ing of the Year title, which is considered
the highest accolade in architecture,
otherwise known as the architectural Oscars.

The project was lauded as a trailblazer for its
bold, yet community-centric design, as well as
its top-notch green features. Here are 10 things
about The Interlace, that make it a one-of-a-kind
development, well-deserving its world-class status
and prominence.

1. UNPARALLELED LOCATION

The Interlace journey began in 2007 when a Cap-
itaLand-led consortium acquired the site through
a collective sale. Formerly known as Gillman
Heights Condominium, the site’s outstanding
attributes presented a unique opportunity to
create a bespoke development.

The site sits atop a hill in a private enclave
nestled within a 10-kilometre stretch of unspoiled
greenery, the Southern Ridges. At the same time,
it is a mere 10-minute drive to prominent nodes
including the Central Business District, Buona Vista
growth corridor, HarbourFront office and retail
belts, National University of Singapore and Sentosa.

To realise the site’s full potential, the developers
partnered Office for Metropolitan Architecture
(OMA) and internationally acclaimed architect
Ole Scheeren who is renowned for his bold,
sometimes provocative designs as seen in his
project repertoire including the China Central
Television Headquarters in Beijing and the floating
auditorium on Nai Pi Lae Lagoon in Thailand.

2. AHILLSIDE VILLAGE

As in other major cities, plain-vanilla buildings
dominate the Singapore skyline for practical reasons.
The Interlace could have been built as 12 isolated
towers. However, Scheeren wanted to break the
status quo and took a radical approach to “topple”
the towers, making the vertical, horizontal.
Taking a leaf from the hillside villages of San-
torini in Greece, Liguria in Italy and Al Hajjara
in Yemen, OMA/Scheeren unveiled their formal

Space is the ultimate luxury in a small city=State like Singapore.
The Interlace units are designed to be unusually generous and efficient.
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design for The Interlace on September 4, 2009,
which featured 31 interlocking super blocks,
stacked on top of one another in a dramatic form.

3. LUXURY OF SPACE

Home sizes have shrunk over the years as land
becomes increasingly scarce and expensive. Space
is the ultimate luxury in a small city-state such as
Singapore. Against this backdrop, each unit at The
Interlace was designed to be unusually generous
and efficient. Available three-bedroom-with-family
units start from 2,056 sq ft while penthouses range
from 3,488 to 6,308 sq ft.

In a similar vein, Scheeren arranged the blocks
in hexagonal grids which allow for generous dis-
tance between each home and maximum privacy.
The site’s natural elevation also allows more units
to enjoy unobstructed views. On the other hand,
the interlocking design connects the residents
together and nurtures a community spirit.

The Interlace is also built on an 8-hectare
site, which affords every resident a much-needed
breathing space.

4. WIND-TUNNEL EFFECT

The criss-crossing blocks at The Interlace create
a permeable facade and pockets of space, forcing
winds to travel through them and increasing their
speed. The process results in natural air-condi-
tioning, making the development cool and windy
all year round.

Scheeren also strategically placed water bod-
ies along the wind corridors to further cool the
development and enhance the quality of living
at The Interlace.

5. ENGINEERING MARVEL

Each super block at The Interlace is supported by
weight-bearing transfer decks that are capable of
withstanding the weight of 10 Airbus A380 jetliners.
This allows the super blocks to be safely stacked
and criss-crossed on top of each other. These
decks were constructed from High Performance
Grade 80 concrete. The usual concrete grade used
for buildings in Singapore range from 50 to 60.

The strong support structures mean doing
away with unsightly support pillars and freeing
up floor space to create a bigger living area.

6.112% GREENERY

The Interlace is home to more than 170 species
of flora, comprising about 1,200 trees, 14 super
trees and 700 plants. Greenery was incorporated
in multiple locations throughout the buildings, in
the form of sky gardens and planted terraces as
well as hanging off the vertical fagade.

Together with the lush tropical foliage on the
ground, The Interlace has green spaces that cover
112% of the development site area. As a result,
there is more greenery on the site than before the
project was built.

7. QUIET ZONES

The buildings envelope 8 outdoor courtyards and
provide shade, making them usable for communal
and personal activities all day long.

Of the courtyards, the Spa Valley, the Bamboo
Garden and the Lotus Pond courtyards form the
quiet zones that are ideal for meditation and con-
templation. The Spa Valley courtyard features a
spa pool lagoon, Jacuzzi, waterfall grotto, massage
pools and steam rooms, in a rainforest setting.

Spa.ValIey - one of the 8'outdoor courtyards at
The Interlace - nestled in a rainforest setting

8. ACTIVE ZONES

The other courtyards — Central Square, Water Park,
Play Hills, Theatre Plaza and Waterfall Terrace -
provide generous communal and interactive space
for the residents of 30 different nationalities who
call The Interlace their home.

The Central Square courtyard is a favourite
meeting spot for family, friends and neighbours,
with its proximity to the recreational facilities
including gymnasium, billiards room and karaoke
room. Budding athletes and sports enthusiasts
can head to the Water Park and Waterfall Terrace
courtyards which house a 50-metre lap pool, tennis
courts and other facilities.

Children can nurture friendships from a young
age at the Play Hills courtyard, which features
sculpted groundswells and a play station, while their
furry friends can stretch their legs at the pet zone.

9. SHOP AND DINE

The Interlace houses 8 retail outlets, including a
mini mart, a bakery, a coffee joint and a nail spa,
which offer daily necessities and services.

There is also a shuttle service from The Interlace
to the HarbourFront MRT station which is the
transit node for VivoCity and Sentosa.

Other lifestyle destinations in the vicinity
include Alexandra Village Food Centre and ABC
Brickworks Market & Food Centre, known for their
local delicacies, as well as Anchorpoint Shopping
Centre, Queensway Shopping Centre and IKEA.

10. RUNNING TRACK

One of the unique features at The Interlace is
the 1-kilometre running track, which borders its
sprawling 8-hectare site. The track connects the
various courtyards and gardens in the develop-
ment, and serves as fire access to all 23 lift cores
within the project.

The track is well-lit into the night, making
it accessible for avid joggers and time-strapped
residents at their convenience.
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snapped up in
just one week!

discount

for selected units!

15%

With a down payment

from as low as $250k>*,
move into your dream
home immediately and
save on loan interest
payments for 12 months!

The CapitaLand Stay Then Pay
programme is applicable for
selected units only.

* Based on the selling price of a
$2.5M unit (excluding any stamp
duties payable)

Visit our sales office at
192 Depot Road #03-22

Open daily from 11am to 6pm
6273 0340 | theinterlace.com.sg

Jointly developed by

Cap/taLand

HPL
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The residential enclave has many promlnent resi
._Including architects, bankers, doctors and business tycoons.
% With several GCBs entering the market, some see it as an
. S opportumty to buy into the coveted neighbourhood.
See our Cover Story on Pages 6 and 7.
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US real estate agents at
homeowners’ mercy

| BY PATRICK CLARK |

ou have just sold your home for

US$400,000 ($535,243). Good

going, nice job, congratulations.

Kudos are also due to the real

estate agents who helped you
close the deal. If you live in a part of the
US where the standard commission is
6%, you have probably just paid them
US$24,000. Or maybe not.

Real estate commissions are set by
custom, not written in stone, and a
new survey suggests that Americans
are haggling. Sixty per cent of peo-
ple who sold a home in the US over
the last year got a discount from their
agent, with average savings of 41 % off
the standard commission, according to
real estate brokerage Redfin. These are
not trivial amounts: If you are selling a
US$400,000 house and manage to cut
your agent’s commission to 5%, you
have just saved US$4,000. If you got
the 41 % discount that Redfin’s survey
identified as the average, you saved
just under US$10,000.

Why are sellers cutting better deals?
One explanation is that low inventory
in some markets means a lot of agents
are fighting over a small number of
listings. In May, the number of US
homes listed for sale was down 4.2%
from the previous year, according to
data published by Realtor.com. The
shortage of homes for sale has been
the dominant theme in such markets
as San Francisco and Dallas, driving
up prices and forcing buyers to make

]

Low inventory in some US home markets could mean there are many agents fighting over

a small number of listings

snap decisions and waive contingen-
cies. Lately, those conditions have
been migrating to smaller, less like-
ly cities, including Omaha, Nebraska
and Buffalo, New York. Not only do
tight markets create more competition
between agents, but they also tend to
increase sales prices and decrease the
amount of time it takes to sell a home
— two factors that are probably mak-
ing it easier for an agent to accept a
lower fee.

An additional theory, advanced by
Redfin in a blog post accompanying the
survey results, is that agents agreeing
to accept discounted fees are respond-
ing to pressure from real estate tech

start-ups. That cohort includes Redfin,
a Seattle-based brokerage that charges
sellers 1.5% to list a home, so it might
pay to consider the source. Still, it is
plausible that online real estate com-
panies are driving down commissions
by charging lower fees, helping sell-
ers list homes without agents or forc-
ing traditional agents to compete for
new leads.

“It used to be that I would go to a
listing appointment and the sellers were
already completely sold on hiring me,”
says Elizabeth Weintraub, who leads a
team of agents at Lyon Real Estate in
California. “Now, it seems like I'm hav-
ing to spend most of the appointment

BLOOMBERG
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explaining why I'm worth the com-
mission.”

Weintraub’s argument is that 40
years in the business have given her
a keen sense of when a buyer is likely
to be turned down for a loan, or when
there is room to coax a prospect into
making a higher offer. Others have ar-
gued that a seller who insists on pay-
ing a lower commission runs the risk of
limiting the number of would-be buyers
who look at the home. That is because
agents representing buyers are usual-
ly paid out of the sellers’ commission,
and reduced fees have a way of trick-
ling down. Another favourite thesis is
that an agent who cannot defend his or
her commission is likely to fold when
negotiating the actual sale — although
if you believe that, you should double
your agents’ commission on the theory
that the service you get in return will
be twice as good.

A more plausible argument is that
not all sellers look the same to real es-
tate agents. Homes that sell for higher
amounts generate larger commissions
— and probably create some addition-
al wiggle room for agents to cut fees.
Likewise, a seller who plans to use the
same agent to sell their old home and
buy a new one probably has extra lev-
erage in bargaining.

The Redfin survey indicates that even
sellers with more modest properties and
no plans to buy a new home should in-
quire about reducing their fee. As any
good negotiator would tell you, it does
not hurt to ask. — Bloomberg LP° &

TOTO

TOTO Kitchen creates a modular design narrative founded on
European principles and unifies it with quality materials and
experienced craftsmanship. The synthesis culminates in beautiful
and durable kitchens to complement every personality.

W. ATELIER Level One, 75 Bukit Timah Road T +65 6270 8828 watelier.com
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PROPERTY BRIEFS

Building at Jurong
Gateway for sale

from $8 mil

A three-storey building with
a basement carpark has been

launched for sale by expression
of interest. The guide price is in
the range of $8 million to $10
million, according to marketing
agent Knight Frank.

Bordered by Yuan Ho Road
and Yuan Ching Road, the prop-
erty is located across from Su-
perbowl entertainment com-
plex. The existing building
occupies a 62,087 sq ft site
with a 30-year lease with ef-
fect from 2001. The proper-
ty has a gross floor area of
about 80,676 sq ft. The build-
ing now houses a kindergar-
ten, preschool, counselling/
family centre as well as offic-
es. The building is said to be
owned by Agape Methodist
Church and was previously
owned by NTUC, which operated
a lifestyle centre and a super-
market there. The EOI will
close on Sept 20.

Suntec REIT to acquire half
of Melbourne property
Suntec REIT will acquire a
50% stake in Southgate Com-
plex in Melbourne, Victoria
for A$289 million ($299 mil-
lion) through Southgate Trust.
Southgate Trust is a real estate
fund jointly owned by Suntec
REIT and PIP Southgate Trust,
with both holding equal stakes.
Southgate Complex is a free-

hold mixed-use property locat-
ed next to the Yarra River in the
Southbank arts and leisure pre-
cinct in Melbourne. The proper-
ty comprises two office towers,
a three-storey retail podium and
parking space for 1,026 cars.
It occupies a freehold site of
223,889 sq ft. As at Aug 5, the
property had a committed occu-
pancy rate of 88% . — Compiled
by Tan Chee Yuen a

Correction

In our story "UIC offers 12% discount for Mon Jervois” (Issue 740, Aug
8), the quote attributed to Joseph Tan of CBRE was referring to 99-year
leasehold luxury penthouses priced between $15 million and $20 million,
and not as published. The error is regretted.
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Panoramic views from
the Sky Lounge at level 37

Last two penthouses and
two 1-bedroom units
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Condos that offer the

Pollen & Bleu offers the largest one-bedroom unit in the city for approximately $1 million

Table 1

i

What is available for approximately $1 million

TOP THREE VALUE BUYS
CORE CENTRAL REGION REST OF CENTRAL REGION
PROJECT NAME SIZE (SQ FT) PROJECT NAME
Pollen & Bleu 549 The Venue Residences
The Siena 538 The Poiz Residences
6 Derbyshire 527 Gem Residences

DEVELOPERS, THE EDGE PROPERTY

biggest bang for your buck

| BY ESTHER HOON |

hile facilities are important con-

siderations for those looking to

buy a new private condominium,

having a comfortable living space

is something that most are un-
willing to compromise on.

In Singapore, where buildings are getting
taller and living spaces smaller, it is not always
easy to find a condo that meets one’s budget
and size requirements. That is why we have
identified some of the largest units offered by
developers for the different price points of $1
million, $1.5 million, $2 million and $2.5 mil-
lion. According to a recent survey conducted
by The Edge Property and Knight Frank, about
66% (or three in five) of house hunters are
looking for properties in these price brackets.

We focused on new private condos in the
Core Central Region (CCR), namely in prime
Districts 9, 10 and 11 as well as the CBD, Ma-
rina Bay and Sentosa Cove (Districts 1, 2 and
4); and on the city fringe (Rest of Central Re-
gion, or RCR) that will give the most bang for
your buck.

We looked through an extensive list of
newly completed properties as well as those
under construction that are still being mar-
keted by developers. Wherever possible, we
verified with agents/developers to ensure that
these properties are still available at the time
of publication. The properties are $100,000

THEEDGEPROPERTY

View from a high floor at Pollen & Bleu, a
condo located on Farrer Drive that offers
some of the best value-for-moeney buys at
the $1 million and $2 million price points

L

more or less than the indicated budget.
Here are the results.

What you can get for $1 million
With a budget of $1 million, the most square
footage you can buy in the city centre, or CCR,
is a 549 sq ft, one-bedroom unit at Pollen &
Bleu. The 99-year leasehold, low-rise condo on
Farrer Drive in prime District 10 contains 106
units. Developed by UIC-Singapore Land, the
project is expected to be completed in 2018.
On the city fringe, or RCR, one could stretch
the $1 million budget to buy an 807 sq ft,
two-bedder at MCC Land’s The Poiz Residenc-
es, which is linked directly to the Potong Pasir
MRT station. The 99-year leasehold The Poiz
Residences has 731 units, while its shopping
mall The Poiz Centre has 84 commercial units.
The project is scheduled for completion in 2019.
Further up on Upper Serangoon Road is The
Venue Residences, where for $1 million, you
can buy an 861 sq ft, two-bedroom unit. The
mixed-use project offers 266 residential units
and 28 strata retail shops and restaurants on
the ground floor. The project is under construc-
tion and expected to be completed next year.

What you can get for $1.5 million

For $1.5 million, one can either opt for a com-
pact two-bedder in the city centre or a practi-
cal three-bedder in the city-fringe area. In the
CCR, a typical two-bedder in this price range
will be 600 to 700 sq ft.

PICTURES: SAMUEL ISAAC CHUA/THE EDGE SINGAPORE
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At Sophia Hills, one can buy a 753 sq ft, dual-key two-bedder for $1.5 million

Table 2 Table 3

What is available for approximately $1.5 million What is available for $2 million

DEVELOPERS, THE EDGE PROPERTY

TOP THREE VALUE BUYS TOP THREE VALUE BUYS
""""" CORE CENTRAL REGION REST OF CENTRAL REGION . CORE CENTRAL REGION REST OF CENTRALREGION
PROJECT NAME PROJECT NAME SIZE (SQ FT) PROJECT NAME SIZE (SQ FT)
TheSiena Pollen & Bleu _ 1,163 . The nterlace e 1BT3,
Sophia Hills d'leedon 1076 The Poiz Residences =~ 1,765
6 Derbyshire Mon Jervois 1,033 The Creek @ Bukit 1,668

Size-wise, a 786 sq ft, two-bedder SOHO veloped by a CapitaLand-led consortium, the
apartment at The Siena could be a valuable 1,040-unit project was completed in 2013 and
proposition. The Siena, located just off Farrer ~ designed by celebrated architect Ole Scheer-
Road, is a 99-year leasehold, boutique 54-unit  en. The building won the World Building of
SOHO development by Far East Organization. the Year award in 2015.

Second on the list is Sophia Hills, where
one can buy a 753 sq ft, dual-key two-bedder ~What you can get for $2.5 million
for $1.5 million. Sophia Hills is a 493-unit con- Armed with a $2.5 million budget, you are
do project on Mount Sophia in prime District now ready to do some serious shopping. There
9 that is jointly developed by Hoi Hup Realty is a wide range of available properties in the
and Sunway Developments. The 99-year lease- CCR, ranging from comfortable 1,000 sq ft
hold project is slated for completion in 2017.  units to spacious 1,700 sq ft ones. For exam-

Alternatively, for $1.5 million, one could pur-  ple, you could get a 1,722 sq ft, two-bedder
chase the last available 1,442 sq ft three-bed- townhouse at Robin Suites for $2.5 million.
der at The Poiz Residences, which is on the Robin Suites is a 92-unit freehold development

top floor. located on Robin Road in prime District 10.
This project was completed earlier this year.

What you can get for $2 million A 1,539 sq ft three-bedroom-plus-study unit

As your budget increases, so do your choices. at d’Leedon is next on the list.

New homes available in the CCR for about $2 For city-fringe living in the RCR, The Inter-

million typically range between 600 and 1,100  lace tops the list yet again. Within the project,
sq ft. The biggest unit available on the mar- the largest unit available in this price range is
ket is a 1,163 sq ft, two-bedder loft at Pollen a 3,692 sq ft, three-bedder with roof terrace,
& Bleu. Next on the list is a 1,076 sq ft unit at ~ which offers 80% more space than the sec-
d’Leedon, a 1,715-unit private condo by a Cap-  ond-largest unit available in this price catego-
itaLand-led consortium designed by Zaha Ha-  ry, a 2,034 sq ft, three-bedder at Thomson Im-
did, a world-acclaimed architect who passed pressions. The 288-unit Thomson Impressions
away in March. is a 99-year leasehold private condo located

In the city-fringe area, or RCR, the biggest on Lorong Puntong, just off Sin Ming Avenue.
unit available for $2 million is a 1,873 sq ft The project is developed by China-based de-
unit at The Interlace, a 99-year leasehold pri- veloper Nanshan Group in collaboration with
vate condo on Depot Road in District 4. De-  Vico Construction. a

Table 4

What is available for $2.5 million

TOP THREE VALUE BUYS
CORE CENTRAL REGION REST OF CENTRAL REGION

DEVELOPERS, THE EDGE PROPERTY

ALBERT CHUA/THE EDGE SINGAPORE

DEVELOPERS, THE EDGE PROPERTY
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The Good Class Bungalow sitting at the
corner of Bukit Tunggal Road and Chancery
Lane was rebuilt six years ago

aa

the market for $38 mil

The residential enclave has many prominent residents, including architects, bankers,
doctors and business tycoons. With several Good Class Bungalows entering the
market, some see it as an opportunity to buy into the coveted neighbourhood.

| BY CECILIA CHOW |

t the corner of Bukit Tunggal Road

and Chancery Lane is a Good Class

Bungalow (GCB) large enough to hold

parties for 200 and have 20 cars fit

in its driveway. The double-storey
mansion was designed by prominent local
architect Albert Hong, chairman of RSP Archi-
tects Planners & Engineers. Hong is said to
live in the neighbourhood, and owns sever-
al homes there.

The house on Bukit Tunggal Road has been
put on the market. It has a built-up area of
about 14,000 sq ft and sits on a freehold site
of 20,355 sq ft. It has a garage that can fit three
luxury cars and a driveway wide enough for a
Rolls-Royce to turn around with ease, accord-
ing to Jeffrey Sim, senior vice-president of Ed-
mund Tie & Co Property Network, who focuses
on marketing GCBs. Sim is the sole marketing
agent for the property in Bukit Tunggal.

Designed in the style of a classic mansion
straight out of a Hollywood movie, the house
features an entrance hall with a sweeping stair-
case and a soaring 6m ceiling. The entrance
hall leads to a grand drawing room, which is
connected to a formal dining room that can
seat 20 around the table. Both the drawing
room and formal dining room have glass doors
leading to the swimming pool.

Adjacent to the dining room is a lounge that
comes with a wine cellar for about 1,000 bot-
tles. At the end of the hallway is an enclosed
dry kitchen with an attached wet kitchen. The
dry kitchen contains an island, three Bosch

V..

\ 5 = &‘:’{/
NN == "//////j;

Sim: The Bukit Tunggal enclave is sought after, but
very few GCBs come up for sale
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double-door refrigerators, a Teka stove top and
appliances, as well as plenty of workspace and
storage cabinets. Likewise, the wet kitchen is
equipped for heavy-duty cooking. The kitch-
ens are ideal for those who enjoy throwing big
parties at home.

Adjoining the kitchens are the quarters for
the helpers, who have their own dining area,
a bedroom that can accommodate up to half
a dozen workers, and an attached bathroom.

The second level of the house contains six
sizeable rooms. The master suite alone is about
2,300 sq ft. There is also a junior master suite
and another en suite bedroom. Of the remain-
ing three rooms, one is now used as a family

THEEDGEPROPERTY

GCB in Bukit Tunggal on
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The drawing room and formal dining room have glass doors opening out to the swimming pool and patio

room-cum-study, while another has been
turned into a linen room. The rooms are size-
able enough to be partitioned to create en suite
bathrooms and turned into more junior master
suites, says Sim.

The attic level now houses a gym and a con-
cealed storeroom. However, there is enough
space on this level for it to be turned into a den
or a self-contained apartment with bathroom
and pantry. A home lift, accessible from the
driveway, goes to all three levels of the house.

The property was built six years ago and
is still relatively new. Those who want to tear
down the building and construct a new house
of a similar size (about 14,000 sq ft) will need

to spend $500 to $800 psf, which translates into
a ballpark figure of $7 million to $11.2 million,
estimates Sim. Owners can opt to make addi-
tions and alterations instead, which should cut
the cost by at least half, he adds.

Prominent residents

The Bukit Tunggal GCB enclave includes the
Chancery area, Dyson Road and Mount Rosie
Road. Besides RSP’s Hong, another famous
resident in the neighbourhood is Chua Thian
Poh, chairman and CEO of listed property
company Ho Bee Land. Business magnate and
philanthropist Lee Kong Chian of Lee Rubber,
OCBC Bank and Lee Foundation used to live

PICTURES: ALBERT CHUA/THE EDGE SINGAPORE
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Revival in sales of Sentosa Cove bungalows

| BY CECILIA CHOW |

bungalow at Sentosa Cove
Achanged hands for $16.5 mil-

lion ($1,871 psf), according to a
caveat lodged on July 26. It marked
the first transaction of a luxury bun-
galow at Sentosa Cove this year.

The house, located on Cove Way,
has views of the waterway and is
adjacent to the bridge leading to
Sandy Island. According to prop-
erty agents, the property, which
was completed in 2011, features
Las Vegas-style interiors and was
developed by a Singaporean cou-
ple who have been using it as their
weekend home. The house sits on
an 8,816 sq ft site. The buyer is
reported to be Pang Shengdong,
vice-chairman of Shanghai 2345 Net-
work Holding Group, a Shenzhen-
listed IT company.

The last bungalow that changed
hands on Cove Way was in October
2013. The house, two doors away from
the one that was sold recently, fetched
$17.5 million ($1,716 psf). The prop-
erty, also completed in 2011, sits on
a slightly bigger site of 10,194 sq ft.

“The latest transaction should
give a much-needed boost to sen-
timent among bungalow owners
at Sentosa Cove,” says Bruce Lye,
managing partner of SRI.

Further south, on Cove Drive, a
few more bungalows have been put
on the market. “What’s interesting
is that this time around, the sellers
are Singaporeans,” says Joy Tan,
head of auction at Edmund Tie &
Co (ET&Co). “The buyers today are
also Singaporeans, as they feel prices
are now at an attractive level.”

On July 27, ET&Co had put up
for auction two adjacent bungalows

on Cove Drive for sale on behalf
of a Singaporean owner. The two
houses are identical 2%-storey de-
tached houses with a basement and
home lift. One of the houses sits on
a 6,706 sq ft site and the other, on a
6,926 sq ft plot. The opening prices
for the houses were $19.5 million
and $20 million respectively, before
they were withdrawn.

This was the second time that
the two houses on Cove Drive were
put up for sale by auction. The first
time was in June, also by ET&Co.
The two houses are now available
for sale by private treaty.

It seems like things are looking
up for Sentosa Cove. The co-found-
ers of privately held property group
Evia Real Estate — Vincent Ong and
Leslie Lim — have scooped up the
10 remaining bungalows on Pearl
Island developed by Ximeng Land.
The average price of the 10 units
reportedly ranges from $1,500 to
$1,600 psf, and reflects a bulk dis-
count. The bulk purchase is said to
be subject to approval from Sentosa
Development Corp, the parent com-
pany of Sentosa Cove Pte Ltd, the
masterplan developer of the 117ha,
99-year leasehold waterfront enclave.

Ximeng Land, a subsidiary of Chi-
nese real estate development group
Ximeng Asset Holdings Co, purchased
the Pearl Island site in December 2007
for $215.65 million, or $1,687.50 psf
per plot ratio. In terms of price psf
ppr, it was considered the highest
amount paid by a developer for a
99-year leasehold bungalow plot at
Sentosa Cove. That was at the peak
of the last property boom.

Based on caveats lodged, the last
two transactions on Pearl Island
were at $17.1 million ($1,904 psf)

for $16.5 million ($1,871 psf)

and $19.5 million ($1,906 psf) for
two bungalows sold in October 2013.

There are 19 bungalows on Pearl
Island and they were completed in
2012. All the bungalows have different
layouts, but they all contain at least
five en suite bedrooms, a reflective
pool and a lap pool. All the bunga-
lows also have water views. The first
two bungalows sold on Pearl Island
fetched $2,080 and $2,200 psf in Sep-

The bungalow on Cove Way that was recently sold

tember and October 2010 respective-
ly, according to caveats lodged then.

According to Vincent Ong, manag-
ing director of Evia Real Estate, pric-
es at Sentosa Cove have bottomed.
“While you may be able to pick up
one or two bungalows at a cheap-
er price, the opportunity for a bulk
purchase of bungalows at Sentosa
Cove is rare,” he says.

Ong sees the bulk purchase as an

The two adjoining bungalows on Cove Drive that are now available for
sale by private treaty

opportunity for a Singapore group
to step in and offer luxury water-
front bungalows for lease. “For-
eigners are not allowed to lease out
their bungalows,” he says. “With
prices having bottomed, we ex-
pect sentiment at Sentosa Cove to
improve and transactions to pick
up, just as we have seen it happen
elsewhere in the prime districts of
Singapore.” a

PICTURES: SAMUEL ISAAC CHUA/THE EDGE SINGAPORE
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in a mansion occupying a sprawling site on
Mount Rosie Road.

The late S Rajaratnam, Singapore’s first For-
eign Minister, also lived in Chancery Lane for
many years, until his passing a decade ago.
Three years ago, his estate put the GCB on
Chancery Lane up for sale. Sitting on a free-
hold plot of 20,688 sq ft, the property was sold
for $28.5 million ($1,378 psf), according to a
caveat lodged in May 2013.

The house adjacent to Rajaratnam’s
was sold 1% years later, in December 2014,
for $25.39 million ($1,061 psf). It was also
an estate sale. Two other neighbouring GCBs
on Chancery Lane have been put on the mar-
ket. One of them is an original bungalow sit-
ting on a freehold site of 21,500 sq ft with an
asking price of $26 million ($1,209 psf). The
house is also being marketed by Sim. The other
is an original bungalow sitting on a slightly
larger site of 22,000 sq ft. It has a price tag of
$29.3 million ($1,332 psf).

The most recent transaction in the area was
that of a bungalow on Chancery Hill Road. Al-
though not a GCB, the bungalow sat on a rela-
tively large freehold site of 12,777 sq ft, and was
the home of a prominent eye surgeon known as
Singapore’s “father of ophthalmology”, the late
Professor Arthur Lim. The property was put up
for sale by his estate in 2015 and sold for $12 mil-
lion ($940 psf) in April this year. The house can
be redeveloped into a two-storey, mixed-landed
property under the 2014 Master Plan.

It was perhaps the Alsagoffs, the storied
Arab Singaporean merchant family — spice
traders and one of the biggest land owners
— who turned Bukit Tunggal into a desirable
neighbourhood for the seriously rich a century
ago. The most prominent member of the family
was said to be Syed Mohamed bin Ahmed
Alsagoff, who reportedly owned a large estate
in what was then known as Kampong Bukit
Tunggal. His nephew Syed Omar Alsagoff, who
lived in a palatial bungalow on the estate, was
famous for throwing lavish parties at which he
entertained European guests and served din-
ners on gold-plated tableware. His sons were
said to have developed the Bukit Tunggal Es-
tate in the 1920s, following his death.

Seventy years ago, some of the GCBs on
Bukit Tunggal Road were sold for just $50,000.
Today, they are worth 400 times more. Many
of these original single-storey bungalows have
since changed hands and been torn down. In
their place are sprawling new mansions.

Buying opportunity
One such transformation is the GCB at the junc-
tion of Bukit Tunggal Road and Chancery Lane.
The property last changed hands in April 2008
for $16.1 million ($791 psf), according to a ca-
veat lodged then. The original single-storey
bungalow was pulled down and rebuilt in 1991.
The owner, who purchased the house in
2008, also had it demolished, and the new

The driveway is large enough to park 20 cars and for a Rolls-Royce to turn around with ease

home designed by RSP’s Hong was completed
in 2010. The indicative price tag of the property
is $38 million ($1,867 psf).

According to Sim, the enclave is very acces-
sible. “One can drive into the estate from Thom-
son Road via Chancery Lane, or from Whitley
Road via Dyson Road or Malcolm Road,” he
says. In the vicinity of the neighbourhood are
top schools such as Anglo-Chinese School on
Barker Road, St Joseph’s Institution on Mal-
colm Road, Singapore Chinese Girls’ School on
Dunearn Road and Catholic Junior College on
Whitley Road. The area is just a five-minute
drive from the medical hub and malls at No-
vena, as well as a 10-minute drive from the
CBD, Marina Bay and Orchard Road.

There are only 60 GCBs in the Bukit Tung-
gal enclave, estimates Sim. Some of the bun-
galows that were not zoned as GCBs have
since been redeveloped into cluster housing,
townhouses or low-rise condominium projects.
The last time a GCB on Bukit Tunggal Road
changed hands was three years ago, when a
property sitting on a 10,516 sq ft plot was sold
for $17.5 million ($1,665 psf), according to a
caveat lodged in May 2013.

“The Bukit Tunggal enclave is sought after,
but very few GCBs come up for sale,” says
Sim. “This was once an area for the old rich.
And now, over time, it has also become a de-
sirable neighbourhood for professionals such
as architects, bankers and doctors as well as
business tycoons.” a
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| BY MICHAEL LIM |

he proliferation of mobile devices

and cloud-based e-commerce, as well

as social media platforms such as

WhatsApp, Facebook and Instagram,

has led to a surge in demand for data
storage space. And it is not just technology
companies that are jumping on the bandwag-
on, but also property developers who see the
opportunity in providing the properties to host
these data centres.

Keppel launched the first data centre real
estate investment trust in the country called
Keppel DC REIT, which was listed on the Sin-
gapore Exchange in December 2014. US-based
data centre REIT Digital Realty may be listed
on the New York Stock Exchange, but it also
owns three properties in Singapore that will
house data centres.

Other players are also getting into the act.
For example, Ho Lee Construction, Evia Real
Estate and their partners entered the data cen-
tre hosting business five years ago when they
jointly purchased the former Seagate Technol-
ogy building at 7000 Ang Mo Kio Avenue 5 for
$91.5 million. They spent another $10 million
retrofitting the one million sq ft building to turn
it into an ideal environment for hosting data
centres. The property has another 41 years left
on its original 60-year lease.

Michael Tan, executive director of Ho Lee
Construction, realises the potential for hosting
data centres. “In the past, we used to share
one photo, but now with WhatsApp, Viber

and Instagram, we can share photos and vid-

eos hundred times over,” he explains. “This
means there is a need for more remote data
storage space.”

Opportunity

The first data centre operator to enter the
newly refurbished space at the premises on
Ang Mo Kio Avenue 5 was US-based data cen-

tre co-location operator 10, which took up
177,000 sq ft. IO started operations in Singa-
pore in 2013 after it invested more than $30
million in the 177,000 sq ft data centre facil-
ity, and spent another $5 million to enhance
the security around the building premises. Se-
curity is an important issue as IO’s clients in-
clude MNCs such as Allianz, Goldman Sachs
and LexisNexis.

Tan: We are hoplng to sell the building to someone who has the expertise, track record and capability to
attract more data centre operators to locate their facilities here

THEEDGEPROPERTY

Ho Lee Construction and its
partners bought the former :
Seagate factory for $91 million

The clients of data centre operators, espe-
cially MNCs, will want to lock in their leases
with the operator for at least five to 10 years,
with some even up to 15 years, says Tom Dun-
can, CBRE’s executive director on data centres.

Meanwhile, the data centre operators, such
as 10, tend to lock in their leases for at least
30 years, says Tan. Therefore, this makes data
centre hosting facilities attractive as an invest-
ment, given the stability of rental income. Gross
rental yields tend to be lower at 5% to 6%,
compared with the 7% to 8% yield for ware-
house or factory space. However, the catch is
that leases for warehouse and factory space
tend to be shorter, with a typical warehouse
lease averaging two to three years, and facto-
ry space five to seven years, he adds.

Besides 10, other companies that have lo-
cated their data centres within the building on
Ang Mo Kio Avenue 5 include Singapore Pow-
er and listed property group Wing Tai Hold-
ings. Wing Tai has even taken up some space
in the building to store its retail merchandise.

Only 20% of the one million sq ft space in
the building is dedicated to hosting data cen-
tres. Another 60% of the space has been leased
to other tenants such as Seagate, which con-
tinues to have a presence there; mobile phone
camera lens maker Heptogen; and Evia’s Busi-
ness Continuity Planning, a disaster recovery
business.

So far, the building has an occupancy rate
of 80%, with annual rents of $20 million, of
which data centre hosting constitutes 20% to
25%, or $4 million to $5 million. Based on the

PICTURES: ALBERT CHUA/THE EDGE SINGAPORE
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purchase price and renovations, the total cost
of the building amounted to about $100 mil-
lion. This means that net yield on the invest-
ment is about 15%, reckons Tan.

Market size

Total data centre co-location market revenue
in Singapore is said to have grown 13% from
US$963 million in 2014 to US$1.09 billion in 2015.
It is projected to grow another 16% to US$1.26
billion ($1.69 billion) in 2016, according to the
latest annual report on data centre supply re-
leased by Canada-based Structure Research in
October 2015.

According to Structured Research, there
are 36 data centres in the East, with the two
largest clusters in the Tai Seng/Ubi area com-
prising 11 facilities and the Chai Chee area
with another six. In the West, there are 18 fa-
cilities, with the two largest clusters of seven
data centres each at the International Business
Park and in the Ayer Rajah/Science Park area.
There are another three in Woodlands and one
in the Yishun area. Combined, these co-loca-
tion data centres occupy about two million sq
ft of industrial space in 2014.

According to CBRE Research, co-location
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Digital Realty’s latest 177,000 sq ft,
four-storey co-location data centre in the
Loyang area used to be a warehouse

DIGITAL REALITY

SAMUEL ISAAC CHUA/THE EDGE SINGAPORE

Wilson: It took us about 12 months to rebuild and refurbish this building compared to between 18 and 24
months to construct our facility in Jurong from ground up

data centres in Singapore increased from two
million sq ft to three million sq ft in 2015. It is
projected to grow to 4.8 million sq ft this year,
and six million sq ft by 2017.
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An unoccupied 7,000 sq ft suite at Digital Realty’s existing data centre building in Loyang

SAMUEL ISAAC CHUA/THE EDGE SINGAPORE

Are data centres the answer to
oversupply in industrial space?
The departure of some of the more labour-in-
tensive manufacturing companies to lower-cost
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locations such as Malaysia, Indonesia and Chi-
na has left an increasing number of industri-
al buildings and warehouses either unused or
underutilised. The question is whether some
of these industrial buildings and warehouses
can be converted into data centres to meet the
growing demand.

According to Christine Li, head of research at
Cushman & Wakefield, not all factory or ware-
house buildings can be converted for use by
data centres. She sees a mismatch in terms of
the quality of the buildings, such as the floor-
to-ceiling height, floor loading factors and even
floor layout. “Some of these buildings are locat-
ed in heavy industrial areas, which may not be
ideal for data centre use,” she adds. “It worked
five years ago when data centres were first set
up in Singapore because they needed to start
operations in the shortest possible time.” Most
of the older buildings do not have efficient space
use, and it may be too costly for the owners to
demolish and rebuild, observes Li.

This does not preclude some data centre op-
erators from setting up shop in refurbished old
warehouses or industrial buildings. For example,
Digital Realty’s latest 177,000 sq ft, four-storey
co-location data centre in the Loyang area used
to be a warehouse. Digital Realty spent $200
million to rebuild half the building to maxim-
ise the gross floor area and install high-power
cables, chilling units, unlimited power supply
(UPS) backup power, standby generators, inter-
net connection and security features.

The facility opened in June. “It took us about
12 months to rebuild and refurbish this build-
ing compared to between 18 and 24 months to
construct our facility in Jurong from ground
up,” says Omer Wilson, Digital Realty’s mar-
keting director for Asia-Pacific.

Digital Realty’s first facility, in Jurong, is a
370,000 sq ft building, while its third and up-
coming facility is in Loyang. The new facility
will also be a 370,000 sq ft, purpose-built data
centre facility. “Land cost is obviously at a pre-
mium here,” says Wilson. “It is getting harder
to find land that is cost-effective to build on.
We will be increasingly moving towards build-
ing conversions or buying existing data cen-
tre operators that own their premises to gain
access to their assets.”

In fact, Ho Lee and its consortium partners
now see this as an opportune time to cash out.
The group has already put their building on
Ang Mo Kio Avenue 5 on the market. The in-
dicative price tag is upwards of $250 million,
or $300 psf of net lettable area.

Why are they divesting now? “We are hop-
ing to sell the building to someone who has
the expertise, track record and capability to at-
tract more data centre operators to locate their
facilities in the building in order to realise the
building’s potential over the long term,” says
Ho Lee’s Tan. a
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Blast-proof walls and standby power generators on Level 4 of Digital Realty’s data centre in Loyang
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Unit at Marina Bay Suites sold for

| BY TAN CHEE YUEN |

t Marina Bay Suites, a 2,680 sq
ft, four-bedroom unit on the 45th
floor of the 66-storey tower changed
hands for $6 million ($2,239 psf),
according to a caveat lodged on July
26. The previous owner paid $7.03 million
($2,623 psf) for the unit in December 2009,
which means he lost about $1 million (14.7%).

Based on caveats lodged, the last trans-
action at Marina Bay Suites was on New
Year’s Day, when an identical-size four-bed-
room unit on the eighth floor was sold for
$5.3 million ($1,977 psf). The seller had
purchased the unit for $7.11 million ($2,654
psf) in May 2010. Hence, this translates into
a capital downside of 25.5%.

Unlike other residential projects in the
CDB core and Marina Bay area, the 221-unit
Marina Bay Suites does not contain one- or
two-bedroom apartments. Instead, all units

range from 1,572 to 2,691 sq ft. There are
also three penthouses — the largest one is an
8,514 sq ft duplex that comes with a rooftop
swimming pool that was sold for $19.5 mil-
lion ($2,293 psf) in May last year. The second
penthouse of 5,662 sq ft was sold for $19.3
million ($3,409 psf) in October 2012. The lat-
ter also achieved the highest psf price in the
project. The smallest penthouse is 4,693 sq ft.
Completed in 2013, Marina Bay Suites is
considered the most luxurious residential
tower within the Marina Bay Financial Centre
mixed-use development that includes three
office towers, Marina Bay Residences and the
Marina Bay Link mall, which is connected
directly to the Downtown MRT station on
the Downtown Line. The multibillion-dollar
project was developed by a consortium com-
prising Keppel Land, Hongkong Land Hold-
ings and Cheung Kong Property Holdings.
Meanwhile, construction is at an ad-
vanced stage at another massive mixed-

ing to marketing agents, the 140,000 sq ft
retail mall and the two office towers with
1.88 million sq ft of Grade-A office space
are expected to be completed in December
2017. The twin residential towers of Mari-
na One Residences are scheduled for com-
pletion in August 2018.

So far, only units in one of the towers at
Marina One Residences have been released
for sale. There are 521 units in each 55-sto-
rey tower, bringing the total to 1,042 units.

As at end-June, 371 units were sold, ac-
cording to URA data. The latest transaction
was for a 1,528 sq ft, three-bedder on the
28th floor that fetched $4.55 million ($2,978
psf), according to a caveat lodged on July 29.
That is also the highest psf price achieved so
far at Marina One Residences since the pro-
ject was launched in October 2014.

Marina One is developed by M+S, a
40:60 joint venture between Singapore’s
Temasek Holdings and Malaysia’s Khaz-
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A 2,680 sq ft, four-bedroom unit on the 45th floor of Marina

Bay Suites changed hands for $6 million, according to the
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are three- and four-bedroom apartments that ~ use scheme, namely Marina One. Accord- anah Nasional. @ latest caveat lodged
Singapore — by postal district LOCALITIES DISTRICTS FLOORAREA TRANSACTED  PRICE PRICE COMPLETON  TYPE OF
y City & Southwest Tto8 PROJECT PROPERTY TYPE TENURE SALE DATE (SQFT)  PRICE ($) (5) (SPSF) DATE SALE
Orchard/Tanglin/Holland 9and 10 CITYSCAPE @FARRER PARK  Condominium Freehold 1,550,000 - 13332014 Resale
Newton/Bukit Timah/Clementi 11 and 21 JOOL SUITES Apartment Freehold 630,000 - 1540 2013 Resale
. KERRISDALE Condominium 99 years 1,090,000 - 1,101 2005 Resale
Balestier/MacPherson/Geylang 12t014 District9
East Coast 15and 16 CASA CAIRNHILL Apartment Freehold 2,550,000 - 1657 1991 Resale
Changi/Pasir Ris 17 and 18 CAVENAGH COURT Apartment Freehold .. July 29,2016 1,841 2,000,000 1,087 Unknown Resale
Serangoon/Thomson 19and 20 CITYVISTA RESIDENCES Condominium Freehold 4,455,360 - 2,080 2010 Resale
MARTIN PLACE RESIDENCES ~ Condominium Freehold 3,280,000 - 1,904 201 Resale
West 221024 OUE TWIN PEAKS Condominium 99 years 3,440,000 <2458 2015 Resale
North 251028 OUE TWIN PEAKS Condominium 99 years 1,361,600 2,480 2015 Resale
RICHMOND PARK Condominium Freehold 2,800,000 - 2223 19% Resale
SOPHIA HILLS Condominium 99 years 1,355,000 - 1937 Uncompleted New Sale
THE BOUTIQ Apartment Freehold 2,400,000 - 1,448 2014 Resale
THE LAURELS Condominium Freehold 9,000,000 1,862 2013 Resale
THE SUITES AT CENTRAL Condominium Freehold 3,250,000 - 2,068 2009 Resale
THE TATE RESIDENCES Condominium Freehold 6,900,000 2,144 2009 Resale
URBANA Condominium freehold """ July 28, 2016 1,044"""1,630,000 <561 2007 Resale
District 10
ARDMORE PARK Condominium Freehold 8,000,000 - 2,773 2001 Resale
ARDMORE THREE Condominium Freehold . 6,738,035 - 379 2014 Resale
D'LEEDON Condominium 99 years .. Aug 01,2016 2,239 3,360,000 - 1501 2014 Resale
GRAMERCY PARK Condominium Freehold 6,700,000 - 2480 2016 New Sale
GROVE DRIVE Semi-Detached Freehold 6,980,000 -1239 1977 Resale
JERVOIS LODGE Condominium Freehold . 38 1,750,000 - 144 1997 Resale
KING'S ARCADE Apartment Freehold .. July 28,2016 1,259 1,380,000 1,096 2002 Resale
MUTIARAVIEW Apartment Freehold 73 1,688,000 - 1,439 2000 Resale
NAMLY VIEW Detached Freehold 12,680,000 - 2,091 2016 Resale
INCESS OF WALES ROAD Semi-Detached Freehold 5,200,000 - 1,358 1981 Resale
ROBIN RESIDENCES Condominium Freehold 1,960,000 2,365 2015 New Sale
RV RESIDENCES Condominium 999 years 912,000 - 2172 2015 Resale
SIXTH AVENUE Semi-Detached Freehold 5,900,000 - 1,266  Unknown Resale
THE EQUATORIAL Condominium Freehold 3,500,000 - 1,694 2001 Resale
] ] 1 ] THE SERENADE @ HOLLAND ~ Condominium 99 years 1,760,000 1,168 2004 Resale
Residential transactions with contracts dated July 26 to Aug 2 IHE SERENAC Condominu e, JG o 1B 0 fesl
VICTORIA PARK GROVE Semi-Detached 99 years 4,421,000 - 1991 Uncompleted New Sale
LAND AREA/ NETT  UNIT VICTORIA PARK GROVE Semi-Detached 99 years 4,347,000 - 2,003 Uncompleted New Sale
FLOOR AREA TRANSACTED PRICE PRICE COMPLETION TYPE OF WATERFALL GARDENS Condominium Freehold Aug 02,2016 4,844 6,700,000 - 1,383 2010 Resale
PROJECT PROPERTY TYPE TENURE SALE DATE (SQFT)  PRICE(S) ($) ($PSF) DATE SALE District 11 0
District 1 AMARYLLIS VILLE Condominium 99 years 1,380,000 - 1,409 2004 Resale
[ 2680 6,000,000 9239 013 Resale CHANCERY LANE Terrace 9years " july 29,2016 3434°2,450,000 SUTATT3005 Resale
M 1,508 4,552,350 ~2,978 " Uncompleted New Sale NEWTON 21 Apartment Freehold 1,700,000 - 1,59 2004 Resale
District 3 RESIDENCES @ EVELYN Condominium Freehold 3,450,000 - 1,534 2007 Resale
""""""""""""""""""""""""""""""""""""""" ggy‘egfg""""""ju|‘y"3'1;‘za1's“““ 474 993,650 - 2,098 Uncompleted New Sale ROCHELLE AT NEWTON Condominium 99 years ) ~.....2,700,000 - 1450 2012 Resale
""" o 700 1,417,900 <72,027 Uncompleted New Sale THE ANSLEY Condominium Freehold July 27,2016 1,302 1,660,000 - 1,275 2004 Resale
904~1,630,400 <771,803 Uncompleted " NewSale | District12 . .
1,076 1,815,400 - 1,687 Uncompleted New Sale OLEANDER TOWERS Apartment 99 years 1,217,000 - 1,067 1997 Resale
HIGHLINE RESIDENCES Condominium 99 years July30,2016 915 1,601,600 <771,750 " Uncompleted NewSale  SKYSUITEST? Apartment Freehold 580,000 S 6332014 Resale
807 1,356,000 - 1680 Uncompleted New Sale THE MORNINGTON Apartment Freehold 1,080,000 - 865 2004 Resale
764 1,187,000 1,179,000 1,543 Uncompleted New Sale THE VERVE Apartment Freehold 905,000 - 1,106 2012 Resale
807 1,392,000 1,384,000 1,714 Uncompleted NewSale | District13
861 1,402,000 1,394,000 1,619 Uncompleted New Sale LICHI AVENUE Terrace Freehold 2,960,000 - 1,253 Unknown Resale
807 1,336,000 1,328,000 1,645 Uncompleted New Sale MULBERRY AVENUE Terrace Freehold 2,233,000 1,310 Unknown Resale
807 1,346,000 1,338,000 1,657 Uncompleted New Sale THE POIZ RESIDENCES Apartment 99 years 634,000 - 1510  Uncompleted New Sale
807 1,330,000 1,322,000 1,638  Uncompleted New Sale THE POIZ RESIDENCES Apartment 99 years 1,167,000 - 1446 Uncompleted New Sale
807 1,313,000 1,305000 1,616 Uncompleted New Sale THE POIZ RESIDENCES Apartment 99 years 634,000 - 1510  Uncompleted New Sale
1,238 1,986,000 1978000 1,598  Uncompleted New Sale THE VENUE RESIDENCES Apartment 99 years 1,231,125 - 1,466 Uncompleted New Sale
872,100,000 <260 2001 Resale District 14
THE METROPOLITAN FAMILIE MANSIONS Apartment Freehold 800,000 - 625 1993 Resale
CONDOMINIUM Condominium ! Dyears July 29,2016 1,733 2,200,000 1,269 2009 Resale GRANDVIEW SUITES Apartment Freehold .. July 29,2016 1421 1,289,575 - 908 2016 New Sale
THE REGENCY AT TIONG BAHRU Condominium Freehold July 29,2016 1,270 1,880,000 - 1,480 2010 Resale GRANDVIEW SUITES Apartment Freehold 63 1,140,789 - 981 2016 New Sale
District 4 JALAN SINGA Semi-Detached Freehold 3,085,000 - 850 1988 Resale
1,292 2,340,000 - 1812 Uncompleted New Sale NESS Apartment Freehold . 152 500,000 - 1,106 2015 Resale
8,816 16,500,000 1,871 2011 Resale REZI 3TWO Apartment Freehold ) July 26,2016 646 915,000 - 1,417 Uncompleted New Sale
1,367 2,428,000 - 1,776 2011 Resale REZI 3TWO Apartment E(eehold 715,000 - 1,582 Uncompleted New Sale
1,282773,350,000 STIETT00S Resale | Siis URBAN OASIS Condominium 99 years 1,428,000 <7139 Uncompleted " New Sale
484 1,000,000 - 2,064 2015 Resale SIMS URBAN OASIS Condominium 99 years 1,269,000 - 1325  Uncompleted New Sale
1,475 2,600,000 1,763 2015 Resale SIMS URBAN OASIS Condominium 99 years 846,500 - 135  Uncompleted New Sale
1 3972 3,772,111 - 950 1986 Resale SIMS URBAN OASIS Condominium 99 years 1,380,000 - 1441 Uncompleted New Sale
THE INTERLACE Condominium 99 years July 29,2016 2,056 2,182,000 - 1,061 2013 Resale SIMS URBAN OASIS Condominium 99 years 1,602,000 -....1329  Uncompleted New Sale
District 5 SIMSVILLE Condominium 99 years 1,265,000 - 1,022 1998 Resale
C 1,130 1,345,000 - 1,190 2009 Resale SMART SUITES Apartment Freehold 608,000 1,345 2014 Resale
936 960,000 S 0251997 Resale TREASURES@G6 Apartment Freehoid 630,000 - 71361 Uncompleted New Sale
969 1,020,000 - 1,053 2000 Resale WATERBANK AT DAKOTA Condominium 99 years . 41 1,700,000 - 1,49 2013 Resale
Apartment July 30,2016 667 1,231,700 - 1,846 Uncompleted New Sale WING FONG COURT Apartment Freehold July 28,2016 1,055 790,000 - 749 1997 Resale
1216 1,550,000 - 1,274 2010 Resale District 15
1,604 1,641,000 - 1,023 Uncompleted New Sale 8M RESIDENCES Apartment Freehold 1,307,780 - 2,025 2016 New Sale
915 1,328,000 TT53 T Uncompleted T New'Sale | AURALIS Apartment Freehold " 33 875,000 S8 0013 Resale
Condominium July 29,2016 1,044 1,443,000 - 1,38  Uncompleted New Sale COSTARHU Condominium 99 years .. July 29,2016 1,346 1,370,000 - 1,018 1997 Resale
915 1,235,000 - 1350  Uncompleted New Sale COSTA RHU Condominium 99 years 3 3,850,000 - 954 1997 Resale
936 1,254,000 - 1339 Uncompleted New Sale DUNBAR WALK Semi-Detached Freehold 5,800,000 - 1,768 2015 Resale
1,109 1,295,000 - 1,168  Uncompleted New Sale EAST COAST AVENUE Semi-Detached Freehold . 97 4,670,000 - 1,197 1974 Resale
538 785,000 - 1,459  Uncompleted New Sale EASTSIDE LOFT Apartment Freehold ) July 27,2016 2121 1,927,888 - 909 2002 Resale
1,356 1,380,000 - 1,018 199 Resale FULCRUM Condominium Freehold 961,000 - 2,029 2016 New Sale
WESTCOVE CONDOMINIUM " Condominium 99 years Aug 02, 2016 1,292 990,000 - 766 1998 Resale GRAND DUCHESS AT
District 8 ST PATRICK'S Condominium Freehold 2,600,000 - 1357 2010 Resale
CARLISLE COURT 1,119 1,130,000 1,009 1986 Resale MALVERN SPRINGS Condominium Freehold 1,638,000 - 12372004 Resale
840 1,280,000 =7 52572009 Resale MARIA AVENUE Terrace Freehold 1,800,000 - 819 Unknown Resale
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Residential transactions with contracts dated July 26 to Aug 2

LAND AREA/ NETT  UNIT LAND AREA/ NETT  UNIT
FLOOR AREA TRANSACTED PRICE PRICE COMPLETION TYPE OF FLOOR AREA TRANSACTED PRICE PRICE COMPLETION TYPE OF
PROJECT PROPERTY TYPE TENURE SALE DATE (SQFT)  PRICE($) (§) ($PSF) DATE SALE PROJECT PROPERTY TYPE TENURE SALE DATE (SQFT)  PRICE () ($) (SPSF) DATE SALE
MARSHALLROAD Terrace Freehold July 27,2016 861 2,120,000 Unknown Resale Condominium e uly 26,2016 775 1,073,000 New Sale
Semi-Detached 3843 3,900,000 Condominium e 27,2016 474 730,000

1453 1,958,000

N
ONEAMBER Condominium Condominium e 28,2016 1 914,000

Condominium 1,3281,480,000 Condominium 99 ye 29,2016 818"1,052,000
Apartment 3143 2400000 [ ) Condominium 99 ye uly 29, 2016 775 1,043,000
S ICES Apartment 1,206 1,618,000 LAKE GRANDE Condominium 99 years July 29,2016 624 925,000 -..1,482  Uncompleted New Sale
SUNNYVALE RESIDENCES Apartme_nt_ 936 1464900 1406012 1,501 1 ’ Condominium e ul 30 2016 947 1197,000
Condominium 1475 1,810,000 Condominium 30,2016 775 987,000
Condominium 1012 1,625,000 Condominium 30,2016 7437 978,000
Apartment 98 1,168,000 Condominium 30,2016 904 '1,288,000
Condominium 1152 1,500,000 Condominium 31,2016 743" 908,000
Condominium 915 1,320,000 Sub Sale Condominium 31 2016 775 983,000
. Condominium 31,2016 947 1,207,000
Apartment 2616 2950000 Resale Condominium 01,2016 1,582 1,280,000
Apartment 936 1,275,000 Condominium : 27,2016 1,270 1,571,091
Semi Detached . i ‘ Condominium 99y uly 27,2016 2071 2,688,840
127 120000 PARC OASIS i Condominium 99 years Aug 02,2016 1,507 1,250,000
161> .1460,000 7 Condominium e Iy 26,2016 926940,000
1750000 Executive Condominium 99 ye 30,3016 947 792,900
V Executive Condominium : uly 30,2016 1,033 856,100
. Executive Condominium uly 30, 2016 1,033 861,570 New Sale
Condominium 414 723,000 - .. 1527 Uncompleted District 23
Condominium 290 1460000 E ‘ Condominium 90 1219360 eted  NewSale
Eongom!n!um i ggg i ggggg . ECO SANCTUARY Condominium 990 1,188,350 - 1,200 Uncompleted New Sale
ondominium i : o
: eI E Cond 1,690 1,460,000
Condominium 721 1,057,000 - ... 1466 Uncompleted New Sale H A;gn(:gl:;um 174 €96.990
Condominium 1,012 1,208,000 W Apartment 163 641'550
Condominium 624 .. 20000 i Condominium 11787 615,000
Condominium 624 .. 813000 [ Condominium 120 1,470,000
Condominium 624 850,000 Uncompleted New Sale J ‘ Torrace 3: i 2:1 03:000
vvvvvvvvvvvvvvvv K PEAK  Condominium 1,098 1,382,000
O == | T TR R — 011
K PEAK  Condominium 2016 850
1,259 1,000,000 B H o e
o * dasntii K PEAK  Condominium uly 26,2016 538 741,000
Condominium 13891350000 KINGSFORD . HILLVIEW PEAK ™ Condominium 99 years Iuly 27,2016 1,008 1,425,204 77,098 Uncompleted T New Sale
Condominium 915 948,800 i ; s : sl e
o - K Condominium 99 ye: uly 27,2016 1,076 1,380,000
Condominium 1,410 1,356,000 B o - =
o - K Condominium 99 ye 27,2016 850 1,103,000
Condominium 1,550 858,000 B e - =
G 0
; - | ondominium ye 2, 133,
1'323 ggg'ggg - Apartment 9 ye 26,2016 1,550 980,000
SOt Apartment 99ye uly 29,2016 1,033 720,000
3?; gggggg - Condominium 99 years July 26,2016 1,432 980,000
o - GorcE Terrace uly 29, 2016 1,744 2,930,000
THE SANTORINI 11 1,150,52 - 101 | N I Y 2, . 12Tt
5 strisct 190 Condominium 30 50,520 018 Uncompleted ew Sale Betached 39,3016 SSEE T 6380 660
Condominium 775 839,000 | ) Condomlnlum - : uly 29,2016 1,163 820,000
Apariment 757 950,000 SOLACRES ) Executive Condominium 99 years July 27,2016 1,098 878,000
Executive Condominium 1216 958,320 p Execut!ve Conjom!n!um Iy 27,2016 1163 214000
Executive Condominium 1,604 1,075,730 8 Execut!ve Con ominium 23,2016 614 466,000
Executive Condominium 99 years luly 31,2016 10097 940,500 S Execut!ve Condom!n!um 30,2016 850 694,000
Executive Condominium 14551,034,99 B Execttve Condominium 31,2016 807 ...618000
Condominium 1,i30°771,529,000 S Execul!ve Condom!n!um 31,2016 926 691,000
Detached 5,920 5,000,000 S ) Execut!ve Condom!n!um : uly 31,2016 926 696,000
Apariment 1,550 1,250,000 SOLACRES ) erc:tlve tCundamlnlum gg years J[J‘:)l‘ 316 %g}g I;?; Zggggg -
Terrace 2,540 2,200,000 partmen Y uly 2o, 4
Terrace 3294"2,700,000 Executive Condominium 99 ye; 28,2016 1,270 870,000
Hpariment 1033 98,000 Apartment 99 ye 29,2016 614 750,000
Apartment 678 790,000 . Terrace Pye 28,2016 2,153 1,625,000
Apartment 657 754,600 Executive Condominium 99 ye; 26,2016 1,098 862,000
Condominium 147071,560,000 CT06 2006 Resale . Executive Condominium 99 ye uly 26,2016 958 ..763000
Condominium 1,2021,320,000 WANDERVALE . Executive Condominium 99 years July 26,2016 1,130 847,000
Condominium 12377771320,000 Executive Condominium uly 28, 2016 1,087 864,000
Condominium 1518771,200,000 Executive Condominium : 29,2016 958 713,000
“Apartment T 7437 017,450 <3707 Uncompleted New Sale \ ) Executive Condominium 99 ye; uly 30,2016 1,098 854,000
506 714,000 WANDERVALE Executive Condominium  99years July 30,2016 1098 854000 - 778  Uncompleted  New Sale
"""" 73277717100,750 WANDERVALE Executive Condominium 99 years July 30,2016 958 702,000 - 733 Uncompleted New Sale
"""" 74371,007,350 Distri .
"""" 7437717106,700 Bl Executive Condominium : 26,2016 1679 1,156,400 New Sale
partment” GG £ 756500 B Executive Condominium e 26,2016 1346 1,036,530
Apartment 1530 '1,360,000 Bl Executive Condominium 26,2016 1,227 960,300
Condominium 506 655,000 Bl ) Executive Condominium c uly 27,2016 1,098
Executive Condominium 1,302 1,028,000 BELLEWOODS . Executive Condominium 99 years July 27,2016 1,216
Executive Condominium 147571,147,000 B Executive Condominium ~ 99years  July28,2016 1227 94,
Executive Condominium 1,302 1,048,000 Bl Executive Condominium 1,152
Executive Condominium 1,227 948,000 F Executive Condominium 1,195 940,000
Apartment 1,087 1,651,052 N Executive Condominium 980 695,000
Apartment 700 1,088,500 N . Executive Condominium 678 505,150
Condominium 1,453 1,500,000 PARC ROSEWOOD Condominium 431 530,000 - 1,231 2014 Resale
Condominium 1,184 1,170,000 District 26 .
Executive Condominium 1,001 774,400 ! Condominium 915 970,000
Executive Condominium 1,076 833,500 S Semi-Detached 0 3,552 3,000,000
Executive Condominium 1,001 792,700 S| . Terrace h u‘ly‘ 30,2016 1,722 2,750,000
Executive Condominium 1,001 759,600 746,600 746 TAGORE AVENUE Semi-Detached 99 years July 26,2016 3,165 1,930,000
Executive Condominium 1,076 909,700 District 27
1,076 861,300 ( S Condominium 99 ye 26,2016 700 660,000
1313 1,058,800 ES Apartment 9 ye 31,2016 829 1,128,600
1,076 845,100 ES Apartment 99 ye 31,2016 1,001 1,294,200
1,073,000 S Apartment 99 e 31,2016 1,001 71,310,000
Executive Condominium 99 ye: uly 27,2016 1,281 972,400
685,020 Executive Condominium 99 years July 28,2016 980 754,850 752,550 768 Uncompleted New Sale
1 ?;g ;;;ggg . P Executive Congominium 99ye ly 29,2016 936 690,250
, ,000 P Executive Condominium 99 ye: 30,2016 1,066 865,980
Executive Condominium 1,152 869,000 S Executive Condominium 99 ye 26,2016 947 764,204
Execut!ve Condom!n!um S Executive Condominium 99 ye 27,2016 1,098 894,544
Executive Condominium S Executive Condominium 99 ye 29,2016 1,302 999,000
Execut!ve Cundom!n!um S ) Executive Condominium 99 ye; uly 31,2016 947 703,836
Executive Condominium 1,152 791,000 SKIES MILTONIA ) Condominium 99 years July 27,2016 969 1,045000 - 1,019 2016 Sub Sale
Executive Condominium 958 722,000 S Condominium uly 29,2016 786 781,000
Y.
Condominium 49 895000 S Condominium 30,2016 786 802,000
Condominium 904 1,401,000 S ) Condominium e uly 30, 2016 689 769,000
1 Condominium 624 ..1,065,000 THE BROWNSTONE Executive Condominium 99 years Juiy 30,2016 730 ear o0
TB”J.VE Condominium 646 1,079,000 - 1,671 Uncompleted New Sale T Executive Condominium~ 99 ye ul 31,2016 915 723,200
District 20 : . 7 ) Condominium 99 yei 19,2016 1442"1,128,000
Executive Condominium 1,399 1,405,000 Resale T CES Condominium 99 ye 26,2016 240 850,000
Temace 1798 2650000 7 Executive Condominium 99 ye 30,2016 872 607,495
Temace 2648 | 3000000 7 Executive Condominium 99 ye 30,206 1.313771,066,500
Condominium 807 | 1.291,500 7 ‘ Executive Condominium 99 ye uly 30,3016 10237 836,795
1353600 THEVISIONARE ™™™ Executive Condominium 99 years July 30,2016 1,141 969500
T Executive Condominium 99 ye; uly 30,2016 980 767,500
T Executive Condominium 99 ye 30,2016 1,023 826,000
T Executive Condominium 99 ye 31,2016 1,109 889,000
1384982 7 Executive Condominium 99 ye 31,2016 980 809,000
14 11317?'075 . 7 Executive Condominium 99 ye 31,2016 1,141 949,000
A oy R L e fodee | 1 T Apariment 9ye uly 26,3016 803793400
partment 64 1060000 . ewSale | T iSTERIA Apartment 99 years uly 29, 2016 969 11130,700 Y1167 Uncompleted  New Sale
E T — District 28
condominn L. L0000 S 9% e | e 76,2016 o o
et T H S Apartment e uly 27,2016 1130768112
A""n""“"t'”’“ {53 a0 Apartment 99 years July 30,2016 1238°1,086,112
itk o e Apartment 99 ye Iy 30,2016 667 766,112
Condominim 1485 1650,000 Apartment 2e 31,2016 8. 200
Condominiam 1’7” 1’91 5'000 - Semi-Detached 999y 26,2016 3,294 1,888,000
Condominium 786 166,700 Detached Blad... 2000000,
Eongom?n?um :;gé 122538388 . - ... 1,648 Uncompleted New Sale Condominium 2,088 1,280000
Condominim 1346 1885,000 o 120..... #2000 45
THE RAINTREE ™" Condominium 1335 1300,000 : Condominium ... 200, b Sale
District 22 . DISCLAIMER:
& . et Source: URA Realis. Updated Aug 10, 2016. The Edge Publishing Pte Ltd shall not be responsible for any loss or liability arising directly or indlirectly from the use of
< Terrace 2185 1,950,000 lis. Updated Aug The Edge Publishing Pte Ltd shall not be responsible for any loss or liability arising directly or indirectly from th f
LA Condominium 1,302 1,782,000

or reliance on, the information provided therein.
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Profitable deals at Costa Rhu and The Nexus

| BY ESTHER HOON |

wo units at Costa Rhu were sold at a

profit in the week of July 26 to Aug 2.

The bigger profit of $2.2 million ac-

crued to a 4,037 sq ft unit, which was

purchased in April 2003 at $421 psf and
resold this month at $954 psf. The annualised
gain works out to be 6%.

This marks the second unit in the devel-
opment which netted a profit of more than $2
million this year. The first was a 5,253 sq ft
unit on the 17th floor that was sold in Janu-
ary for $1,095 psf.

The smaller profit of $110,000 was traced
to a 1,346 sq ft unit on the second floor. The
seller had purchased the unit in April 2010 at
$936 psf and resold in on July 26 at $1,018 psf.

In the same week, two units at The Nexus
changed hands at a profit of more than half a
million dollars each. Both units were on the
fourth floor and were held for close to 10 years.
The bigger profit of $759,100 came from a 1,346
sq ft unit which changed hands for $1,401 psf
on July 27. The seller had purchased the unit
from the developer in November 2006 at $837
psf, resulting in an annualised gain of 5%.

Sold a day earlier, the smaller profit of
$683,900 accrued to a 1,206 sq ft unit, which
was purchased from the developer for $801
psf in January 2007 and resold for $1,369 psf
on July 26. This translates into an annualised
gain of 6%. The Nexus is a freehold condo
project comprising 242 units on Bukit Timah
Road in District 21. Developed by Far East Or-
ganization and Wing Tai Holdings, the project
was completed in 2006.

The most profitable home sold in the same
week was a 2,885 sq ft unit at Ardmore Park,
which fetched a profit of $3 million. The unit
was held for 19 years before it was sold for
$2,773 psf on July 27. Despite the hefty prof-
it, the annualised gain works out to be only
2%. Ardmore Park is a 330-unit freehold con-
do project by Wheelock Properties in prime
District 10. It was completed in 2001.

Most profitable deals

PROJECT

™

»

A 4,037 sq ft unit at Costa Rhu was sold at a profit of $2.2 million

On a less positive note, two high-end con-
dos which were purchased in 2007, were
sold at a hefty loss. The higher loss of $1.2
million accrued to a 4,844 sq ft unit at Wa-
terfall Gardens, a freehold condo project on
Farrer Road in prime District 10. This is the
first time an unprofitable deal in the develop-
ment breached $1 million in losses. Previous-
ly, the most unprofitable deal at the project
was a 2,196 sq ft unit on the seventh floor,

gust 2009. All three homes sold at the project
this year were unprofitable.

Separately at Residences @ Evelyn in Dis-
trict 11, a 2,250 sq ft unit was sold at a record
loss of $900,000 on July 28, or an annualised
loss of 3%. The unit was held for close to nine
years. Earlier in January, another 2,250 sq ft
unit from the project was disposed of at a loss
of $850,000. All three unprofitable transactions
at the project this year involved large units

that changed hands at a profit were smaller
units measuring 1,033 sq ft and 1,141 sq ft.
In the same week, a 4,833 sq ft unit at The
Laurels in District 9 was sold at an $865,960
loss on July 27, making it the most unprofita-
ble deal in the project. Of the four homes sold
in the project this year, three sustained losses
ranging from $542,000 to $865,960. The only
profitable deal came from a 549 sq ft shoebox
unit on the eighth floor, which netted a profit

which was sold for a loss of $658,740 in Au- measuring 2,250 sq ft. The other two homes of $67,495 in May. a
Residential transactions with contracts dated July 26 to Aug 2
g
DISTRICT ... AREA(SQFT) .. ... DATE SOLD (2016) . SALESPRICE(SPSF) .. DATE BOUGHT... .| PURCHASE PRICE(SPSF). | PROFIT(S) .. | PROFIT (%)._......_./ ANNUALISED PROFIT (%) ... HOLDING PERIOD,(YEARS). E
2,885 27-Jul-16 2,773 10-Apr-97 1,74 2,966,035 59 2 193 £
4,037 2-Aug-16 954 1-Apr-03 2,150,000 126 6 133 5
1,539 26-Jul-16 1,657 1-Jul-00 1,075,000 73 3 16.1
1,722 27-Jul-16 1,904 5-Jun-09 1,066,000 48 6 7.1
1,259 28-Jul-16 2,223 1-Jan-95 1,401 1,035,000 59 2 216
1,475 1-Aug-16 1,227 30-May-06 910,000 101 7 10.2
1,453 29-Jul-16 1,347 16-Aug-06 877,000 81 6 10.0
2,067 26-Jul-16 1,694 1-Jul-00 1,282 850,320 32 2 16.1
1,012 1-Aug-16 1,606 21-Jun-05 842,401 108 7 1.1
1733 29 y 57 5 9.3
4,661 28-Jul-16 1,266 22-0ct-07 708 2,600,000 79 7 8.8
1,905 2-Aug-16 1,287 20-Jun-01 683 1,150,000 88 4 15.1
2,723* 26-Jul-16 643 4-May-99 319 880,950 101 4 17.2
5,640 29-Jul-16 1,239 12-Apr-10 880,000 14 2 6.3
1,701 1-Aug-16 1,310 10-Jun-10 653,000 41 6 6.1

Non-profitable deals

PROJECT DISTRICT AREA (SQ FT) DATE SOLD (2016) SALES PRICE (SPSF) DATE BOUGHT PURCHASE PRICE (SPSF) L0SS () LOSS (%) ANNUALISED LOSS (%), HOLDING PERIOD,(YEARS)
1 Waterfall Gardens 10 2-Aug-16 1,383 14-Mar-07 1,623 1,163,300 2 9.4
11 28-Jul-16 1,534 1,934 900,000 3 8.8

9 27-Jul-16 1,862 2,041 865,960 1 6.3

23 28-Jul-16 611 769 547,000 6 3.9

9 29-Jul-16 1,087 1,377 535,000 4 5.7

20 1-Aug-16 1,471 1,654 330,000 3 4.0

4 2-Aug-16 1,776 1,942 226,793 1 9.3

15 1-Aug-16 764 835 225,300 1 6.5

9 28-Jul-16 2,144 2,205 197,000 0.3 9.9

15 1-Aug-16 1,195 1,371 128,600 3 5.2

*Refers to strata area. Otherwise, area stated for landed homes refers to land area

URA caveat records downloaded on Aug 5 and 10

THE EDGE SINGAPORE
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Unit at Orange Grove Residences
selling below 2007 launch price

=
i

| BY THE EDGE PROPERTY |

2,390 sq ft, four-bedroom unit

at Orange Grove Residences was

listed for sale on TheEdgeProper-

ty.com at $4.5 million, or $1,883

psf. The last time a 2,390 sq ft
unit at Orange Grove Residences changed
hands was four years ago. That was when
two units located on the second and third
floors were sold for $4.78 million ($2,000
psf) and $4.8 million ($2,009 psf) in August
and November 2012 respectively, based on
caveats lodged then.

The 60-unit, freehold luxury condominium
located on Orange Grove Road was completed
in 2009. Almost all the units in the five-storey
boutique project, including the unit up for sale,
enjoy a pool view.

If the unit is sold at the asking price of
$1,883 psf, it would still rank in the bottom
11% of all transactions done, based on psf
price. When Orange Grove Residences was
first launched at the height of the proper-
ty boom in 2007, units were sold at an av-
erage price of $2,097 psf. The highest price
achieved at the project was for a 3,143 sq ft
penthouse that fetched $7.39 million ($2,350
psf) in July 2007.

Since the total debt servicing ratio (TDSR)
loan framework kicked in at end-June 2013,
transaction prices at Orange Grove Residences

At today’s selling prices, this is an opportune time for house hunters to purchase a unit

have fallen to an average of $1,757 psf. Only
seven units have been sold since then, accord-
ing to caveats lodged. This is because some
owners have been reluctant to reduce their ask-

ing prices and prefer to withdraw their units
from the market.

This may be an opportune time for house
hunters to purchase a home.

SAMUEL ISAAC CHUA/THE EDGE SINGAPORE
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Developed by established listed develop-
er Ho Bee Land, Orange Grove Residences
is just a short drive from the Orchard Road
shopping belt. Schools in the vicinity include
EtonHouse International Pre-School Clay-
more, Singapore Chinese Girls’ School, Raf-
fles Girls’ School and Anglo-Chinese School
(Barker Road).

According to URA data, there were six rent-
al contracts for four-bedroom units at Orange
Grove Residences this year, and they averaged
$8,800 a month.

For more information, call marketing agent
Daisy Tan at 8571 7327. a

Scan the QR code for value deals at Orange
Grove Residences

As TheEdgeProperty.com is not party to the con-
tract between the client and agent, it is unable
to verify information provided by the agent

visit http://subscribe.theedgesingapore.com/
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Lawry’s The Prime Rib
Job Title

Usual Retail

$ 7 80 (3-Years)

SAVE

YES! Start my annual subscription now.

$238.00 (Inclusive of GST) for The Edge Collection 3-year plan and
save 70% off newsstand price

|:| $118.00 (Inclusive of GST) for The Edge Collection 1-year plan

$50 dining voucher

Delivery Address
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1. Credit Card. Please charge to my credit card
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Celebrating Special Occasions Since 1938

There’s no better place to celebrate your special occasions
than at Lawry’s. Located in the heart of Orchard Road, Lawry’s
The Prime Rib Singapore is renowned for its exceptional
American cuisine. The restaurant has a seating capacity of
170, with six private dining rooms equipped with state of
the art presentation facilities for private as well as corporate
events.

Expect impeccable standard of service and savour the
all-time-favourite Signature Roasted Prime Ribs of Beef,
carved from “Silver Carts” and served with the Famous
Original Spinning Bow!l Salad. With choices of a la carte
and set menus featuring unique dishes, enjoy a world-class
dining experience you will never forget!

* Terms and conditions apply
Visit www.lawrys.com.sg to find out the latest special menu at Lawry’s.
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2. Cheque. My cheque payable to “The Edge Publishing Pte Ltd” is enclosed

Cheque no

LAWRY'S THE PRIME RIB
333A Orchard Road
#04-01/31 Mandarin Gallery
Singapore 238897
WWW.lawrys.com.sg

Operating hours:

Lunch: 11.30am to 2.30pm

Royal Tea: 2.30pm to 5pm (Mon-Sat)
Dinner: 5pm to 10pm (Sun-Thurs)
5pm to 10.30pm (Fri, Sat & eve of PH)

For reservations, please call: 6836 3333

3. Online. Visit subscribe.theedgesingapore.com

4. Phone. Please call 6232 8622 (Monday to Friday 9am to 5.30pm)

Mail the duly completed subscription form and cheque to:

The Edge Publishing Pte Ltd

150 Cecil Street #08-01 Singapore 069543

Tel: 6232 8622 Fax: 6232 8630 Email: hotlinespore@bizedge.com

*This special promotion ends on August 31, 2016. Subscription to The Edge Collection is non-cancellable and non-refundable.

The Edge Singapore (print version): Please allow 2-3 weeks for delivery to commence. Delivery charges apply for
non-Singapore addresses. Dining voucher limited to first 200 subscribers each month. Terms and conditions apply

**You hereby authorize The Edge Publishing Pte Ltd to charge to your credit card
for automatic subscription renewal as per the selected plan until you cancel your subscription.
If you wish to opt out of the auto-renewal, please check this box: (]
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FENG SHUI

Creating

ocation, location, location —
this is the mantra that people
in real estate live by. It is no dif-
ferent when it comes to select-
ing business premises, be they
a corporate office or an F&B outlet.
Beyond location, other important con-
siderations include demographic com-
patibility, accessibility and visibility.
The question is: Why do some
businesses fail despite having care-
fully executed business strategies?
The ability of a business to suc-
ceed at a specific location is often
attributed to the feng shui of the
premises. While feng shui may play
a significant role in the success of a
business, it is also important to un-
derstand the type of energy, or di,
that would best suit it.

Identifying positive energy

For any commercial property, it is
fundamental to figure out the direc-
tion from which the qi is coming. The
next step is to tap the gi and harness
it to ensure continuity of this positive
energy flow. Qi needs ample space to
collect. Even if the business premis-
es are small, the positive flow of qi
can still be harnessed by ensuring
that there is a park or open space in
front of the property.

Roads providing access to a build-
ing are also carriers of qi. Observe
the road undulations: If they are
akin to a calm, flowing river, it will
ensure that your business will re-
ceive auspicious energy.

Sha Qi (#¥%&) or Killing Qi, an
undesirable form of energy, appears
when roads in front of the business
premises are bumpy or steep, like a
raging flow of water.

SUSTAINABILITY

THEEDGEPROPERTY

| BY JOEY YAP |

Harnessing qi collection

In nature, water travels from higher to
lower ground, and eventually collects
into a pool to give life. Likewise, the
calm flow of qi that approaches the
premises of a business should gath-
er, bringing great wealth and luck.

To benefit from the flow of good
qi, a property should be located in
the east, southeast or north. This
applies to both owned and rented
premises. A business owner would
do well to open the main door to
welcome the good qi into the es-
tablishment and allow it to circu-
late within the premises. Opening
other doors would further encour-
age its dissemination.

However, some older premis-
es may have been designed with
sharp corners, within direct view of
straight lines or with narrow gaps
between buildings. Examples in-
clude buildings located at T-junc-
tions, facing sharp roof edges, py-
lons, sharp mountain peaks or even
straight roads. A consequence of
these negative features is that Sha
Qi is formed in the surrounding
environment of businesses locat-
ed there. Sha Qi is also produced

the ideal business environment

While feng shui may play a significant role in the success of a business, it is also important to understand the type of energy, or qi,

that would best suit it

when wind is forced through nar-
row gaps between two structures.
This undesirable type of energy is
vicious and aggressive.

However, pointy plants or furni-
ture do not have a similar negative
effect on a business. After all, it is

almost impossible to run a business
without the use of anything sharp.
If that were the case, you can Kiss
office desks and butcher knives
goodbye! As long as these features
do not harm your business in any
way, there should not be any reason

to panic. The best form of defence
against Sha Qi, believe it or not, is
indeed common sense. a

Joey Yap is a feng shui expert and
the founder of Mastery Academy of
Chinese Metaphysics

CDL and SEAS team up to promote sustainability

| BY MICHAEL LIM |

(CDL) and non-profit organisation Sus-

tainable Energy Association of Singapore
(SEAS) have teamed up to launch the Singa-
pore Sustainable Academy. This is the first
such collaboration between a property devel-
oper and a non-governmental, non-profit or-
ganisation to create a training and networking
facility dedicated to sustainability, says Grant
Kelley, CEO of CDL.

The new 4,300 sq ft Sustainability Acad-
emy will be located on the roof terrace of
CDL’s City Square Mall. The site for the acad-
emy was chosen as the mall was the first to
win the Building and Construction Authori-
ty Green Mark Platinum award in 2007 for its
green features. According to Esther An, CDL's
chief sustainability officer, the mall was also
chosen because it is linked to the Farrer Park
MRT station and sees monthly footfalls of two
million to three million. Given its connectivity
and accessibility, it is an ideal location for the
academy. This is because the academy aims to
promote a low-carbon economy, resource effi-

Listed property group City Developments

ciency and sustainability practices among busi-
nesses and the community, especially youths.
The Sustainability Academy, which will
have classrooms, office space and an exhibition
gallery, is scheduled to be completed in March
2017. The construction cost of $2 million will
be shared among all the partners. The acade-
my is jointly designed by CDL and Ong&Ong
Pte Ltd and will be built by Woh Hup (Pte)
Ltd. It will use residual construction materi-
als and laminated timber that has been veri-
fied using the Nature’s Barcode system to en-
sure that the wood did not come from illegal
logging. It will be designed as a “zero-energy
building” and its features include solar tech-
nology with 3,230 sq ft of photovoltaic pan-
els on the roof, and the ability to monitor re-
al-time energy generation and consumption.
According to CDL and SEAS, the initiative
dovetails with the release of The Climate Action
Plan on July 10. The creation of the Sustaina-
bility Academy has the backing of the Minis-
try of the Environment and Water Resources,
the National Environment Agency, the Urban
Redevelopment Authority, and the Building
and Construction Authority. a

Artist’s impression of the new 4,300 sq ft Sustainability Academy to be located on the roof terrace
of CDL's City Square Mall
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