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« Our Trends report is designed to provide 
valuable insights for all things related to the 
property market in Bahrain, highlighting key 
trends that both our clients and end-users will 
find useful. »
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MESSAGE FROM OUR COUNTRY MANAGER

Welcome to our sixth edition of Trends.
 
Looking ahead, 2022 will be the year of market leaders. If you are amongst the top players shaping 
the industry, you will need to further define what ultimately sets you apart from the competition, and 
use that to drive your business forward. The market is slowly starting to gain traction, and at times 
like these, it is vital for all parties involved in real estate to continue to work hard to deliver impeccable 
service, as market conditions make the competition ever fiercer. In a dynamic market such as ours, 
you have to constantly be on your toes in order to stay ahead of the competition.
 
Our Trends report is designed to provide valuable insights for all things related to the property market 
in Bahrain, highlighting key trends that both our clients and end-users will find useful. The report 
you are currently reading has more data than ever before; we have invested heavily into our data 
technology, and this, combined with Bahrain’s largest demographic and listing database, gives us a 
unique insight into the local property market.

In this day and age, your decisions need to be based on data, and that’s what we are bringing you 
here.

We hope you find this issue of Trends both enjoyable, and useful.
 

Khaled Al Saeh
Country Manager
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CONTRIBUTORS

Ammar Albossta
Chief Executive Officer
House ME

Dalal Binhijji
Head of Media and Communication
Bin Faqeeh Real Estate Investment 
Company

Ahmed Khalfan
Head of Sales & Marketing
GFH Properties

Shatha Judeh
Managing Director
Affinity Property Management Co.
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Background

Ammar is an experienced Bahraini businessman with over 20  years 
of experience within the real estate investment and development 
fields. He is the co-founder of House Me Company, Dar FZAM W.L.L, 
where he participated significantly in their growth. Ammar has 
extensive in-depth experience in all aspects related to real estate 
and property development. Currently he is a board member and CEO 
for House Me and Dar FZAM. He has held senior positions in several 
other real estate development companies locally and over the GCC 
previously. Ammar possesses a certificate in Property Development 
from George Washington University and a Bachelor Degree in Sales & 
Marketing from Bahrain Training Institute.

Takeaway

There have been many changes in the real estate industry in the face 
of the pandemic, and while the initial changes may have been unclear, 
a number of strategies and decisions adopted in Bahrain will help 
pave the way to recovery.

Background

Ahmed joined GFH Properties in 2019 as Head of Sales & Marketing; 
he holds a Bachelor of Science in Business Information Systems 
from the University of Bahrain and an MBA in Marketing from Seattle 
University. Ahmed has over 20 years of experience in Marketing and 
Sales in both the Real Estate and Banking sectors with previous senior 
positions in Bin Faqeeh Real Estate Investments, KFH Bahrain and 
Batelco. He is a Fulbright scholar, a fellow member of the Chartered 
Institute of Marketing as an Advance Associate and is an official Real 
Estate Lecturer in Bahrain Institute of Banking & Finance. 

Takeaway

“Pessimists are second rate people. They do not believe in life. All 
they want to do is drag you down and appease their own feeling of 
mediocrity and fear.” -Uell Stanley Andersen 
I dedicate this topic to all the optimistic people who contribute greatly 
to our lives!

Background

Dalal is the Head of Public Relations at Bin Faqeeh Real Estate 
Investment Company, and is also a presenter at the News Center 
at Bahrain TV.  She has over 15 years of experience in the fields 
of media and public relations.

Takeaway

Bahrain’s quick response to the pandemic was a very fruitful 
one, and while economies across different sectors were affected, 
the swift and aggressive response of the government played a 
major role in ensuring that businesses survived, and gave them 
a chance to flourish in the future.

Background

Shatha is a Swiss MBA Graduate, who is specialized in 
Project Management. She has set up four brokerages, one 
digital marketing company, a property portal and a business 
centre, and is now the Managing Director of a Property 
Management company, and markets for real estate using 
virtual media tools across Saudi Arabia, Bahrain, Qatar, 
Jordan and Dubai. She has vast experience in the property 
market across the GCC as well as digital marketing in the 
GCC. Shatha has also helped market for two children’s 
charity organizations.

Takeaway

We first implemented virtual tours into property portals in 
the GCC back in 2015. The importance of virtual tours for 
real estate is undeniable; we witnessed this first-hand and 
their positive effect on listings is vast.



Maytham Alhayki
Owner
Maytham Alhayki Real Estate

Hussain Ayoob
General Manager
Property Inn

Abdul Hussain Khudur
CEO
Era Real Estate

Khaled Ghuneim
General Manager
Ramex Real Estate
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Background

Maytham has successfully worked in seven different international 
and local companies and has directly contributed to building four 
successful start-ups. He has over 17 years  of experience across 
multiple sectors, namely real estate, financial services, investment 
banking, telecommunications, and information technology. His 
experience has been centred around commercial and residential 
real estate, client relationship management, investment placement, 
sales and marketing, team coaching and customer services, which 
has allowed him to build an expansive and invaluable network of 
clients, contacts, and business associates in Bahrain, Saudi Arabia 
and across the Gulf.

Takeaway

There are a number of root causes that drive clients to gravitate 
towards new, high quality buildings that are delivered to a higher 
standard when compared to their current dwellings, or that offer 
additional amenities. In this article, we talk about how to succeed in 
current market conditions and how to gain the loyalty of your clients.

Background

With an experience exceeding eight years in the real estate 
industry and property management field, Hussain holds a 
number of certificates and licenses specialized in this field. He 
is certified as an International Real Estate Expert,  Property 
Manager, Certified Ownership Association Manager and holds a 
Sales and Broker license. As the General Manager for Property 
Inn W.L.L, he handles the sales and marketing aspect, in 
addition to the role of Business Development Manager of AMFA 
Real Estate. Hussain also manages a number of buildings 
and projects as an Owner Association Manager and Property 
Manager.

Takeaway

I chose this topic according to the market’s needs and clients’ 
demand, from market insider insight and view, and as a hot topic 
of discussion between brokers or clients. 

Background

For over two decades, Abdul Hussain has played a vital role in real 
estate brokerages in the Kingdom of Bahrain and has been helping to 
vastly expand Bahrain’s investment and development in real estate. 
The goal is to become one of the leaders in Bahrain & the GCC in 
the highly competitive business of property development, through 
constructing first class quality projects. He has strived to implement 
successful projects focusing on understanding market requirements 
and customers’ needs. His commitment and ability to design and 
deliver projects that realize the market needs has been his signature 
strength.

Takeaway

Bahrain has undergone significant growth over the past few years, 
particularly in the degree of foreign investment in the country. The law 
regarding non-Bahraini property investment and development is quite 
fluid and the type of investment that the kingdom deems desirable 
over time. The result of the changes has shown an uptick and as more 
government incentives come into fruition to stimulate the economy, 
this will affect the real estate market.

Background

Khaled has been working in the sector for over four years now, 
and is a graduate in International Business Administration from 
the AMA university. In a short span of time, Khaled has single-
handedly led the growth strategy of Ramex Real Estate with his 
keen business acumen and market savvy. While relatively smaller 
in size, Ramex is a prestigious name in the real estate sector of 
the Kingdom of Bahrain, and mainly deals with small and medium 
residential and business units.

Takeaway

What compelled me to discuss this topic is having observed the 
fluctuating fortunes of the real estate sector in Bahrain in real 
time over the turbulent 2020-2021. 



CONTRIBUTORS

Mostafa Awad 
Sales Marketing Officer
Arabian Homes Properties

Raneem Al Aradi 
Administrative and Training Officer
Jadarah Properties

Omar Abdulaziz Ayoob
General Manager
Zayani Properties

Hareesh Nair
Property Manager
Ahmed Al Qaed Group
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Background

Mostafa is an experienced Manager with a demonstrated history of 
working in the real estate industry. He is skilled in Contract Law, 
Legal Writing, Management, Legal Assistance, and Criminal Law. He 
has a Bachelor of Laws (LLB) from The Faculty of Law at Alexandria 
University.

Takeaway

In this article, I discuss the importance of being part of a RERA 
licensed company, and the positive effects this will have on the market 
in creating transparency and investment opportunities. In addition, 
how investors and agents can maximise their business during the 
pandemic.

Background

Ranim has a Bachelor of Law and is an avid reader. Her background 
is in law firms and governmental organizations such as NIHR. She 
then branched out of the legal field to develop more experience in 
various fields, one of them being Real Estate and properties, and then 
finally settling in as an Administrative and Training officer in a training 
institution.  

Takeaway

When I made the shift to the real estate field, the pandemic was at its 
peak. Studying the market was essential in order to understand the 
challenges that were faced, and the reasoning behind them.

Background

Omar is the General Manager of Zayani Properties, which has 
a respectable portfolio of properties across the Kingdom of 
Bahrain and is a subsidiary of Al Zayani Investments Group, one 
of the largest holding companies in Bahrain. He also serves as 
the Head of the Group’s Corporate Social Responsibility Division 
which focuses on social and economic sustainable development.  
Omar graduated from Northumbria University in Newcastle (UK) 
with a Master’s Degree in Business Management and Human 
Resources. 

Takeaway

The property market has proven itself to be robust over the 
years. However, recent events have presented a serious need 
to re-examine current market trends and behaviours, and plan 
a more sustainable route going forward. The article examines 
some of the recent changes and looks at some possible 
solutions.

Background

Hareesh has a unique background and extensive experience as 
a seasoned hotelier, who is looking to bring class, refinement, 
and a fresh perspective to the property management profession, 
which is in an emerging stage in the Kingdom of Bahrain. He is 
currently heading the Property Management division of Ahmed 
Al Qaed Group.

Takeaway

What better time to write about the challenges and the 
opportunities in real estate and property management than in 
the middle of a pandemic, which shows no signs of abating.  
The challenges faced are plenty, only the brave and  bold with 
foresight and determination will lead the expanding real estate 
sector.
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PROPERTY TRENDS

THE CONTEXT

There are a number of factors that are impacting the Bahrain real estate market 
currently, and while there are still fluctuations in terms of price, stock and supply, it is 
expected that the market will find a stable pricing index in the coming year.

The looming effects of the pandemic still continue to significantly impact the market, 
however, there has been a rise in sale transactions and rental deals, as investors and 
those looking to purchase a property are still taking advantage of lowered prices in 
the sale market. The price shifts in the rental market have also allowed many to move 
homes; some have upgraded from apartments to villas, especially those with facilities 
such as pools and playgrounds, while others were eager to take advantage of affordable 
prices for smaller units, such as studios. 

With that being said, there was still movement recorded in the market, across all 
segments, with the Survey and Land Registration Bureau reporting a 36 percent year 
on year increase in real estate transactions. In addition, it was also reported that GDP is 
set to grow by 2.9 percent this year. According to The Bahrain Economic Development 
Board, Bahrain-GCC trade reached $3.4 billion in the first half of 2021, up from 
USD 2.8 billion in H1 2020. This comes on the heels of Bahrain’s Foreign Direct 
Investment (FDI) inflow increasing by $1.007 billion in 2020, according to the latest 
World Investment Report, which highlights the recovery of the overall economic 
market, locally. 

Mixed-use real estate projects such as Eagle Hills Marassi Al Bahrain, Diyar Al 
Muharraq, Dilmunia and Bahrain Bay are set to exceed USD12 billion, which 
will only rejuvenate the market, and create unique and attractive real estate 
investment opportunities within Bahrain. This will continue to solidify Bahrain as a 
multidimensional market that offers investors a diverse range of properties that cater 
the different demands of consumers. The announcement of a four-year National Real 
Estate Plan 2021-2024 by the Real Estate Regulatory Agency (RERA) in March of 
this year is paving the way for Bahrain to create a coherent, transparent and secure 
real estate market, with a sustainable sector. According to RERA, the real estate plan 
was put in place to promote investment into the market and to encourage innovative 
investment project development in Bahrain.
 

Sara Assad
Senior Marketing 

Manager - Qatar, 

Bahrain and KSA
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We can clearly see that a slight decrease in prices has been recorded for apartment 
rentals when comparing January – June of 2020, to January – June of 2021. Market 
prices are yet to fully recover from the effects of the pandemic, and prices had to be 
lowered in order to attract the attention of new renters, and also, create demand for those 
looking to make a move. 

Areas such as Al Hidd and Riffa decreased prices from BHD 350 to BHD 300 in that time 
frame for that specific reason. The addition of newer stock in other areas has also dictated 
a shift in strategy when it comes to landlords and owners, which is to offer budget friendly 
units. 

However, we can also see that a number of areas, including Juffair, Amwaj Islands and 
Tubli have not recorded any change in advertised median price, as they remain very high 
in demand and offer a variety of differently priced units.

PROPERTIES FOR RENT
APARTMENTS

Apartments for rent: Median Monthly Rental Price

Community H1 2021 H1 2020 % difference

Al Burhama 320 330 -3%

Al Hidd 300 350 -14.3%

Amwaj Islands 500 500 0%

Arad 280 260 7.7%

Bahrain Bay 700 800 -12.5%

Barbar 400 450 -11.1%

Busaiteen 350 350 0%

Dilmunia Island 500 450 11.1%

Galali 290 270 7.4%

Hamala 650 700 -7.1%

Hoora 340 350 -2.9%

Isa Town 300 340 -11.8%

Janabiya 420 450 -6.7%

Juffair 450 450 0%

Mahooz 425 450 -5.6%

#PFTRENDSBH 10



PROPERTIES FOR RENT
VILLAS

Villa rentals remain very high in demand across Bahrain, and with so many units 
recently becoming available, prices have somewhat decreased. While prices also 
fluctuated in this segment, the shift in pricing was not as volatile as the apartment 
market, simply as the number of villas is lower than their counterpart. 

Price shifts in Jannusan saw advertised prices decrease from BHD 1,000 to BHD 850 
between January – June of 2020, to January – June of 2021, and from BHD 950 to 
BHD 900 in Saar in the same period. 

A number of areas across the market have not recorded a price change, and this could 
be due to the usage of tactics such as “grace periods” and “free months”, which would 
essentially impact the final transacted price and not advertised prices. This can be seen 
in Adliya, Barbar, Busaiteen and Mahooz among others.  

Nonetheless, we can also see that in certain areas, advertised prices have increased. 
Amwaj Islands, Riffa and Um Al Hasam have all recorded an increase when comparing 
January – June of 2020 and January – June 2021, which could be due to new stock 
being handed over.

Apartments for rent: Median Monthly Rental Price

Community H1 2021 H1 2020 % difference

Reef Island 850 900 -5.6%

Riffa 300 350 -14.3%

Saar 400 425 -5.9%

Sanabis 365 400 -8.8%

Sanad 290 290 0%

Seef 500 550 -9.1%

Shakhura 350 350 0%

Tubli 300 300 0%

Um Al Hasam 450 475 -5.3%

Zinj 380 400 -5%

#PFTRENDSBH11
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Villas for rent: Median Monthly Rental Price

Community H1 2021 H1 2020 % difference

Adliya 950 950 0%

Al Hidd 900 900 0%

Al Jasra 1,350 1,400 -3.6%

Amwaj Islands 1,350 1,250 8%

Arad 975 1,000 -2.5%

Barbar 800 800 0%

Busaiteen 900 900 0%

Diyar Al Muharraq 700 750 -6.7%

Galali 850 900 -5.6%

Hamala 1,200 1,200 0%

Janabiya 900 1,000 -10%

Jannusan 850 1,000 -15%

Juffair 1,035 1,150 -10%

Mahooz 1,000 1,000 0%

Reef Island 3,150 3,250 -3.1%

Riffa 850 800 6.3%

Saar 900 950 -5.3%

Salmaniya 700 700 0%

Sanad 600 625 -4%

Sehla 700 750 -6.7%

Shakhura 875 900 -2.8%

Tubli 1,000 1,000 0%

Um Al Hasam 1,100 1,000 10%

Zallaq 950 950 0%

#PFTRENDSBH 12



PROPERTIES FOR SALE
APARTMENTS

Demand continues to increase when it comes to apartments for sale in Bahrain, as 
first-time buyers and investors are both taking advantage of lowered prices, which has 
created solid movement in the market.  To keep that interest high, we can clearly see 
a shift in pricing strategy, especially in areas that offer high end units, such as Bahrain 
Bay and Reef Island, where prices decreased from BHD 1,372 per SQM to BHD 1,319 
per SQM and BHD 941 per SQM to BHD per SQM 913 respectively, between January – 
June of 2020 and January – June of 2021. 

Due to the influx of new and modern units in Durrat Marina and Saar, advertised 
property prices for apartments for sale in those two areas have actually increased 
during the same time frame from BHD 700 per SQM to BHD 725 per SQM in Durrat 
Marina and BHD 462 per SQM to BHD 492 per SQM in Saar respectively.

Apartments for sale: Median Sales Price Per SQM

Community H1 2021 H1 2020 % difference

Amwaj Islands 617 645 -4.3%

Bahrain Bay 1,319 1,372 -3.9%

Busaiteen 697 765 -8.9%

Dilmunia Island 681 695 -2%

Diyar Al Muharraq 1,113 1,179 -5.6%

Durrat Marina 725 700 3.6%

Isa Town 453 453 0%

Janabiya 469 487 -3.7%

Juffair 658 696 -5.5%

Manama 743 810 -8.3%

Reef Island 913 941 -3%

Riffa 415 441 -5.9%

Saar 492 462 6.5%

Seef 820 857 -4.3%

Tubli 447 454 -1.5%

#PFTRENDSBH13
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Villas for sale: Median Sales Price Per SQM

Al Hidd 623 615 1.3%

Amwaj Islands 742 657 12.9%

Bu Quwah 502 500 0.4%

Busaiteen 662 680 -2.6%

Diyar Al Muharraq 630 627 0.5%

Durrat Al Bahrain 460 410 12.2%

Durrat Marina 594 594 0%

Galali 614 621 -1.1%

Hamad Town 428 439 -2.5%

Hamala 567 617 -8.1%

Janabiya 594 584 1.7%

Riffa 488 577 -15.4%

Saar 572 596 -4%

Sadad 467 460 1.5%

Sanad 587 587 0%

Sitra 560 566 -1.1%

Tubli 548 543 0.9%

Community H1 2021 H1 2020 % difference

PROPERTIES FOR SALE
VILLAS

There has been a steady increase in stock when it comes to villas for sale over the past few 
years. In fact, the number of listings on www.proeprtyfinder.bh for popular areas such as 
Amwaj Islands and Saar have increased by 50% for this segment, when comparing January 
– June of 2020 and January – June of 2021, which explains the increase in price per SQM for 
these two areas. 

The majority of other areas that offer villas for sale have recorded decreases in advertised 
median prices for this segment across the same time frame, such as Busaiteen (from BHD 680 
per SQM to BHD 662 per SQM) and Riffa (from BHD 577 per SQM to BHD 488 per SQM) in the 
same time period. This is largely due to the general conditions of the market, as well as trying 
to create opportunities for buyers, who usually would consider investing in an apartment, as 
opposed to a villa, as a first investment. 

*Prices are in BHD
- Rental prices are based on the median monthly rental prices displayed on Property Finder.
- Sale prices are based on the median price per SQM displayed on Property Finder.
- The data is based on the advertised prices on propertyfinder.bh and may not reflect the actual transacted price.
 
Sources:
Real Estate Regulatory Agency (RERA)
Survey and Land Registration Bureau
Savills
Bahrain Economic Development Board
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MARKET ANALYSIS - 
LISTINGS

JUFFAIR

AMWAJ ISLANDS

SAAR

MANAMA

SEEF

Take an in-depth look at the top performing areas in Bahrain, highlighting the percentage 
of listings by rent and sale, for villas and apartments.

3% 94%
VSVILLAS APARTMENTS

9% 92%
VSSALE RENT

14% 80%
VSVILLAS APARTMENTS

19% 81%
VSSALE RENT

73% 23%
VSVILLAS APARTMENTS

9% 91%
VSSALE RENT

13% 73%
VSVILLAS APARTMENTS

9% 91%
VSSALE RENT

1% 86%
VSVILLAS APARTMENTS

15% 85%
VSSALE RENT
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JANABIYA

AL HIDD

REEF ISLAND

DIYAR AL MUHARRAQ

HAMALA

57% 39%
VSVILLAS APARTMENTS

5% 95%
VSSALE RENT

13% 74%
VSVILLAS APARTMENTS

25% 75%
VSSALE RENT

4% 88%
VSVILLAS APARTMENTS

22% 78%
VSSALE RENT

17% 78%
VSVILLAS APARTMENTS

35% 65%
VSSALE RENT

90% 4%
VSVILLAS APARTMENTS

8% 92%
VSSALE RENT

Based on the number of listings on propertyfinder.bh between January - June 2021
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MARKET ANALYSIS - 
SEARCHES

MANAMA

JUFFAIR

AMWAJ ISLANDS

SAAR

SEEF

Take an in-depth look at the top performing areas in Bahrain, highlighting the percentage 
of searches by rent and sale, for villas and apartments.

10% 56%
VSVILLAS APARTMENTS

10% 90%
VSSALE RENT

4% 50%
VSVILLAS APARTMENTS

10% 90%
VSSALE RENT

21% 40%
VSVILLAS APARTMENTS

29% 71%
VSSALE RENT

48% 22%
VSVILLAS APARTMENTS

20% 80%
VSSALE RENT

3% 55%
VSVILLAS APARTMENTS

21% 79%
VSSALE RENT
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RIFFA

AL HIDD

DIYAR AL MUHARRAQ

JANABIYA

BUSAITEEN

33% 34%
VSVILLAS APARTMENTS

36% 64%
VSSALE RENT

13% 61%
VSVILLAS APARTMENTS

28% 72%
VSSALE RENT

40% 27%
VSVILLAS APARTMENTS

63% 37%
VSSALE RENT

38% 30%
VSVILLAS APARTMENTS

18% 82%
VSSALE RENT

16% 52%
VSVILLAS APARTMENTS

23% 77%
VSSALE RENT

Based on the number of listings and searches made on propertyfinder.bh between January - June 2021
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COMMUNITY 
SPOTLIGHT

MOST POPULAR AREAS - page 21

AFFORDABLE SNIPPETS - page 25

TOP 10 SEARCHED COMMUNITIES 
BY NUMBER OF BEDROOMS

- page 26

AREAS BY NUMBER OF LEADS
- page 29

1

2

3

4



% of  Searches
% of  List ings
% of  Leads

Manama

Juffair

Amwaj Islands

Seef

Al Hidd

Riffa

Saar

Busaiteen

Tubli

Hoora

Janabiya

Reef Island

Dilmunia Island

Diyar Al Muharraq

Sanad

25.1% 
11.5% 
19.6%
20.4% 
34.6% 
29.8%
10.7% 
16.9% 
8.6%
7.2% 
11.5% 
7.5%
6.3% 
3.3% 
9.2%
4.6% 
0.6% 
2.9%
4.3% 
4% 
3.1%
3.5% 
2.2% 
4.4%
3.1% 
1.1% 
3.8%
3% 
1.2% 
3.6%
2.7% 
3.5% 
2.5%
2.5% 
3.6% 
1.1%
1.7% 
2.1% 
0.9%
1.7% 
3% 
1%
1.2% 

0.2% 
1.1%
0.8% 
0.2% 

Variable 

MOST POPULAR
AREAS
In order to rank the most popular places to live, we’ve listed the top communities 
based on the percentage of leads, listings and searches on Property Finder.

APARTMENTS FOR RENT
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MOST POPULAR
AREAS

APARTMENTS FOR SALE

% of  Searches
% of  List ings
% of  Leads

Amwaj Islands

Juffair

Dilmunia Island

Seef

Al Hidd

Manama

Diyar Al Muharraq

Reef Island

Busaiteen

Riffa

Bahrain Bay

Saar

Janabiya

Durrat Marina

Hoora

Sanad

16.2%
21.1% 
14.9%
14.1% 
22.1% 
19.3%
11.9% 
5.3% 
5%
11.2% 
15.4% 
11.4%
9% 
6.4% 
20%
8.3% 
7.2% 
8.1%
5.5% 
5.8% 
2.5%
4.9% 
6.2% 
3.4%
2.8% 
2.5% 
3.2%
2.7% 
0.4% 
1.7%
2.6% 
2% 
1.7%
1.7% 
0.6% 
1.2%
1.6% 
1% 
1.7%
1.3% 
0.8% 
0.7%
0.9% 
1.5% 
1%

Variable 
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MOST POPULAR
AREAS

VILLAS FOR RENT

% of  Searches
% of  List ings
% of  Leads

Saar

Manama

Amwaj Islands

Janabiya

Hamala

Riffa

Juffair

Budaiya

Tubli

Al Hidd

Al Jasra

Busaiteen

Barbar

Durrat Al Bahrain

Jannusan

20.6% 
34.5% 
26.2%
11.4% 
5.9% 
8.5%
10.9% 
6.8% 
7.8%
8.3% 
16% 
7%
6.5% 
11.1% 
4.6%
5.9% 
1.9% 
6.4%
4.8% 
3.4% 
4.1%
3% 
1.9% 
3.3%
2.7% 
2% 
4.4%
2.4% 
1.6% 
2.4%
2.4% 
3% 

0.6%
1.9% 
1.3% 
2.1%
1.9% 

2.6% 
2.5%
1.9% 

0.3% 
4.8%
1.6% 

1.5% 
1.8%

Variable 
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MOST POPULAR
AREAS

VILLAS FOR SALE

% of  Searches
% of  List ings
% of  Leads

Diyar Al Muharraq

Amwaj Islands

Riffa

Saar

Durrat Al Bahrain

Hamala

Al Hidd

Hamad Town

Janabiya

Sanad

Tubli

Manama

Busaiteen

Bu Quwah

Galali

13.9% 
8.8% 
13.6%
13.3% 
16% 
7.8%
10.8% 
7.2% 
12.1%
10.1% 
15.9% 
12.7%
6.2% 
7.1% 
7.4%
4% 
2.8% 
4.9%
3.5% 
2.4% 
4.7%
3.2% 
3.2% 
5%
3.1% 
2.8% 
1.8%
2.7% 
3.2% 
3.7%
2.3% 
2.9% 
3.4%
2.1% 
1.2% 
0.9%
2% 
1.7% 
2%
1.5% 
2.1% 
1.4%
1.4% 
1.4% 
1.4%

Variable 
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Ras 
Rumman 
Average price
BHD 243

Sugaya 
Average price
BHD 625

West Riffa 
Average price
BHD 255

Al 
Burhama  
Average price
BHD 677

Gudaibiya
Average price
BHD 260

Salmaniya
Average price
BHD 704

Manama 
Downtown 
Average price
BHD 260

Sanabis 
Average price
BHD 840

Riffa Al 
Sharqi 
Average price
BHD 297

Manama 
Souq 
Average price
BHD 309

Al 
Burhama 
Average price
BHD 329

Bu 
Kowarah 
Average price
BHD 329

2

2

3

3

4

4

5

5

7 8 9 10

AFFORDABLE SNIPPETS

Here are the most affordable areas for apartment rentals 
in Bahrain today. 

Data is based on average advertised prices on propertyfinder.bh and may not reflect the actual transacted price.

Apartments for rent (monthly rate)

Villas for rent (monthly rate)

Alnaim 
Average price
BHD 218

Gudaibiya 
Average price
BHD 500

Gufool
Average price
BHD 281

Riffa Al 
Sharqi 
Average price
BHD 860

1

1

6

6
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TOP-SEARCHED COMMUNITIES 
BY NUMBER OF BEDROOMS 

Take a look at the top-searched communities for studios, one-bedroom, two-bedroom, 
three-bedroom, four-bedroom and five-bedroom properties in Bahrain.

1. Manama

2. Juffair

3. Seef

4. Al Hidd

5. Busaiteen

1. Juffair

2. Manama

3. Seef

4. Amwaj Islands

5. Al Hidd

6. Amwaj Islands

7. Saar

8. Hoora

9. Tubli

10. Diyar Al Muharraq

6. Saar

7. Busaiteen

8. Reef Island

9. Dilmunia Island

10. Diyar Al Muharraq

Studio:

One-bedroom:
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TOP-SEARCHED COMMUNITIES 
BY NUMBER OF BEDROOMS 

1. Manama

2. Juffair

3. Amwaj Islands

4. Seef

5. Saar

6. Al Hidd

7. Reef Island

8. Riffa

9. Janabiya

10. Diyar Al Muharraq

Two-bedroom:

1. Manama

2. Juffair

3. Amwaj Islands

4. Saar

5. Seef

6. Janabiya

7. Al Hidd

8. Riffa

9. Reef Island

10. Diyar Al Muharraq

Three-bedroom:
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Three-bedroom:

1. Saar

2. Amwaj Islands

3. Manama

4. Janabiya

5. Hamala

6. Riffa

7. Al Hidd

8. Juffair

9. Diyar Al Muharraq

10. Al Jasra

Four-bedroom:

1. Riffa

2. Saar

3. Amwaj Islands

4. Manama

5. Janabiya

6. Hamala

7. Diyar Al Muharraq

8. Durrat Al Bahrain

9. Al Hidd

10. Busaiteen

Five-bedroom:

 Based on the number of searches on propertyfinder.bh from January - June 2021
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TOP 20 AREAS BY NUMBER 
OF LEADS

Leads = Demand

Take a look at the top 20 areas by number of leads for rental and sale units in Bahrain.

1. Juffair
2. Manama
3. Amwaj Islands
4. Al Hidd
5. Saar
6. Seef
7. Tubli
8. Busaiteen
9. Riffa
10. Janabiya
11. Hoora
12. Sanad
13. Diyar Al Muharraq
14. Muharraq
15. Galali
16. Reef Island
17. Budaiya
18. Dilmunia Island
19. Hamala
20. Durrat Al Bahrain

RE
N

T
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.

1. Al Hidd
2. Amwaj Islands
3. Juffair
4. Diyar Al Muharraq
5. Saar
6. Riffa
7. Seef
8. Manama
9. Durrat Al Bahrain
10. Hamala
11. Dilmunia Island
12. Hamad Town
13. Sanad
14. Busaiteen
15. Tubli
16. Janabiya
17. Reef Island
18. Malkiyah
19. Isa Town
20. Galali 

SA
LE

Based on the number of enquiries and listings on propertyfinder.bh from January – June 2021.
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CHALLENGES FACING 
BAHRAIN’S REAL 
ESTATE MARKET

Ammar Albossta
Chief Executive Officer
House ME

Since the beginning of 2020, a number of challenges 
and changes have swept the world, and till this day, 
the effects of the pandemic are still felt in many sectors 
and businesses, including global real estate markets, 
as well as those in the GCC, and locally in Bahrain. 
While initially, things may have seemed unclear, the 
numerous decisions and strategies adopted by the 
different units in Bahrain have thankfully, played a 
significant role in reducing damages and adapting 
to the developments of the crisis in this difficult and 
unprecedented time.
 
The real estate market in Bahrain has faced many 
challenges, which has led us to analyse the situation 
more accurately and review our next steps with 
great care and thought. The industry today requires 
credibility and transparency between all parties 
involved, in order to continue developing the market, 
starting from owners and developers to brokers who 
also play a very important role in the market. What this 
sensitive period needs is transparency and clarity in the 
leasing sector, for both the commercial and residential 
sectors, in order to overcome this crisis. There is an 
important role played by every individual involved in 
real estate in Bahrain, and at this time, it is necessary 
to join efforts. Cooperation between all parties involved 
in the real estate sector must continue, in order to 
understand individual circumstances and conditions 
related to leasing and renting.

There are three main phases that the real estate market 
has gone through, that require a deeper analysis and 
understanding. The first stage was the start of the 
pandemic, where initial reactions varied, and were 
completely different from individual to individual. When 
the vision and consequences of the pandemic became 
clearer, and it was obvious that it will have long terms 
effects starting from its first stages, to the second wave 
we are experiencing now, we were still required to re-
adjust and re-strategize, in order to adapt to the ever-
changing conditions and restrictions associated with 
Covid-19, especially in certain circumstances which 
could never have been predicted. 

The third and final stage, once we had a better 
understanding of the virus and its impact on business, 
included a number of actions and notions that must be 
taken into consideration, even after the pandemic has 
completely subsided. If there is anything that we have 

learnt from the first two phases is how to deal with the 
unexpected, and being able to do so swiftly and in a 
timely manner. 

Many of these ideas and strategies were not as common 
earlier, and were, in all honesty, neglected. But we were 
quick to realize how important these strategies are, 
most notably the entry of digital technology into real 
estate, as it was able to facilitate daily operations in an 
efficient way, as well as create a safe and secure method 
of communication with customers, investors and other 
companies.
 
There are a number of positive lessons that we have 
learned during these three stages that have led us to a 
new era and new way of managing real estate business 
in a faster and more efficient way. Not to mention the 
newly adopted health habits that have been applied 
to large-scale projects, which usually include a large 
number of people who work together closely. This in 
turn, created a healthier and safer environment overall, 
as well as the adherence to physical distancing. These 
rules are expected to continue in the future, and should 
be a main focal point in upcoming project strategies.

In spite of the challenges that were mentioned, the 
Bahrain real estate market is still very promising, and 
the market is full with opportunities for investment in 
various sectors, both the commercial and the residential 
markets. This is largely due to the efforts put forth by 
the government to combat the obstacles and challenges 
that have risen from the pandemic, and it has largely 
proven its ability to handle a crisis. When we speak 
about the pandemic, we also must mention the effort 
and dedication of everyone who has worked tirelessly to 
fight against the Covid-19 virus, especially our medical 
teams and frontline workers.
 

« The industry today requires 
credibility and transparency 
between all parties involved, in 
order to continue developing the 
market, starting from owners and 
developers to brokers who also 
play a very important role in the 
market. »
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A POST-PANDEMIC 
BOOM IS COMING TO 
REAL ESTATE: HOW TO 
INVEST WISELY NOW

Ahmed Khalfan
Head of Sales and Marketing
GFH Properties

As all of mankind has been affected, one way 
or the other, by this terrible pandemic, we also 
can’t help but realize that this is probably the only 
devastation in our lifetime (God willing) that we 
will face together at once. Just imagine the ripple 
effect this phenomenon is and will continue to have 
across multiple sectors on a global scale. One such 
effect is the rate of global population growth which 
is expected to reach 20 percent between 19 to 20 
months after the pandemic is over, according to 
HSBC Global Economist, James Pomeroy. This 
‘bounce-back’ surge in birth rates is historically 
linked to high mortality events and is usually 
defined as a compensatory rise in population. 
 
Another factor that we are witnessing right now 
is the impact migration has on city populations. 
As jobs that were once considered stable and 
promising within sectors such as hospitality and 
retail are majorly impacted by the pandemic, we are 
seeing more and more people catching a one-way 
flight back home. 
 
Fast forward to post-pandemic times, which 
is expected to be by Q4 of 2021, and all the 
‘corrections’ or ‘bounce-backs’ will start to take 
effect. Populations in most cities will begin to 
witness growth levels that are U-shaped; bringing 
back what was displaced during the pandemic. New 
jobs will be made available at those sectors that 
were most hit. Migration will be on the rise again 
due mostly to those opportunities. This is when we 
will begin noticing the impact all these changes are 
having on the real estate market. According to the 
recent Reuters poll in May, analysts forecast Dubai 
house prices would rise 1.1 percent this year and 
2.8 percent next, marking a complete U-turn in 
expectations from a January survey when prices 
were forecast to decline 2 percent in both years. 
 
Since we have now identified the reasons behind 
the real estate market boom, we can now shed light 
on investment opportunities that you can consider 
now and take advantage of before the economies 
of the world, along with the global population, 
‘bounce-back’. With reduced rates of lending and 
since it’s obviously a buyer’s market, anyone with a 
right mind would tell you that this is the best time 

to buy. And as a matter of fact, it just is. Prices are 
better. Offers are available. And the whole ‘supply 
is greater than demand’ scenario is resulting in 
creative ways for developers to offload property 
just to maintain a steady cash flow and a healthy 
operation. According to Sotheby’s International 
Realty Canada, Canada’s metropolitan luxury real 
estate markets are undergoing an unprecedented 
phase of evolution and expansion. This is mainly 
due to changes in housing preferences affected 
by the pandemic. People all over the world are 
being impacted by significant cash accumulation, 
easy access to borrowing, and pent-up local and 
international demand, which are rippling across 
the market. We also can’t avoid the notion that 
since we have been stuck in our homes longer due 
to the lockdowns, our home-improvement plans 
and lifestyle quality standards have gone up. This 
is predominantly why it is highly recommended to 
consider investing in luxury residences now and 
reap the rewards as soon as mid 2022. 
 
We all wish for the pandemic to be over; and it will 
be soon. It is therefore crucial to consider what is 
your take on how things will roll out and why. All 
you need to do is to go back to our history as early 
as the last pandemic, compare signs and statistics, 
and accordingly make calculated investment 
decisions on how to take advantage of opportunities 
at such times as these. 
 

« Fast forward to post-
pandemic times, which is 
expected to be by Q4 of 2021, 
and all the ‘corrections’ or 
‘bounce-backs’ will start to 
take effect. »
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GOVERNMENT 
SUPPORT FOR THE 
ECONOMIC SECTOR

Dalal Binhijji 
Head of Media and 
Communication
Bin Faqeeh Real Estate 
Investment Company

In these unprecedented times, there is no doubt that 
economies all over the world have been affected by the 
outbreak of the Covid-19 pandemic. There are a number 
of countries across the world which were able to lend a 
helping hand for citizens, while others were unable to do 
so, not because they did not want to help, but simply for 
the mere fact that the crisis exceeded all expectations and 
circumstances.

The Kingdom of Bahrain is one of the countries that has 
strived with all its efforts to provide different types of 
support and assistance to its citizens and economic sectors. 
Under the directives of His Majesty King Hamad bin Isa Al 
Khalifa instructions were mandated to the enhancement of 
the economic sector and as well, in order to create social 
stability in the face of the ramifications of the pandemic, 
under the leadership of His Royal Highness Prince Salman 
bin Hamad Al Khalifa, Crown Prince and Prime Minister of 
the Kingdom of Bahrain.
 
A financial and economic aid package was launched in 
March of 2020, worth 4.3 billion BD, in support of the 
private sector, geared towards the sectors which were most 
affected by the pandemic. This has been provided in order to 
continue the sustainable development of Bahrain, as well as 
protecting the health and safety of the public, which remains 
one of the top priorities of the government.
 
Due to these royal decrees, the Kingdom of Bahrain 
implemented a number of new measures to support citizens 
and fuel the national economy, which began last April. 
One of the steps taken by the government was suspending 
payments for electricity, water and municipal bills for 
citizens until the end of the year. Another step taken by the 
government, through the Unemployment Insurance Fund, 
guaranteed the payment of salaries of insured citizens 
in the private sector for a period of three months, and by 
50% in the next three months for sectors that were most 
affected, in addition to doubling the volume of the liquidity 
fund to 200 million BD in order to support small and 
medium enterprises, exempting commercial enterprises 
from municipal fees and tourist establishments from 
tourism fees, expanding lending facilities and stopping loan 
instalment payments, as well as halting the monthly Labour 
Market Regulatory Authority fees and issuing and renewing 
work permits fees. Sectors and businesses that were most 
affected by the pandemic were also highlighted to the 
Labour Fund (Tamkeen), which also contributed to achieving 
stability and job security for national workers
 
These measures were continued by the government to 
ensure the continuity of development in Bahrain, and to 
highlight its commitment to social and economic stability. 

The increase in the volume of direct government support 
in the state’s general budget reached over 586 BD in 
2020, and an expenditure of five programs for direct 
government support was distributed monthly to eligible 
citizens  starting in February 2020 was also issued.
 
The Ministry of Labour and Social Development, 
which includes social security assistance, issuing 
stipends for people with disabilities as well as offering 
financial support for low income families and monetary 
compensation, also played a part in supporting the local 
economy and overall well-being during the pandemic. 
In addition, a housing allowance was also issued for 
citizens who have been on the housing request waiting 
list for five years, as well as the creation of 15 indirect 
support programs in the sectors of education, health, 
electricity, social insurance, and others, as well as the 
government’s continuation of its social responsibilities 
in enhancing the sustainability and quality of health, 
educational and housing services, and the continued 
financing of development projects and infrastructure that 
stimulate the growth of the business environment and 
serve citizens played a vital role in the overall strategy of 
governmental support during the pandemic.
 
The Kingdom of Bahrain, thanks to the humanitarian 
approach of His Majesty the King, and within the 
framework of constructive cooperation between the 
executive and legislative authorities, continues to 
progress and develop in both supporting the economy 
and taking precautionary measures to ensure the safety 
of citizens and residents, has created a global model 
to be followed in promoting the maintenance of public 
health and safety, and limiting the repercussions of 
the spread of the virus, placing it at the forefront of its 
priorities, which is to improve the standard of living and 
to develop the health, educational and social services 
available, which falls in line with the government’s 
program to achieve sustainable economic and social 
security, geared towards the Economic Vision 2030.
 

« A financial and economic aid 
package was launched in March 
of 2020, worth 4.3 billion BD, 
in support of the private sector, 
geared towards the sectors 
which were most affected by the 
pandemic. »
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THE IMPORTANCE 
OF VIRTUAL TOURS 
ARE HOW THEY ARE 
CHANGING THE 
INDUSTRY  

Shatha Judeh
Managing Director
Affinity Property 
Management Co.

The lockdown during COVID-19 was a difficult time for most 
industries, and this is especially true for the real estate market. 
The real estate industry usually relies on the ability of buyers 
to physically visit properties prior to making a decision, and 
COVID-19 restrictions made this difficult to schedule due to 
government restrictions and personal health reasons. This market 
situation created a higher demand for virtual tours to help clients 
make better decisions while in the safety of their homes. We have 
placed an emphasis on providing clients with virtual tours of 
residential and commercial properties to improve content since 
2018. However, this demand grew based on our client’s requests 
and eventually created a higher demand for higher quality tours.

What is a virtual tour?

Within real estate, a virtual tour is a 3D interactive free-movement 
360% view inside of a property which allows the user to explore 
a property using their device from a webpage or social media 
platform. Virtual tours as a technology have existed for years in 
products such as Google Street View within Google Maps. But in 
2014 it began to grow on a much larger scale.

The benefits of a virtual tour:

· Enhanced shopper experience: A Zillow Group Consumer 
Housing Trends study in 2018 showed that 79 percent of property 
buyers shop for homes online. In order to satisfy the majority 
of property buyers, virtual tours can be utilized to enhance the 
majority of property buyers’ online shopping experiences

· More successful: An independent study showed that listings 
across four US regions which included a 3D tour sold for up to 
9 percent higher and closed up to 31percent faster compared to 
traditional online listings. Virtual tours can also be monitored from 
an online marketing perspective in terms of impressions, views, 
clicks, leads, and most importantly closed deals for the sales team 
too. The global VR market size was estimated at USD 15.81 billion 
in 2020 and is expected to reach USD 21.83 billion in 2021.

· Accessibility: Many buyers who are looking for properties in 
attractive markets may live far away to where in-person visits 
are difficult to schedule. Allowing these buyers to take a tour of a 
property from the comfort of their home before scheduling further 
action saves the time and resources of both buyers and brokers. 
And in today’s Covid -19 situation, It allows you to browse in the 
safety of your home.

Virtual tours on Property Finder

According to Property Finder statistics, listings which 
include virtual tours have a higher click-through rate 
which ultimately close. This is due to clients having a 
better visual understanding of the advertised property 
before they decide to finally see the property in 
person. Affinity Property has been ranked in the top 
five in terms of quality of listings since 2019, and has 
been on the top 10 ranked closers of 2019, and 2020 
consecutively. This has also given a lot of attention on 
social media, as well as our private clients who can’t 
see the units they want to buy due to an occupant 
being in the flat or having it as an off-plan property! 
50 percent of our property sales in 2021 have been 
conducted by using this technology! Properties with 
tours receive 49 percent more qualified leads. Yes, 
welcome to the new era of viewings!

How is a virtual tour created?

Some basic cameras have the function embedded 
through software purchased online. But these phone 
dependent applications usually have lower quality 
virtual tours. Ideally a provider such as our company, 
Affinity Property Company, had the skills to create 
images, and different types of tours as well and 
support walk through videos with their sophisticated 
equipment and software at affordable rates. These 
tours also need to be hosted (stored) to continue to be 
available online for users to see.

The future of virtual tours on portals and social media:
There is no doubt that a technology like this has raised 
the bar for brokers, developers, portals, and even 
institutions that require a detailed view of a location 
or unit. Virtual tours are not limited to the real estate 
industry, but this is definitely where the demand took 
off!
 

« There is no doubt that a 
technology like this has raised 
the bar for brokers, developers, 
portals, and even institutions 
that require a detailed view of a 
location or unit.»
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Maytham Alhayki
Owner
Maytham Alhayki Real Estate

We have witnessed a change in tenant preferences and 
requirements, in general, over the past few years, and the 
Covid-19 crisis served as an even more pronounced inflection 
point. Expectations increased, while budgets remained somewhat 
constrained. Tolerance, flexibility, and loyalty to stay within the 
same premises decreased.
Social media provided further impetus for altering client 
preferences as brokerage firms and social media bloggers began 
marketing properties, which created awareness of unit stocks in 
the market, by posting professional photographs with beautiful 
interior design, virtual tours, and well scripted descriptions.
On the other hand, certain landlords or property managers 
complained that they were having a hard time renting or selling 
their - mostly older stock - properties (apartments, villas, office 
or retail space) having been vacant for a long period of time. 
There are a number of root causes that compelled clients to move 
towards new, high quality buildings that are on a higher standard 
than their previous units. In fact, many of them were in the 
bargaining seat, setting demands that they expected to be met if 
they were to continue with their existing units.
If you want your properties to be well positioned to be rented or 
sold in a timely manner in these market conditions, here is our 
basic checklist that would assist in determining what needs to be 
done.
If possible, try to support tenants who have lost their jobs or 
are unable to pay rent due to loss of income resulting from the 
pandemic by offering reduced rent and/or more flexible payment 
terms, instead of waiting for them to seek alternative options. 
As a landlord, compassion and empathy where they are needed 
the most pays off. As a landlord, you can be part of the solution. 
To the extent possible, strive to be an active member of a local 
community that is struggling to overcome this crisis by accepting 
short term loss of income, which is bound to create goodwill with 
existing and future tenants and help build trust and loyalty.
Utilize the services of licensed real estate brokers, proper 
marketing plans, professional photography and advertisements.
Ensure that your current rent price range is within the market. 
If prices have moved, you will need to move with them. Consult 
your licensed broker to learn more about current market price 
ranges, conditions, payment plans, new facilities or flexibilities 
landlords can offer to clients.
Ensure that your property is very well maintained, serviced, 
and ventilated; new paint job, refreshment of furniture, new 
bedsheets, sanitizers in public areas, air freshener, etc. Ensure 
that lights in all public areas and your sensors are in good 
working condition.
Security systems, CCTV Cameras, fire and smoke detectors and 
extinguishers in each floor and apartments, ensuring the building 
and its contents will add value and make your tenants feel more 
secure.
Ensure that your watchman or security guard is well presented 
and dressed in a professional uniform and that he is well 
informed about the property details, and is trained to support 
brokers, tenants, and buyers.
Security systems, CCTV cameras, fire and smoke detectors 

« There are a number of root 
causes that compelled clients to 
move towards new, high quality 
buildings that are on a higher 
standard than their previous units.»
and extinguishers in all floors and apartments, ensuring 
the building and its contents are protected and that your 
tenants feel safe. 
The pandemic has meant that many of us spent 
considerably more time locked in at home than any other 
time before. This has meant that clients now prefer to have 
more common and public facilities and amenities within 
their residential towers, larger windows and balconies, 
study spaces, high speed internet, and better equipped 
fitness facilities. We have also noticed an increased demand 
for closed kitchens or well-ventilated open kitchens.
Avoid disconnecting the electricity to save minor monthly 
bills; if the air conditioner is turned on frequently, you can 
easily maintain a pleasant temperature within the premises, 
which can be adjusted through the change of weather.
Your lease agreement should have clear guidelines and 
restrictions on what is allowed and what is not, to avoid 
possible disputes between neighbours, such as storing 
items outside the unit, in common areas or the car park for 
example, or the use of garbage areas, noise restrictions, 
smoking areas, gatherings and guest guidelines, and what 
actions can be taken if anyone violates these rules.
Your lease should include clear instructions on reporting 
any possible issues or damages, as some tenants tend to 
stop reporting damages when the contract is about to end.
Set a reasonable EWA limit and provide tenants with a 
proper high-speed internet package, and ensure that you 
take note of the value of furniture and electronics available 
in the unit.
Get in touch with your tenants frequently, and ask for 
feedback and concerns. It will also help if you are aware of 
properties within the same area of your building, so that 
you can learn more about what is available in the same 
neighbourhood.
The current market is a very competitive and fierce one; 
your attitude as a landlord, broker or property manager 
is vital to your success in the industry. Tackle your daily 
operations with an open mind, and an understanding 
approach, especially in difficult market conditions.
Your words and promises to clients are the source of your 
reputation in the market, and reflects your ethics and 
business standards. Being able to deliver on your promises 
creates a pleasant and positive feedback that brings 
more potential clients, and that makes leasing or selling 
your property much easier, which in turn, generates the 
maximum return from your assets.

HOW TO SUCCEED IN 
TODAY’S REAL ESTATE 
MARKET
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« There are a number of root 
causes that compelled clients to 
move towards new, high quality 
buildings that are on a higher 
standard than their previous units.»

« The real estate industry is 
such a vast area. Buying or 
renting property in Bahrain 
is not a trivial process. 
Customers should very well 
observe the pros and cons of 
a property they are going to 
buy or rent. »

Abdul Hussain 
Khudur
CEO
Era Real Estate

Bahrain’s real estate market has outperformed many 
major investment goals this year with the national 
pandemic response set to a quick recovery across 
various sectors. As Bahrain offers the best properties at 
budget rates rather than exaggerated prices, now there 
are a lot of probabilities in the real estate industry.
A strong return to pre-pandemic levels of real estate 
has been predicted in Bahrain as the island nation has 
reopened access to King Fahd Causeway. This will 
channel Saudi citizens to travel into the country by 
road and offer a huge financial boost to the real estate 
industry. Bahrain is often an option for Saudi citizens to 
buy second homes or just to diversify their investment 
portfolio given the tremendous steps the island nation 
has taken in order to attract investors from all over the 
world with its unique and creative initiatives in bringing 
tourists and working foreigners into the country.

Bahrain has undergone significant growth over the 
past few years, particularly in the degree of foreign 
investment in the country. The law regarding non-
Bahraini property investment and development is 
quite fluid and the type of investment that the kingdom 
deems desirable over time. The result of the changes 
has shown an uptick and as more government 
incentives come into fruition to stimulate the economy, 
this will affect the real estate market.

Things Everyone Should Know About Real Estate in 
Bahrain

According to estimates, the global real estate industry 
is booming and will exceed 160 billion dollars in 2021! 
The real estate industry is rejuvenating after continuous 
breakdowns.

The surveys are showing that the second half of 
2020 was the lowest period in history for real estate 
sales because of the lockdown in Bahrain, but since 
the easing in restrictions, secondary residential real 
estate sales have been on the rise peaking highest in 
December.

Another reason behind the growth is the change in 
situation the Covid-19 pandemic has caused for many 
Bahraini citizens. Working professionals are working 
from home and have their children learning from home, 
which results in an increase in demand for a larger 
space.

The real estate industry is such a vast area. Buying 
or renting property in Bahrain is not a trivial process. 

Customers should very well observe the pros and 
cons of a property they are going to buy or rent. 
But there are a few developers whose vision is 
selling quality in whatever circumstance; from 
those, anyone is able to buy a property without 
too much hassle.

REAL ESTATE 
TRENDS IN 
2021
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Hussain Ayoob
General Manager
Property Inn

There are a number of challenges facing the real 
estate market on a local, regional and global level 
that have been affecting the market for a number 
of years now, and that were amplified with the 
COVID-19 pandemic.

This includes strong competition, a market that 
is headed towards a recession, partial closures 
and restrictions and a fear of buying, renting and 
investing.

However, there have been a number of 
encouraging signs of recovery over the last few 
weeks in various commercial sectors, with real 
estate being on the forefront, which is known for 
being one of the “safest” sectors for investments, 
a notion that encourages those who are willing to 
invest to continue pumping money into a sector 
that is stable and secure, in the long run.
 
This creates opportunities for real estate 
professionals to take, especially when it comes 
to the advantages that properties in Bahrain 
poses, and the factors that support this 
sustainability and stability, which encourages 
investment decisions. Essentially, prices are 
still low compared to previous years, with the 
high possibility that prices will begin to rise 
once we begin to live our “new norm” with the 
consequences of the pandemic. This idea on its 
own incentives a golden opportunity to invest in 
real estate.
 
Which brings me to my next point; real estate 
and property marketing, which is ever-evolving 
and requires the constant need of development, 
and utilizing the vast number of technological 
solutions that are within reach.
 
There is no doubt that the pandemic has 
steered almost all industries to move online and 
rely heavier on technological advancements 
to continue their business. When it comes 
to advertising and marketing for properties, 
companies should take this opportunity and 
invest more in their brand and companies, 

« When it comes to 
advertising and marketing for 
properties, companies should 
take this opportunity and 
invest more in their brand 
and companies, allocating 
higher budgets in order to 
keep their brand visible and 
top of mind. »

allocating higher budgets in order to keep their 
brand visible and top of mind.
 
However, caution is key. Many accounts and 
real estate platforms do not have an authentic 
customer base, or a following whose interests 
are not related to real estate or property 
investments. For example, what benefit would I 
have advertising on a platform with thousands 
of followers that were gained by either 
competitions or even by buying followers, or 
other unethical methods that include grabbing 
the attention of children, and then in turn 
selling these followers or changing the account 
ID according to the activity in which the buyer 
operates.
 
The necessity of conscious planning and careful 
consideration of media promotion platforms 
should include a clear and solid plan based on 
a healthy mix of traditional and new age media 
platforms, and also maintain a strong network 
of demographics. In addition to diversifying 
marketing methods where your message 
reaches a wide audience, keeping in mind 
market trends, themes and tone of voice. But 
perhaps, this is a discussion for a later time. 

REAL ESTATE 
MARKETING IN 
THE TIMES OF THE 
PANDEMIC
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« Rents in the residential 
sector were corrected to 
reflect the realities of the 
market; this meant that 
residential property rents 
decreased by 20-30 percent 
in the last year. »

Khaled Ghuneim
General Manager
RAMEX Real Estate

The real estate sector in Bahrain has had it tough 
during the pandemic. It suffered a dual blow from 
weak oil prices and the restrictions brought on by 
the COVID-19 pandemic. However, the Kingdom has 
been quick to respond and has done so efficiently, 
announcing relief measures to help individuals and 
SMEs like us tide over the health crisis and continue on 
the path to recovery both in 2020 and 2021.

From personal experience, as a relatively smaller real 
estate company we have been able to see the effect of 
the pandemic, tightening economic situation and the 
depressed job market first hand and have witnessed 
several trends that emerged during the pandemic.
 
Fluctuations in the rents in the residential sector 

There was a downward trend observed in rentals of the 
residential sectors. Affluent and premium areas like 
Juffair and Seef were affected the most. Rents in the 
residential sector were corrected to reflect the realities 
of the market; this meant that residential property rents 
decreased by 20-30 percent in the last year. 
 
There were several contributing factors including 
the economic slowdown due to the pandemic and 
the lockdowns, the contraction of the job market 
with several SMEs being severely impacted and the 
decimation of the tourism and hospitality industry. 

The tourism and hospitality sectors were especially 
affected and the impact was felt across many other 
sectors. One example is the luxury service apartments 
with daily or weekly rentals in premium locations, 
which had to rethink their entire business strategy and 
turn to the domestic market to cover costs. And this 
added to the already existing oversupply issue which 
further depressed the residential property prices and 
rents in Bahrain.

However, even as the first half of 2020 looked shaky for 
real estate in Bahrain with several construction projects 
being rescheduled, in the second half the sector 
eventually picked up as according to reports, real estate 
deals in Bahrain rose by an average 17 percent and real 
estate transactions reached a total value of USD 1.9 
billion in 2020.

2021 has seen a resurgence and in Q1; there already 
has been an uptick in property transactions which have 

seen a rise of 36 percent. According to the EDB, about 
3000 properties with a total value of USD 600 million 
have been sold. That is a 51 percent growth from the last 
Q1.

So, there is a lot to look forward to and be optimistic 
about in Bahrain’s real estate sectors. First is the 
government’s National Real Estate plan for 2021-
2024, this is thanks to the foresight and the vision of 
Bahrain’s leadership especially Crown Prince Prime 
Minister HRH Shaikh Salman bin Hamad Al Khalifa. 
The plan builds on the Bahraini government’s vision 
of increasing the economic contribution of real estate 
through diversification. The plan also includes regulatory 
boosters, long-term plans and operational initiatives. 
 
Apart from this, the sector expects a shot in the arm from 
the resurgence in tourism as the vaccination drive and 
other safety measures create a positive environment. 
Eventually, 2021 is expected to be a year of recovery 
and hope for the real estate sector as well as Bahrain’s 
economy. 
 
 

EMERGING REAL 
ESTATE TRENDS IN 
BAHRAIN DURING 
THE PANDEMIC
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Mostafa Awad 
Sales Marketing Officer
Arabian Homes Properties

During this period, a number of real estate agents 
were finding it challenging to find clients who were 
looking for a good property with a reasonable price; 
in reality, most clients were looking for properties 
including facilities at the lowest price possible. In 
addition, a very small portion of property owners 
were willing to reduce rents, which made closing 
deals even more difficult, especially with a high 
number of available units in the market.

Clients need you to listen to their concerns
Only shrewd agents were able to close deals by 
showing clients the positive aspects in their stock;  
but how did they do that? To be a successful real 
estate agent, you must be aware of the market 
movement, and as well, understand the way of 
thinking of most clients. Some agents burnt deals 
by choosing the wrong property to offer to their 
clients, because they did not take the time to 
understand what it is the client is actually looking 
for.
 
What can a registered agency do for you?
This is what you can learn if you join a well-planned, 
organized and registered real estate agency, which 
will guide and support you with all the right tools 
to close as many deals as possible.  The majority 
of freelance agents focus on commission only and 
disregard other important factors that are vital for 
success in real estate. First impressions in this 
industry are very important and they play a role 
from the very start. Which is why creating this first 
impression is crucial for your success.
 
How can you win as an investor in this pandemic?
Investors also have a lot to gain during this 
pandemic, by finding the most popular and in 
demand areas in Bahrain to invest in, as well as 
looking into buying the right property with the best 
price according to the market situation. Investors, 
owners and landlords should also find ways to 
keep their units occupied, especially during tough 
circumstances. Offering special discounts, on a case 
by case basis, or delaying payments if possible, 
goes a long way with creating loyalty with tenants.

« First impressions in this 
industry are very important 
and they play a role from the 
very start. »

Agents and investors

In this industry, being a shrewd and savvy agent is 
a must; honesty, follow up with all parties involved 
and transparency are some of the most important 
attributes of a successful agent. Referrals are usually 
a great source of business, and referrals can be 
created by being an understanding agent who is 
willing to go the extra mile for clients. Real estate 
investment is one of the most lucrative investment 
opportunities available. But investors need to be 
patient and understand the market as well as the 
buyers/renter’s conditions. And remember, the more 
you invest, the more you will gain.
 
 

THE PANDEMIC 
UNCOVERS TRUE 
AGENTS AND 
INVESTORS
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« Luxury accommodation 
skyscrapers are a common 
feature in areas around 
Seef or Bahrain Bay and the 
question that always comes 
to mind is “who is really 
going to live there. »

Omar Abdulaziz 
Ayoob
General Manager
Zayani Properties

“The property market gets sick, but it doesn’t die” 
is a saying I’ve heard a lot growing up, and for 
many from older generations, this saying seems to 
have proven itself true over the years.  Bahrain’s 
property market seemed to be on the up for 
decades, albeit with the occasional bump along 
the way. With Bahrain’s economic expansion and 
a growing population, there has been significant 
opportunity for development. However, now more 
than ever. It’s time to reconsider assumptions 
about the property market and remember, as 
with all investments, past performance is not a 
guarantee of future returns. The perceived security 
of property has merit, but this should not be taken 
for granted. Likewise, practices of the past should 
not be assumed as suitable roadmaps for the 
future. With everything else in life, the only way to 
sustain development is to adapt and innovation but 
to do this effectively, an understanding of current 
realities is critical. We can start doing this by 
examining some of the trends seen in mid-2021.
The Covid-19 crisis has had a major impact on the 
rental property market, which is heavily reliant 
on the expatriate population.  Many expatriates 
lost their jobs or had salary reductions in 2020, 
leading them to downsize or leave Bahrain. This, 
coupled with the lack of overseas recruitment in 
2021, created a shortfall in demand which cannot 
be easily remedied in the short to medium term. 
However, it could be argued that Covid-19 has only 
accelerated the inevitable in this regard.

As most people reading this will be aware, the 
rental property market was in over-supply prior 
to the Covid-19 crisis. With more and more 
construction around the country, it’s easy to come 
across a wide variety of seemingly near-empty 
buildings. Luxury accommodation skyscrapers are 
a common feature in areas around Seef or Bahrain 
Bay and the question that always comes to mind is 
“who is really going to live there?” There has been 
a very notable decline in the demand for “high-
end” properties in recent times with homebuyer 
and tenant preferences migrating to mid to low 
range property options where the accommodation 
is clean and affordable, enabling greater 
disposable income. While Bahrain still offers very 
attractive property options for foreign investors, 
people from our main foreign markets are now 
realizing the property investment opportunities in 
other countries. For example, in Egypt or Turkey 
where a spacious villa in an excellent area can 
be bought for the same price as a two bedroom 

flat in Juffair. Such options become even more 
appealing if the property is intended for personal 
use.

The number of locals interested in investing in 
property has also started to decline, as many 
find themselves pitted against landlords who 
are also trying to rent vacant apartments in the 
same building. Often such landlords offer a 
faster and better service to tenants and at a more 
competitive price.  And while the government’s 
excellent financing programs have provided 
younger Bahraini families with the opportunity 
to purchase homes with flexible financing terms, 
something that has certainly helped the market, 
it seems that the local population’s preference 
remains houses rather than flats.  Many young 
Bahrainis choose to remain living with their 
families until they are granted a public house, 
which compounds the challenges faced by 
property owners, with only a few large developers 
avoiding this dilemma.

Furthermore, the gradual rise of electricity 
prices, which has reached almost 866 percent, 
means that landlords face a difficult choice of  
taking the hit or shifting the hit to the tenant, 
which at times can seem like a lose-lose 
situation. For example, some apartments in 
Manama are renting for around BD200 but the 
monthly electricity bill can reach up to BD100 for 
the same apartment.

There are, of course, strategies that can be 
adopted to help soften the blow. Analysing the 
electricity consumption of the property and how 
it can be reduced can significantly minimize 

WHERE DO WE 
GO FROM HERE?
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running cost (bearing in mind the key cost of air 
conditioning, which amounts to almost 50 percent of 
Bahrain’s overall electricity consumption). Shifting 
towards digital marketing is something most people 
have started, but It’s not yet fully proven. Building 
strong relationships with tenants can help maintain 
an existing client base but unfortunately, for many 
tenants the decision to stay or vacate a property is 
based on job security, which is out of their hands. 
Reducing rent and sale prices seems to be a good 
strategy to survive in current market conditions, and 
this is certainly better than having empty properties, 
but it should be done cautiously. Looking at Juffair 
for example; there is evidence of a pricing war with 
many landlords reducing rental prices by 25-30 
percent, something that was unheard of in the past.

The retail sector is perhaps one of the biggest victims 
of the Covid-19 crisis and the evidence can be seen 
in malls all over Bahrain. Many retailers have started 
to reduce their number of stores in order to save 
rent, electricity and salaries, as well as economizing 
through centralized operations and ecommerce, 
which could be a positive shift in the post Covid-19 
era.  

These issues seem to cast doubt about the future of 
the property market, but maybe they also present 
opportunities to think more creatively and change the 
current trends by investing in smaller assets in key 
locations. This humbler approach could offer greater 
security and a quicker payback period, with a rise 
in demand for shared office spaces and affordable 
accommodation.

While full market recovery still seems far away, 
decision makers in this market must focus for now on 
survival rather than growth. Stabilizing their property 
portfolios and ensuring that their occupancy and 
revenue remain acceptable should be the priority, 
even if it means a reduction in profitability. New 
projects and investments, especially big residentials 
buildings and retail spaces, should be put on hold 
and seriously reconsidered. This is a time to think 
again about the market and plan a more sustainable 
path going forward.
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« This has created a more 
supportive environment, 
wherein other platforms 
started to rise and 
technology began to play a 
significant role in order to 
promote targeted markets 
and audiences. »

Raneem Al Aradi
Administrative and Training 
Officer
Jadarah Properties

The real estate market was hit with a hard blow 
during the pandemic. High-end properties have 
been deserted, building construction has been 
delayed, and multi-million-dollar projects have 
been halted until further notice. None of this 
could be predicted two years ago. Nonetheless, 
the sector will flourish in the future, and this is 
why agencies must be ready for a surge of buyers 
when the situation settles down.

As COVID-19 strikes its blow across the world and 
creates shaky markets, there is not one individual 
or company who can guarantee coming out of this 
pandemic unscathed.

However, all is not lost in grasping straws to 
try to hold ground in the market and producing 
sustainability across regions and countries. It is 
agreed that most sectors have suffered a great 
loss in monetary value. But generally, this has 
created a more supportive environment, wherein 
other platforms started to rise and technology 
began to play a significant role in order to promote 
targeted markets and audiences. Attempting 
to restore markets to their original flow and 
maintaining precautionary measures abiding by 
the guidelines stated by the COVID-19 committee 
has not been an easy feat. Nonetheless, it has 
sufficed and given technology a firmer chance 
to grow and aid the rescue of such things that 
cannot be achieved through physical and human 
interaction.

The best way to ensure property does not suffer a 
loss during the pandemic is to remain a viable and 
feasible method of supporting end-users with all 
the required details remotely. As working-from-
home has become a mandate for some companies 
and corporations, many have adjusted to the fact 
that it is durable to succeed and sell from home 
rather than attend work and sell.

Some businesses have adopted this thinking into 
a long-term scheme, which has simplified the 
experience for both end-users and businesses. 
Hopefully, the situation should not remain or 
escalate to that. As much as it is feasible and lax 
to hit your targets from the comfort of your bed, 
sales would be instantaneously more credible and 
reassuring to the buyer, due to being physically 

present and playing an active role in the 
sale. Some buyers might feel discomfort 
or untrustworthy of meeting with sales 
people at this unprecedented time in order 
to view a property, but there are a number of 
things you should consider to reassure your 
clients that you are taking safety measures 
into consideration, which is the route that 
various companies took in order to continue 
succeeding and overcoming harsh times 
during the pandemic.

Even though it is a tough time, and tough 
times require tough measures, it is still 
achievable. This might be the rise of digitized 
property viewings, as technology enforces 
itself upon those who can take advantage of it 
for their benefit. But if there is one thing that 
this pandemic has shown, is that technology 
and selling property may go hand-in-hand 
together, after all.
 
 
 
 

LEARNED 
LESSONS FROM 
COVID-19
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Hareesh Nair 
Property Manager
Ahmed Al Qaed Group 

Property management has become a fast-growing 
field of expertise in the Kingdom of Bahrain in recent 
years.
 
Since the implementation of RERA Regulations in 
2018, there has been tremendous improvement in the 
professional approach to providing quality services 
in the real estate sector,  in particularly high end 
residential and commercial complexes. The Covid-19 
pandemic disrupted the stability of the entire real 
estate industry in the Kingdom of Bahrain, though 
associated industries sectors like travel, tourism and 
retail had a more severe impact.
 
Apart from traditional challenges such as optimising 
sales, generating rental revenues in a fast-expanding 
property inventory, meeting cost effectiveness, 
delivering quality service to residents and landlords 
during the pandemic became a tough task to perform. 
Challenging times always creates opportunities for 
innovative thinkers and produces more unusual and 
disruptive outcomes than “normal” times.
 
During the pandemic there were numerous 
predicted and unpredicted small to major challenges 
experienced; however, there were also opportunities 
created as well.
 
The demand for residential leasing was declining 
steadily due to many factors from the last quarter of 
2020. Insecurity of expatriate employment, tenants 
moving from expensive high-end accommodation to 
more affordable and more cost-effective options and 
premature contract termination were common initial 
challenges.   
 
There were fewer operational challenges but 
there was a marked increase in operational and 
maintenance costs due to essential supplies pricing, 
a shortage of skilled manpower in the market and 
a temporary shortage of skilled real estate team 
members due to preventive quarantine requirements 
and mandatory adherence with Covid protocols.
 
The challenging opportunity created was to retain 
occupancy by being flexible and adapting to the new 
market conditions, reducing rent, increasing services, 
waving rent and utilities for limited periods, and 

« During the pandemic there 
were numerous predicted and 
unpredicted small to major 
challenges experienced; 
however, there were also 
opportunities created as well. »
introducing instalment plans to clear arrears, and 
finding ways of encouraging existing tenants and 
residents to not only stay but to extend.
 
Since in-person property visits were not safe and 
advisable, the effectiveness of digital hands were 
well tested. The creative use of technology, social 
media promotions and digital marketing became 
more prominent and accepted as strong marketing 
and sales tools during this period.
 
The property market experienced a fresh wave of 
sales in the residential apartment sector due to the 
lower purchase rates offered by developers and 
owners. Acquiring apartments in well managed 
and established “luxury” complexes quickly 
become more affordable for small and medium 
scale investors. The concept of rent to own was an 
attraction, yet it has been effective only in a few 
locations like Amwaj Islands.
 
There was a change in preference in location 
observed during the pandemic with buyers and 
residents choosing to stay away from densely 
populated areas and selecting less crowded 
community living and villas, even if it cost a bit 
more, or was a bit further for them to drive. New 
developments in Dilmunia Island, Bahrain Bay, 
Marassi and similar areas were highly favoured by 
enquirers.
 
Anticipating a fast recovery in the real estate sector 
in Bahrain, the current slowdown can be used to 
upgrade building management systems, introduce 
strategic planning, enhance auditing facilities, and 
improve services and training in real estate teams.
 
“Tough times don’t define you; they refine you”

REAL ESTATE 
AND PROPERTY 
MANAGEMENT; 
OPPORTUNITIES IN 
CHALLENGING TIMES   
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TOP 20 SEARCHED AREAS FOR 
APARTMENT AND VILLA 
RENTALS IN BAHRAIN

A
PA

RT
M

EN
TS

Manama, Juffair and Amwaj Island remain first as the top three 
searched areas for apartment rentals, accounting for over 50 
percent of searches for this segment between January and June 
2021. We have also seen interest increase in Tubli and Hoora, 
when it comes to apartment rentals, as these areas offer affordable 
units, which many end-users are currently looking for.

LOCATION

1. Manama
2. Juffair
3. Amwaj Islands
4. Seef
5. Al Hidd
6. Riffa
7. Saar
8. Busaiteen
9. Tubli
10. Hoora

11. Janabiya
12. Reef Island
13. Diyar Al Muharraq
14. Dilmunia Island
15. Sanad
16. Galali
17. Budaiya
18. Isa Town
19. Muharraq
20. Sitra
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As one of the most popular areas in Bahrain for families, Saar 
continues to be the top searched area for villa rentals in the first 
half of 2021. Galali is a new addition to the list, with the area 
offering spacious and affordable units.

LOCATION

1. Saar
2. Manama
3. Amwaj Islands
4. Janabiya
5. Hamala
6. Riffa
7. Juffair
8. Budaiya
9. Tubli
10. Al Hidd

11. Al Jasra
12. Busaiteen
13. Barbar
14. Durrat Al Bahrain
15. Diyar Al Muharraq
16. Jannusan
17. Sanad
18. Seef
19. Zallaq
20. Isa Town
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TOP 10 SEARCHED AREAS FOR 
APARTMENTS AND VILLAS FOR 
SALE IN BAHRAIN

A
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Amwaj Islands remains firm as the top searched area for apartments for 
sale in Bahrain between January and June 2021, as it remains popular with 
buyers. However, we can also see an increased interest in apartments for sale 
in Dilmunia Island, which now commands the third spot, and has recorded 
almost 12 percent of sale queries for that segment, in the same time frame.

LOCATION

1. Amwaj Islands
2. Juffair
3. Dilmunia Island
4. Seef
5. Al Hidd

6. Manama
7. Diyar Al Muharraq
8. Reef Island
9. Busaiteen
10. Riffa
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Diyar Al Muharraq has taken over the top spot when it comes to villas for sale 
between January and June 2021, as more units go into handover in that area. 
Demand still remains high for Amwaj Islands, which still remains one of the 
top choices for those looking to invest in a property in Bahrain. 

LOCATION

1. Diyar Al Muharraq
2. Amwaj Islands
3. Riffa
4. Saar
5. Durrat Al Bahrain

6. Hamala
7. Al Hidd
8. Hamad Town
9. Janabiya
10. Sanad

Based on the number of searches on propertyfinder.bh from January - June 2021
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USER BEHAVIOUR

When and how are consumers using our portal?
Here’s what you should know to optimise your performance

LEADS PER DAY OF THE WEEK

Data from www.propertyfinder.bh shows that leads are their highest on Saturday, 
the start of the week, and start to subside towards the end of the week; as the week 
progresses, leads decrease, especially on Fridays. While phone leads are still the most 
popular lead type, WhatsApp leads actually start to spike towards the weekend, as end-
users find it convenient to send a quick message on the weekend while searching for 
properties.
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LEADS PER TIME OF DAY

 
Data from propertyfinder.bh shows that the majority of leads are recorded between 1pm 
and 3pm, which is a few hours later than previous trends reported. There is another peak 
in leads, especially in WhatsApp leads, at around 7pm, which is when the work day is 
over, and end-users can also house hunt with ease.
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TOP SEARCHED KEYWORDS
End-users will often enter keywords on propertyfinder.bh to filter search results.
 
Adding these keywords to your titles will help your properties appear more frequently, 
and help you reach users who are searching specifically for these amenities and facilities.
 
Here are the top searched keywords used between January and June 2021 on our site.

APARTMENTS
FOR RENT

Top keywords

Top keywords

Top keywords

Top keywords

BALCONY

POOL

SEA VIEW

POOL

PRIVATE POOL

BALCONY

BEACH

POOL

BEACH

PRIVATE POOL

BEACH

GARDEN

BRAND NEW

BRAND NEW

NEW

BRAND NEW

POOL

PRIVATE POOL

SEA VIEW

PETS ALLOWED

BALCONY

SEA VIEW

GARDEN

GARDEN

PETS ALLOWED

BEACH

PETS ALLOWED

PRIVATE POOL

SEA VIEW

PETS ALLOWED

BALCONY

GARDEN

VILLAS
FOR RENT

APARTMENTS
FOR SALE

VILLAS
FOR SALE

Based on the keyword searches conducted through Property Finder in the period of January-June 2021

#PFTRENDSBH55

CO
N

SU
M

ER
 S

EA
R

CH
ES

 E
XP

LA
IN

ED



#PFTRENDSBH 56



#PFTRENDSBH57

COMMERCIAL



#PFTRENDSBH 58

COMMERCIAL

COMMERCIAL OFFICES - page 59

COMMERCIAL MARKET ANALYSIS 
- WAREHOUSES - page 62

TOP SEARCHED AREAS FOR 
WAREHOUSES - page 63

COMMERCIAL MARKET ANALYSIS
- LAND - page 65
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Over 75 percent of leads for office rentals have been recorded for Seef and Manama 
between January and June of 2021, which comes as no surprise, as the two locations 
are two of the most active business areas, and remain in high demand for those looking 
for office rentals. Interest is also increasing in Riffa, which is most likely due to a 
number of new units being added to the area.   

COMMERCIAL OFFICES FOR 
RENT IN BAHRAIN

Areas with the highest number of leads for office rentals in Bahrain

Seef

Manama

Bahrain Bay

Juffair

Tubli

Al Hidd

Riffa

Salmabad

Sanad

Sitra

Galali

4.2%

3.2%

38%

37.1%

3%

2.4%

2%

1.4%

2.5%

1.3%

1.3%

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Based on the number of enquiries and listings (properties listed) on propertyfinder.bh from January - June 2021
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Average monthly asking price for office 
rentals in Bahrain

Bahrain Bay

Juffair

Manama

Seef

Galali

Al Hidd

Riffa

Hoora

Tubli

Sitra

Sanad

Salmabad

1,143

784

712

669

444

372

333

305

280

269

211

207

Location Average Monthly Price 
(BHD)

The modern and spacious office rentals available in Bahrain Bay 
have increased the average price for units in the area, which 
still offers some of the most affluent offices, usually located in 
high-rise towers. In fact, listings on propertyfinder.bh show a 
40 percent increase in prices between Bahrain Bay, and Juffair, 
which is still a very popular option for those looking for office 
rentals in the centre of Bahrain.  

Rental prices are based on the average monthly rental prices displayed on Property Finder between 
January and June 2021.

The data is based on the advertised prices on propertyfinder.bh and may not reflect the actual transacted 
price.
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1. Seef
2. Manama
3. Bahrain Bay
4. Juffair
5. Riffa
6. Tubli
7. Al Hidd
8. Hoora
9. Sitra
10. Salmabad
11. Budaiya
12. Galali
13. Sanad
14. Saar
15. Busaiteen

Top searched areas for office rentals in 
Bahrain:

Seef has overtaken Manama as the top searched 
area for office rentals in Bahrain between 
January and June of 2021; however, the two 
areas combined make up over 70 percent of all 
searches for that segment in that time frame. We 
have also seen demand increase in Hoora and 
Sitra when it comes to office rentals, which are 
two areas that offer affordable units, which many 
end users are currently looking for.

Based on the number of searches on propertyfinder.bh from January - June 2021
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Based on the number of searches on propertyfinder.bh from January - June 2021

.

Average monthly price for warehouse 
rentals in Bahrain

Sitra

Al Hidd

Tubli

Salmabad

Riffa

2,526

2,280

2,121

1,720

1,534

Location Average Monthly 
Price (BHD)

Rental prices are based on the average monthly rental prices displayed on Prop-
erty Finder between January and June 2021. 

The data is based on the advertised prices on propertyfinder.bh and may not 
reflect the actual transacted price.

#PFTRENDSBH 62

COMMERCIAL MARKET 
ANALYSIS- WAREHOUSES 



TOP SEARCHED AREAS FOR 
WAREHOUSES

RE
N

TA
LS

LOCATION

1. Al Hidd
2. Salmabad
3. Tubli
4. Sitra
5. Riffa

6. Mina Salman
7. Ras Zuwayed
8. Askar
9. Manama
10. Nuwaidrat

Based on the number of searches on propertyfinder.bh from January to June 2021
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SA
LE

LOCATION

1. Salmabad
2. Askar
3. Sitra
4. Manama

5. Tubli
6. Al Hidd
7. Riffa
8. Hamala

Based on the number of searches on propertyfinder.bh from January to June 2021
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COMMERCIAL 
MARKET ANALYSIS 

Average Price per SQM – 
land for sale

Manama

Seef

Amwaj Islands

Riffa

Al Juffair

Sitra

Diyar Al Muharraq

Hidd

Salmabad

Janabiya

Ras Zuwayed

Askar

640

560

551

466

441

433

313

309

305

274

144

143

Location Average Price 
per SQM (BHD)

 
Sale prices are based on the average price per SQM displayed on Property Finder.

The data is based on the advertised prices on propertyfinder.bh and may not reflect the actual transacted price.
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Based on the number of searches on propertyfinder.bh from January to June 2021

Top searched areas for 
land for sale

1. Manama

2. Al Hidd

3. Seef

4. Diyar Al Muharraq

5. Ras Zuwayed

6. Amwaj Islands

7. Karzakkan

8. Riffa

9. Galali

10. Salmabad
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PROPERTY 
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WE ARE 
PROPERTY 
FINDER

OUR PERFORMANCE - page 691
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OUR PERFORMANCE – 
PROPERTY FINDER
Our mission remains the same: to be the fastest and easiest-to-use portal for property 
hunters, as well as the best marketing channel for agents. We continue to have the 
largest market share in Bahrain, as well as the lowest bounce rate, highest number of 
pages per visit, and the most visits per person than any other portal.

When searching for a “three-bedroom villa” in Saar, for example, search results from 
propertyfinder.bh will almost always be at the very top. We continue to work tirelessly 
to ensure that our clients’ properties are seen first and that users get the most accurate 
results according to what they’re searching for. 

We continue to generate the highest number of leads for our clients than any other 
portal in Bahrain, which is one of the metrics we use to measure our success. 

Total leads have increased 16 percent from last year, when comparing January-June 
2020 and  January-June 2021. 

Sessions have also increased by over 24 percent in the same time frame.

ORGANIC SEARCHES:

PROPERTY
FINDER

PROPERTY
FINDER

LEADS: 16% INCREASE

SESSIONS: 24% INCREASE

LEADS AND SESSIONS:

Source:

propertyfinder.bh internal statistics tracking data. 
Sessions, Users & PVs: Google Analytics January - June 2020, January - June 2021
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