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DEAR READER

The future of the real estate market has triggered interesting discussions over 
the past year, especially considering the current geo-political situation as well 
as the 2022 FIFA World Cup.
 
I remain very optimistic about Qatar and all that it has in store for the future, not only in the real estate sector 
but across all industries as it gears up to host the 2022 FIFA World Cup.

There are many reasons for this optimism, which include an active real estate market, a progressive 
government that does not shy away from change and new laws for real estate ownership in the country.
 
Property Finder aims to be at the forefront of this renaissance. Our mission is to educate millions of property 
seekers about the real estate market so they are able to make well-informed decisions. Using our wealth 
of quantitative information, combined with vast data sets, we strive to create solutions and insights for all 
stakeholders in the market. And just like our previous reports, this issue of Trends covers the market in 
terms of supplying data on price trends, demand data and our contributors section, which includes articles 
from market leaders who continue to use Trends as a platform to voice their opinions on the industry.
 
The real estate sector continues to be among the top performing industries in Qatar, contributing heavily 
to the country’s gross domestic product. The nationwide real estate price index rose by 1.56 percent (1.99 
percent inflation-adjusted) during the year to Q2 2019, in sharp contrast to a y-o-y decline of 16.6 percent in 
Q2 2018, according to the Qatar Central Bank.

Therefore, if you are in the market for the long run, do not be taken in by temporary highs or lows. Do 
adequate due diligence, identify a developer with a credible track record and deal only with certified agents. 
This is a good time to invest in real estate.

We hope you find this report both beneficial and enjoyable,

Monsi Rabah
Group Operations Director

« There are many reasons for this optimism, 
which include an active real estate market, 
a progressive government that does not shy 
away from change and new laws for real 
estate ownership in the country. »
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Background

Seran has over 15 years’ experience as a leading broker in the Middle 
East luxury realty market. His specialties include hotel acquisition 
consultancy and selling and buying high-end properties in the Middle 
East. On a global scale, his areas of expertise include litigation support, 
real estate investment advisory and commercial properties, with sales 
amounting to over $1 billion throughout his career. He has significant 
experience in supporting global transactions in some of the world’s 
largest markets, including New York, Miami, London, Ibiza, Bucharest, 
Istanbul and Paris.

Takeaway

Branded residences are on the rise and very successful all over the 
world and it is time to be part of Qatar’s real estate market as well. We 
at Qatar Sotheby’s International Realty are very excited to be part of 
the beginning of something this important, especially since we have 
extensive experience internationally to deal with such products when it 
comes to sales.

Background

Alex is an MRICS and registered valuer, with vast experience in the real 
estate market in the GCC and Europe.

Takeaway

Sustainability is playing an increasingly important role in today’s real 
estate industry.

It is vital for all participants to be fully aware of the various ways that 
sustainability may impact values. The impact or potential impact 
of sustainability should be considered at all times since issues 
like legislation, public policy and fiscal measures may impact on a 
property’s value.

Background

Hani is a real estate expert with 20 years of experience. He 
has served with a number of major developers in the region on 
executive levels as a property director, property senior director 
and vice president, specialised in strategy creation and driving  a 
number of iconic property types (residential, commercial spaces 
and offices).

Takeaway

- To give a closer look at the real estate market in Qatar
- Take a note of the potential of Qatar’s real estate market
- Highlight the impact of strong government spending in 2020 
- Give a perspective on the rental trends for businesses and 
individuals

Background

Naseef is a highly motivated and accomplished visionary leader 
with over 21 years of international experience in hospitality 
management. He has demonstrated excellence in operations 
management, P&L management, cross-functional project 
planning, strategic planning, and budget forecasting with both 
startups and fully-grown organisations. He is currently leading 
Le Mirage Property Management as director of operations, 
and is in charge of the complete suite of Le Mirage properties, 
including the soon-to-be-launched Marriott International 
properties.

Takeaway

We believe strongly in nurturing holistic communities. It’s not 
only about beautiful design, luxurious living or great facilities. It 
is about integrating these important features into the daily lives 
of our resident community. We want to encourage and engage 
every family member to participate in community activities, get 
to know each other and stay fit. The wellness of our community 
is a very important goal and we actively work towards 
encouraging a fit and healthy resident community.

Background

Jeffrey has over 18 years of experience in international banking 
and 29 years in property investment. He has been running his 
own businesses in Qatar since 2009. He graduated from Wilfrid 
Laurier University in Waterloo, Ontario, in 1990. After leaving 
banking in 2008, Jeffrey formed the NelsonPark Group, with 
three main companies, NelsonPark Property focusing on real 
estate in Qatar, Quest Advisors, a firm created to help foreign 
individuals and companies establish their businesses in Qatar, 
and NelsonPark Advisors, a consulting firm assisting companies 
that need to raise finance globally.

Takeaway

It is important that buyers must know there are many options 
to consider when looking to finance the purchase of your new 
home or investment. There are more options available to you 
than just a straight cash or mortgage purchase. You may have 
an opportunity to purchase a property that you did not think 
possible before.

Background

Hailing from Denmark, Kirstine has long-term experience as 
an expat, living in the UK and Canada, and has a predominantly 
financial, sales and marketing background. She started her 
career in Qatar in 2008 in the finance industry as a mortgage 
and investment advisor, pursuing her core drive and passion for 
real estate, which lead to a career path of property advisory. An 
entrepreneur with over a decade of experience in the Qatar real 
estate market trends, she co-founded Property Hunter Luxury 
Real Estate in 2014, with the vision and drive to enhance real 
estate advisory in Qatar and improve the quality of professional, 
independent, knowledgeable and specialised real estate 
consultants to cater to clients’ searching for a new home. 

Takeaway

One crucial aspect for all investments is to review your portfolio 
with your dedicated advisor at least semi-annually to spot 
any trends early on. This will allow you to plan to exit when 
appreciation goals have been achieved in order to release 
capital to re-invest in better new national and international 
opportunities at the right time.

Background

Ibtihel has a master’s degree in business and management, and 
over 10 years of experience in the business centre field. She 
has had great success with Global Business Centre and credits 
her understanding of customer’s needs and knowledge of the 
market for that success. She also understands the importance of 
communicating with both owners and customers.

Takeaway

This topic is important as it tackles the important role that 
business centres play as an essential partner in the economic 
growth of Qatar. The country has become the focus of attention 
for international companies after winning the bid to host the 
2022 FIFA World Cup. Consequently, there is an urgent need 
to meet the various needs of companies looking for satellite or 
representative offices locally, which offer promising investment 
opportunities. It is fuelled by the global reputation that Qatar 
has in terms of highest GDP per capita, as well as the high 
investment rates in infrastructure, be it for the World Cup or the 
Qatar National Vision 2030.

Engineer Nasser Al-Ansari
Chairman

Just Real Estate 

Background

Engineer Nasser Hassan Faraj Al-Ansari is a key driver in 
Qatar’s economic diversification, which is a main pillar of 
Qatar National Vision 2030. Graduating with a degree in Civil 
Engineering from the University of Miami, Engineer Nasser 
later pursued an Executive MBA degree at the esteemed HEC 
Paris. Throughout his career, Al-Ansari has gained a wealth of 
experience across all areas of the real estate sector that allowed 
him to be in the forefront of key players in the sector. 

Takeaway

This topic is important in order to understand tenants’ behaviour 
and how they base their decision according to market prices. 
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Background

A Qatari national who has over 20 years’ experience in two dynamic 
sectors of the market (real estate and telecommunication), he is the 
Founder and current General Manager of AlDar Properties, a property 
management and marketing company in Qatar. He has also worked in 
various roles in the three main players in the telecommunication sector 
in Qatar. Sulaiman holds a BS Degree in Telecommunication/Electrical 
Engineering from the University of Colorado, US, and a Master’s 
Degree in Business Administration from the University of Qatar. He 
seeks to bring innovative and creative projects to the local market as 
well as to add to the development of the real estate market in order to 
provide a better living experience for the people of Qatar.

Takeaway

Massive development has been taking place in Qatar over the past few 
years. The real estate sector is evolving on a larger scale, but there 
have also been some developments that are not as visible. Many rules 
and regulations have been eased for players in the real estate market. 
Highlighting these new laws and regulations that contribute to Qatar’s 
market growth is significant.

Background

Mairead is the Country Manager for the Royal Institution of 
Chartered Surveyors, which is a leading, not-for-profit built 
environment professional standards body, established in Qatar 
since 2015. Prior to this, she spent six years working as the 
group business development manager for a Qatari engineering 
group specialising in contracting, trading and facilities 
management. Mairead is involved in several trade advisory and 
professional groups in Oman and Qatar. She is leading several 
initiatives RICS is working with and advising governments and 
regulators to create sustainable real estate markets underpinned 
by appropriate processes, standards and regulation.

Takeaway

With up to 70 percent of the world’s wealth bound up in 
land and real estate, international standards are critical in 
supporting stable, sustainable growth around the globe, and 
are consistently being agreed upon as the correct approach 
to creating healthy and confident real estate sectors. RICS is 
currently engaged with governments throughout the Middle 
East and around the world to promote and enforce the highest 
standards.

WANT TO 
CONTRIBUTE TO 
PROPERTY FINDER 
TRENDS?

*sara@propertyfinder.qa

Email Sara*

Bashir M Jama
Sales and Leasing Manager 
Century 21

Background

Bashir has over 14 years of international business management 
experience spanning Europe, Africa and the Middle East 
as a managing director, country manager, marketing and 
sales executive, and a consultant. His extensive international 
experience has been gained at all stages of business maturity 
and across a number of real estate industries and vertical 
markets.

Takeaway

Technology plays a critical role in shaping real estate strategies, 
including buying and selling, and with the investment pressures 
faced by commercial, retail and residential assets, that need is 
greater than ever before.
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MARKET 
HIGHLIGHTS
Take a look at some of the upcoming, state-of-the-art projects that are taking 
Qatar to new heights.

FLORESTA GARDENS

Home to 10 mid-rise residential towers and 115 villas in 
three gated villa compounds, Floresta Gardens located in 
The Pearl will offer a variety of living options, all designed 
in a Mediterranean style. The newest precinct of The Pearl 
spans over 145,967 square metres and will be home to 
5,000 residents. It will also include a shopping centre, three 
gated communities, clubhouses, swimming pools and tennis 
courts. 

THE ST. REGIS MARSA ARABIA
The newest hospitality addition to The Pearl is The St. Regis 
Marsa Arabia Island, which is an exclusive project under 
the management of The St. Regis brand and equipped with 
first-class amenities and facilities. Its standalone location 
offers unparalleled living in the heart of the Pearl, which 
also includes the new residences. Once completed, these 
luxurious apartments and townhouses will offer an exclusive 
community lifestyle, combining the best of convenience and 
luxury.

LUSAIL BOULEVARD

Located in the heart of Lusail, the Boulevard is an upcoming 
mixed-use development spread across 250,000 square 
metres. It will offer branded retail options for visitors. 
Modelled after the famed Champs-Elysees in Paris, this 
project will include commercial, retail, entertainment, hotels, 
medical and residential properties, creating a new hub in 
Qatar’s most advanced city yet.

LE MIRAGE CITY WALK

Strategically located in the heart of Doha’s bustling 
commercial district, Le Mirage City Walk is an apartment 
complex spread across five towers, offering luxury units 
in the heart of the city. The spectacular rooftop is home to 
top-notch facilities, which include an indoor and outdoor 
swimming pool for adults, children’s splash pool, children’s 
entertainment club, a spa, fitness centre, soccer court, 
basketball courts and a padel court. Additionally, Le Mirage 
City Walk offers the first outdoor jogging track in Doha.

#PFTRENDSQA9 #PFTRENDSQA 10
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PROPERTY TRENDS

THE CONTEXT

It has been an interesting year for the real estate market, with the Qatari government 
taking a number of steps to build a fully independent, sustainable market. This is 
especially true as we begin to witness a shift in the overall market strategy with regard 
to transparency, prices, new locations for foreign ownership and more. 
 
The elephant in the room seems to be the effect of the blockade on the market and 
whether the upcoming 2022 FIFA World Cup can help overcome some of the price 
deficits that Qatar has gone though. Price wise, there has been a decline but what 
the blockade has done is effectively create a more affordable housing market. This 
has resulted in more rental transactions taking place, with tenants upgrading their 
properties and landlords coming up with creative ways to entice renters. Over the past 
few years, these have manifested into incentives such as rent-free months, leases with 
cost of utilities and internet included, and so on.  
 
There has also been an increased interest in the property sales market in Qatar over 
the past year, especially after more lenient laws and enhanced benefits for ownership 
have been announced. With more regulations in place and planned for the near future, 
sales prices for properties have started to stabilise, with a much more realistic pricing 
strategy in place. This is just one of the many steps that will make the sales market 
sustainable and viable in the next few years.
 
Prices have decreased across all major cities in Qatar, with a few exceptions. When 
comparing 2019 with 2018, Doha villa rents have decreased by 5.8 percent, while 
apartment rents recorded a decrease of 8.4 percent. In terms of the sales market, villas 
recorded a price decrease of 1.4 percent, while apartments recorded a decline of 5.8 
percent in the same timeframe.
 
Lusail is the only city to record an increase in prices when comparing 2019 with 2018, 
registering a 10 percent increase in apartment rents. This is due to the fact that Lusail 
properties are increasing in popularity, with modern and new apartments on the market, 
offering tenants attractive lease terms. As for the sales market in Lusail, a 3.5 percent 
decrease was recorded for apartments.
 
In other areas in Qatar, Al Wakrah for example, which offers affordable villas for rent, a 
6.7 percent decrease was recorded for villa rents in 2019 compared to 2018.

There has been an overall decline in prices across Doha and beyond in the last six 
months, especially as more apartments become available for tenants, and with 
landlords heavily competing for rentals. Areas outside Doha, such as Al Wakrah and Al 
Wakair, have recorded a significant decrease in rents. This is most likely due to the fact 
that more apartments are becoming affordable in areas in central Doha, which is driving 
residents away from other cities and into the capital.

Another interesting theory to consider is that since new and modern areas are seeing a 
drop in prices, more people are looking for apartments in those areas. This has caused 
landlords in older areas to drop rents. This could be the reason we are seeing these 
decreases. 
 
Al Muntazah is one of the areas that has seen a decrease in rent, dropping from 
QAR6,250 to QAR5,500 between July – December 2019, as other areas are starting to 
offer newer homes within the same price range. Madinat Khalifa and Mushaireb are 
some of those areas, recording a decrease of QAR6,375 to QAR5,415 and QAR5,917 to 
QAR5,020, respectively between July – December 2019.
 
On the other side of the spectrum is Lusail City, which recorded an increase in rents, 
from QAR7,750 to QAR8,300. The area is becoming more popular within Lusail itself, as 
it offers modern and brand-new apartments at affordable prices, which is attracting a lot 
of attention from tenants. 

Al Waab, an area known more for its villas than apartments, has recently witnessed an 
increase in the number of available apartments, which come with a higher price tag 
considering the shortage.

PROPERTIES FOR RENT
APARTMENTS

Apartments for rent: Median Annual Rental Price

Community H2 2019 H2 2018 % difference

Abu Hamour 8,080 8,663 -6.7%

Ain Khaled 5,350 5,958 -10.2%

Al Aziziyah 4,400 5,083 -13.4%

Monsi Rabah
Group Operations
Director
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Apartments for rent: Median Annual Rental Price PROPERTIES FOR RENT
VILLAS

Villas for rent in Doha will always remain a very popular housing type, considering just 
how family-friendly the city is. With that said, there are a number of areas that have 
always been viewed as the centre of the villa market in Doha, including Al Waab, Ain 
Khaled and West Bay Lagoon. However, more and more areas are starting to offer villas, 
which has begun shifting prices across the villa rental market over the past year.

While we can also see that a decrease has been recorded, the price difference when 
it comes to villa rentals has been less extreme than those for apartments, most likely 
since the latter are more widely available. 

Al Messila, an area known for offering affluent and grand villas, eventually had to 
follow suit in terms of price trends in the city, which explains why prices dropped from 
QAR19,750 to QAR17,500 between July – December 2019. Muaither Area, on the other 
hand, is known for offering more traditional homes, which is most likely why the average 
price decreased from QAR11,958 to QAR10,600 in the same timeframe, to keep interest 
alive.

Al Khor and Al Wakrah, two areas which are already offering affordable villas for rent, 
also recorded a decrease in price, from QAR9,750 to QAR8,300 and from QAR12,000 to 
QAR10,650 respectively, to entice residents to continue renting there, especially since 
affordable options are now available across central Doha.  

Villas for rent: Median Annual Rental Price

Community H2 2019 H2 2018 % difference

Abu Hamour 11,800 12,083 -2.3%

Ain Khaled 11,800 12,125 -2.7%

Al Aziziyah 11,050 11,458 -3.6%

Al Dafna 28,200 28,083 0.4%

Al Duhail 15,900 15,833 0.4%

Al Gharrafa 11,825 12,283 -3.7%

Al Hilal 13,050 13,083 -0.3%

Al Kheesa 11,750 11,792 -0.4%

Al Duhail 7,580 9,250 -18.1%

Al Ghanim 4,400 4,792 -8.2%

Al Gharrafa 5,480 6,167 -11.1%

Al Hilal 4,500 4,942 -8.9%

Al Kheesa 6,080 5,833 4.2%

Al Maamoura 4,600 4,567 0.7%

Al Mansoura 5,980 6,417 -6.8%

Al Muntazah 5,500 6,250 -12%

Al Najma 5,283 6,102 -13.4%

Al Nasr 7,400 7,725 -4.2%

Al Sadd 7,500 7,683 -2.4%

Al Thumama 5,850 5,792 1%

Al Waab 9,102 8,700 4.6%

Al Wakair 5,100 6,000 -15%

Al Wakrah 4,420 5,125 -13.8%

Corniche Road 10,000 10,667 -6.3%

Fereej Abdel Aziz 4,435 4,721 -6.1%

Fereej Bin Mahmoud 7,400 7,667 -3.5%

Fereej Bin Omran 6,000 6,625 -9.4%

Fox Hills 6,600 6,975 -5.4%

Lusail City 8,300 7,750 7.1%

Madinat Khalifa 5,415 6,375 -15.1%

Mushaireb 5,020 5,917 -15.2%

Old Airport Road 5,900 6,138 -3.9%

Salata 6,125 7,333 -16.5%

The Pearl 11,460 12,083 -5.2%

Umm Ghuwailina 4,620 5,529 -16.4%

West Bay 11,100 11,916 -6.8%

Community H2 2019 H2 2018 % difference
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Apartments for sale: Median sales price per SQM

Community H2 2019 H2 2018 % difference

Al Erkyah City 11,706 11,813 -0.9%

Fox Hills 11,844 12,929 -8.4%

Lusail City 11,525 11,889 -3.1%

Marina District 17,669 21,151 -16.5%

The Pearl 13,739 14,494 -5.2%

West Bay 10,111 10,858 -6.9%

PROPERTIES FOR SALE 
APARTMENTS

PROPERTIES FOR SALE 
VILLAS

More interest is being recorded when it comes to buying apartments in Qatar, 
especially after more areas have opened up for foreign ownership. Of course, while 
The Pearl still remains on top of buyers’ minds, more interest has been recorded 
in Lusail and its many different districts. The surge in handovers of apartments in 
Lusail has resulted in other areas decreasing their prices as well, in order to keep the 
attention of hopeful buyers. This includes West Bay, which recorded a price decrease 
from QAR10,858 per sqm to QAR10,111 per sqm between July – December 2019. The 
highest price shift was recorded in Marina District in Lusail, with prices decreasing 
from QAR21,151 per sqm to QAR17,669 per sqm, as more towers have been 
completed and are ready for handover.

A major turning point for the sales market was the law announced last year. It has 
opened up the sales market to foreigners. In previous years, the most prominent 
areas for property sales were The Pearl, West Bay and West Bay Lagoon. One of the 
most important factors of the law is that the areas open for property purchases to 
foreigners also include central Doha, which offers more villas than the previously 
mentioned locations. Consequently, this has caused buyer interest to increase in 
those areas.

Again, while we do see a drop in prices across the market, there has been an 
increase in the number of transactions recorded. This shift in prices is the correct 
step needed to transform the rent-heavy Doha market into a sales-oriented one, 
especially when it comes to villas.

West Bay Lagoon recorded the most significant decrease in price when comparing 
July – December 2019, from QAR14,780 per sqm to QAR12,177 per sqm, as most 
likely other areas that offer villas for sale have gained traction and more attention. 
Ain Khaled is one of the only areas to record a price increase, as the area is seeing 
more interest from buyers. It offers large, standalone villas whose average price has 
increased.

Villas for rent: Median Annual Rental Price

Al Maamoura 12,900 12,667 1.8%

Al Messila 17,500 19,750 -11.4%

Al Rayyan 14,450 15,083 -4.2%

Al Thumama 11,800 12,000 -1.7%

Al Waab 14,860 15,167 -2%

Al Muraikh 12,100 12,583 -3.8%

Izghawa 10,879 11,600 -6.2%

Muaither Area 10,600 11,958 -11.4%

Old Airport Road 10,850 11,208 -3.2%

The Pearl 67,500 64,167 5.2%

West Bay 28,000 28,417 -1.5%

West Bay Lagoon 22,800 24,500 -6.9%

Al Khor 8,300 9,750 -14.9%

Al Wakrah 10,650 12,000 -11.3%

Community H2 2019 H2 2018 % difference
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Villas for sale: Median Sales Price Per Sqm

Community H2 2019 H2 2018 % difference

Abu Hamour 8,282 9,353 -11.5%

Ain Khaled 9,901 8,601 15.1%

Al Duhail 8,276 9,226 -10.3%

Al Kharaitiyat 7,063 7,600 -7.1%

Al Kheesa 6,731 6,951 -3.2%

Al Thumama 9,167 9,575 -4.3%

Al Waab 10,951 11,937 -8.3%

Al Wakair 5,649 6,212 -9.1%

Al Wakrah 5,615 5,872 -4.4%

The Pearl 31,818 32,045 -0.7%

West Bay Lagoon 12,177 14,780 -17.6%

Rental prices are based on the annual median asking prices displayed on Property Finder. Sale prices are based on the median asking price per 
sqm displayed on Property Finder. The data is based on the median advertised price on propertyfinder.qa and may not reflect the actual transacted 
price.

#PFTRENDSQA17 #PFTRENDSQA 18

PR
OP

ER
TY

 T
R

EN
D

S

MANAGE YOUR 
LEADS ON THE 
GO, ANYTIME, 
ANYWHERE.



LONG TERM PRICE 
TRENDS

DOHA
RENT

DOHA
SALE

Despite a fluctuating end to 2018, the first five months of 2019 saw prices display a 
steady pattern. However, with many changes taking place in the rental market as well as 
the addition of several new properties, rents have struggled to stabilise. With that said, 
projections predict an increase in rents. In terms of villas for rent, while prices appeared 
to stabilise from the end of 2018 to the end of 2019, with a slight dip in the summer of 
2019, rents continued to drop in the fourth quarter of last year, but still remain higher 
than the first four months of 2018.

As Doha becomes more of a buyer’s market, price fluctuations are expected to take place, 
especially in the villa market. The addition of new areas for foreign ownership has revived 
villa sales as there are more locations included. This could explain the unsteady path 
prices are currently on. Apartment sale prices have been somewhat steadier and despite 
a slight increase in Q3 2019, they are now at around the same range as at the start of 
2019.
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LONG TERM PRICE 
TRENDS

LUSAIL
RENT

LUSAIL
SALE

As more and more apartments become ready in Lusail and as it continues to grow into 
a fully operational city, interest has increased in the area. This has driven up prices over 
the past year, and they are now at around the same range they were at the start of 2019, 
which is at their highest. Prices for villas, however, seem to be on a steady plateau, but 
ended the year with a slight increase.

Apartments for sale in Lusail continue to attract attention, especially considering the new 
laws that have been announced for the real estate sector. Prices are on a steady pattern, 
with slight fluctuations throughout the year, but are at their steadiest in the past three 
years.
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LONG TERM PRICE 
TRENDS

AL KHOR
RENT

AL WAKRAH
RENT

The rental market in Al Khor is struggling to find a stable price range. With so much 
infrastructure changes happening as well as price strategy changes across the entire 
country, both villa and apartment rents have not been able to find a steady price range. 
This could be perhaps due to the lack of interest in the coastal city as more affordable 
options become available in the capital.

As more affordable housing becomes available in Doha, prices in Al Wakrah have 
continued to drop, as landlords try to keep renters’ interest alive. Despite inconsistent 
prices over the past two years, both the villa and apartment rental market in Al Wakrah 
have seen a drop in prices, but remained on a steady price path towards the end of 2019.
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LONG TERM PRICE 
TRENDS

UMM SALAL
RENT

As Umm Salal continues to gain popularity with both nationals and expats, more and 
more properties are being built in the area. The apartment rental market saw a stable 
price range for most of 2019, but prices decreased in Q3 last year and are currently at 
their lowest since 2017. Villas for rent in Umm Salal, however, have been on a steady 
price range throughout 2019, with the exception of a decrease between March and May.
 

Long-term price trends are calculated based on actual monthly prices. 
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MOST POPULAR
AREAS
In order to rank the most popular places to live, we’ve listed the top communities 
based on the percentage of leads, listings and searches on Property Finder.
    

APARTMENTS FOR RENT

MOST POPULAR
AREAS

APARTMENTS FOR SALE

Al Wakrah

Al Gharrafa

Marina District

Al Thumama

Fereej Abdul Aziz

Lusail City

Al Nasr

Najma

Umm Ghuwailina

Fereej Bin Omran

Al Muntazah

Old Airport Road

Fox Hills

Ezdan Village

Musheireb

Fereej Bin Mahmoud

Al Mansoura

West Bay

Al Sadd

The Pearl

0% 10% 20% 30%
value

re
or

de
r(C

om
m

un
ity

, I
nd

ex
)

variable
% of  Searches
% Listings
% Leads

Apartments for Rent − Qatar
15.9%
37.3%
31.7%
8.6%
4.5%
9.4%
6.1%
10.1%
12.9%
4.9%
2.5%
3%
3.7%
3%
4%
3.7%
1.6%
2.5%
3.7%
0.7%
2.7%
3.6%
3%
1%
3.4%
2.2%
3%
3.1%
3.8%
1.8%
2.6%
1.2%
1.6%
2.4%
1.6%
1.3%
2.4%
1.6%
1.4%
1.9%
1.3%
1.7%
1.8%
1.7%
1%
1.8%
1.3%
     0.6%
1.7%
     0.4%
       0.7%
1.6%
1.7%
1%
1.6%
     0.5%
1.1%
1.5%
     0.5%
      0.6%

Najma

Al Erkyah City

Al Dafna

The Waterfront

Marina District

Al Sadd

Qatar Entertainment City

Fox Hills

West Bay

Lusail City

The Pearl

0% 20% 40% 60%
value
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ity
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% of  Searches
% Listings
% Leads

Apartments for Sale − Qatar
49.8%
54.3%
75%

19.1%
10.8%
4.6%

10.7%
7.9%
9.8%

8.7%
6.7%
         3.4%

4.5%
 0.5%
 0.6%

    1.8%
  0.7%
 0.5%

   1.3%
  1.0%
  1%

  0.8%
  0.8%
0.3%

  0.8%
   1.4%
0.1%

  0.7%
        2.8%
0.2%

 0.4%
 0.6%
0.2%
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MOST POPULAR
AREAS

VILLAS FOR RENT

MOST POPULAR
AREAS

VILLAS FOR SALE

Al Dafna

Ezdan Village

Al Wakair

Izghawa

Umm Salal Ali

Al Muraikh

Al Markhiya

Al Aziziyah

Al Duhail

Al Maamoura

Old Airport Road

Al Hilal

Al Rayyan

West Bay Lagoon

Ain Khaled

Abu Hamour

Al Kheesa

Al Thumama

Al Gharrafa

Al Waab

0% 5% 10% 15%
value
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% of  Searches
% Listings
% Leads

Villas for Rent − Qatar
10.4%
15.8%
16.3%
9.6%
5.1%
7%
7.6%
3.9%
6%
5.7%
3%
2.9%
5.5%
5.7%
5.6%
5.3%
4.1%
6.2%
4.7%
10%
8.3%
4.5%
3%
4.4%
4.3%
2.6%
3.5%
3%
1.8%
2.2%
3%
1.5%
1.7%
2.9%
3.2%
4.5%
2.5%
1.2% 
1.6%
2.3%
1.3%
1.5%
2.2%
1.8%
1.5%
1.9%
0.6%
0.5%
1.7%
1.7%
0.6%
1.6%
0.8%
0.5%
1.5%
0.6%
1.2%
1.4% 
2.6% 
1.9%

Al Dafna

Ain Khaled

Umm Qarn

Al Khor

Al Waab

West Bay Lagoon

Al Duhail

Al Wakair

Al Kheesa

Al Wakrah

Al Thumama

The Pearl

0% 10% 20% 30%
value

re
or

de
r(C

om
m

un
ity

, I
nd

ex
)

variable
% of  Searches
% Listings
% Leads

Villas for Sale − Qatar
11.6%
13.9%
37.6%

10.9%
5.4%
9.1%

10.2%
3.1%
2.2%

8.9%
2.3%
1.7%

7%
1.9%
2%

6.4%
2.3%
3.4%

6.%
4.4%
4.2%

4.3%
3.5%
5.2%

3.4%
  0.3%
  0.4%

3.2%
      0.9%
  0.3%

3.2%
2.7%
2.3%

2.5%
       1.2%
2.3%
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Sumaysimah 
Average price
QAR 3,600

Umm 
Ghuwalina
Average price
QAR 5,000

Umm 
Salal Ali 
Average price
QAR 8,000

Al Hilal East 
Average price
QAR 3,640

Al Mansoura 
Average price
QAR 6,000

Old 
Al Ghanim
Average price
QAR 9,200

Downtown 
Al Khor 
Average price
QAR 3,690

Izghawa
Average price
QAR 6,020

Sumaysimah
Average price
QAR 9,300

Muaither
Average price
QAR 4,170

Al Dhakhira 
Average price
QAR 7,500

Al 
Azizia Street 
Average price
QAR 9,900

Al Wakra 
Average price
QAR 4,360

Al Maamoura 
Average price
QAR 4,400

Old Al 
Ghanim 
Average price
QAR 4,425

Al Aziziyah 
Average price
QAR 4,575
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AFFORDABLE SNIPPETS

Villa or apartment, here are the top 10 most affordable 
areas in Qatar today.

The data is based on median advertised prices on propertyfinder.qa and may not reflect the actual transacted price. 

Apartments for rent (monthly rate)

Villas for rent (monthly rate)

Al 
Kharaitiyat 
Average price
QAR 3,512

Downtown 
Al Khor
Average price
QAR 4,800

Umm 
Al Amad 
Average price
QAR 7,950

Umm 
Salal Ali 
Average price
QAR 4,170

1

1

6

6

TOP-SEARCHED COMMUNITIES 
BY NUMBER OF BEDROOMS 

Take a look at the top-searched communities for studios, one-bedroom, two-
bedroom, three-bedroom, four-bedroom and five-bedroom properties in Qatar.

The Pearl

West Bay

Al Sadd

Fereej Bin Mahmoud

Musheireb

The Pearl

West Bay

Al Sadd

Fereej Bin Mahmoud

Musheireb

Al Dafna

Ain Khaled

Al Waab

Al Gharrafa

Al Mansoura

Ezdan Village

Al Waab

Umm Ghuwailina

Old Airport Road

Lusail City

Studio:

One-bedroom:
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TOP-SEARCHED COMMUNITIES 
BY NUMBER OF BEDROOMS 

The Pearl

West Bay

Al Sadd

Fereej Bin Mahmoud

Al Mansoura

Al Waab

Old Airport Road

Fereej Bin Omran

Al Muntazah

Ain Khaled

Two-bedroom:

The Pearl

West Bay

Al Waab

Al Sadd

Fereej Bin Mahmoud

Abu Hamour

West Bay Lagoon

Old Airport Road

Al Gharrafa

Al Duhail

Three-bedroom:

The Pearl

Al Waab

West Bay Lagoon

West Bay

Abu Hamour

Al Gharrafa

Al Rayyan

Ain Khaled

Al Duhail

Al Thumama

Four-bedroom:

The Pearl

Al Waab

West Bay

West Bay Lagoon

Al Gharrafa

Abu Hamour

Ain Khaled

Al Thumama

Al Sadd

Al Rayyan

Five-bedroom:
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137#PFTRENDS

WHY INVEST IN

TODAY?

DEMAND HOTSPOTS CURRENT POPULATION

1. THE PEARL

1.THE PEARL

2. AL THUMAMA
3. WEST BAY

2. WEST BAY
3. LUSAIL

VILLAS

2,773,885M
(November 2019)

APARTMENTS

QATAR

AVERAGE GROSS
RENTAL YIELD 12%

  The GDP per capita is $70,379 (nominal, 2018)

  Expat-friendly environment, with three-fourths of Qatar’s population being 
foreigners, according to the Qatar Statistics Authority

  The nationwide real estate price index rose by 1.56 percent 
(1.99 percent inflation-adjusted) during Q2 2019, in contrast to a y-o-y  
decline of 16.6 percent in Q2 2018, according to the Qatar Central Bank

  In March 2019, Law No.16 of 2018 became effective, increasing the number 
of freehold zones in Qatar from 3 to 10

  Foreigners who buy in any of these areas are automatically granted permanent 
residency, which extends to the owner’s family, for the whole duration of the 
ownership

  Transfer fees are considered minimal, capped at 0.25 percent of the 
property value

  The economy is expected to improve in coming years, with a projected GDP 
growth of 3.2 percent in 2020

  Four words: 2022 FIFA World Cup

https://www.statistics.gov.rw
https://www.psa.gov.qa

http://www.qcb.gov.qa
https://www.globalpropertyguide.com
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Find2 BedroomsFor everything that’s yet to come

Where life moves
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QATAR 2020 BUDGET 
BOOSTS REAL 
ESTATE MARKET 
SENTIMENT

ARE BUSINESS 
CENTRES LOSING 
THEIR ESSENCE?

Hani Dabash
Property Management 
Director
Ezdan Real Estate

Ibtihel Hagui
General Manager 
Global Business Centre

Backed by a substantial rise in population, the 
Qatar government announced its budget for 2020, 
the biggest in five years, which triggered a boost in 
real estate market activity. This, coupled with the 
gradual completion of mega infrastructure projects, 
has reignited interest in the market. More and more 
projects are being completed for the 2022 FIFA 
World Cup at an accelerated pace. Demand from 
tenants, particularly the midmarket ones, continues 
to surge and is expected to gain more momentum in 
the first quarter of 2020.
 
The residential market is set to receive an additional 
13,500 units, most of which (65 percent) are 
expected to be added to The Pearl and Lusail. This 
will create more options for tenants who are looking 
for a sophisticated lifestyle. Demand will continue 
to intensify among mid-market and lower income 
tenants in areas with more affordable rents such 
as Al Wakara, Al Mashaf and other districts. These 
regions are seeing rapid urban development, as well 
as the addition of new malls to commercial venues 
in Al Wakra. This includes Ezdan Mall Al Wakra and 
Ezdan Mall Al Wukair.
 
Rents across the market are gaining more stability. 
Despite a looming growth in supply, rents are 
forecast to remain steady, with regular and 
seasonal offers by landlords and developers to 
keep supporting occupancy levels, especially for 
affordable properties.
 
On the other hand, malls in Qatar are providing 
a wide range of shopping experiences, with 1.9 
million square metres of shopping spaces already 
open across the country. Eight more malls are 
expected to open in 2020, which will increase the 
retail space to over 2.4 million square metres. 
Meanwhile, the average saturation ratio in the GCC 
is 615 sqm/1000 capita, while Qatar has a saturation 
rate of 677sqm/1000 capita. This means the 
residents in Qatar have more shopping experiences 
to enjoy, especially during the hot summer months.
 
Rents in shopping malls are more affordable in the 
current market and can be executed in different 

The preponderance of business centres has resulted 
in commercial concepts diluting the original idea, 
which was to support small and medium companies 
and attract international companies looking to 
expand into new markets with representative 
offices.
 
Until recently, business centres were one of the 
main partners contributing to the success of 
entrepreneurs by providing a range of services 
that helped transform their idea into reality. Today, 
business centres have, however, turned into mere 
commercial boxes, with a few exceptions.
 
Business centres have lost a lot of their luster with 
young investors, especially because of the lack of 
ease and comfortable services provided to newly 
created companies to help them achieve their goals. 
These services must include equipped offices, 
joint workspaces, secretarial and communication 
services, among other facilities, which help these 
companies save time and ease some of their day-to-
day tasks.
 
Business centres were created in response to the 
general economic renaissance witnessed in Qatar 
and the size of foreign investments that contributed 
to local officials’ efforts in providing a suitable 
investment environment. This is part of the overall 
strategy to diversify the economy and achieve 
sustainable development in Qatar.
 
A positive environment is essential for new startups. 
Not only do business centres offer affordable office 
spaces, they also provide a place where you can 
network and connect with similar-minded people 
who are project owners themselves.
 
Young investors emphasise that developing a 
healthy environment for entrepreneurs and startups 
does not happen by nature. It requires hard work, 
networking, sharing thoughts and ideas. As long 
as the community of entrepreneurs is growing, the 
overall market will continue to grow and attract 
investments. However, one of the most important 
factors required for market growth is successful 
companies, which in turn are born from successful 
ideas. 

ways (rent/sqm, revenue sharing and mixed rent) 
and that depends mainly on the experience retailers 
are introducing to shopping centres and the size 
they want to occupy.   
 
It’s worth saying that Qatar is gearing up to be a 
shopping destination. Shopping centres with more 
interesting experiences will attract more footfall 
than malls with a more traditional merchandise mix. 

With regard to the office market in Qatar, there 
is a wide range of offers across Qatar, with 
higher potential of growth upon the completion 
of infrastructure projects. Office space has 
always been a reliable indication of the business 
atmosphere. The wellbeing of business practices 
worldwide and office spaces in Qatar reflect a 
positive indication about the business flow and 
boom in Qatar. 

While the office sector has been under pressure 
globally and in Qatar due to the global economic 
slowdown, this sector is expected to benefit from 
the introduction of 100 percent foreign ownership 
in businesses and the expansion of areas where 
expatriates can own properties. This will encourage 
more investors to establish companies in Qatar.

The high number of business centres available 
today are responsible for shifting the concept 
of these hubs into mere rental spaces, when in 
reality, they offer much more than that. They are 
now thought of as “offices” without providing the 
necessary tools and facilities needed to help young 
businesses and entrepreneurs succeed. 

Business centres play a major role in the success 
of these businesses, which directly contribute to 
Qatar’s economic growth for the 2022 FIFA World 
Cup, and the 2030 Qatar National Vision. 

We have to take it upon ourselves to develop these 
business centres into more than office spaces and 
more of business partners in order to contribute to 
Qatar’s economy.
 

« Completion of mega 
infrastructure projects adds 
to momentum across asset 
classes. »

« They are being reduced to 
mere office spaces, when in 
truth they foster a healthy 
startup environment. »
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Engineer Nasser 
H. Al Ansari
Chairman
Just Real Estate 

Qatar’s real estate sector is entering a new era, 
with competition driving more affordable pricing 
and enhanced quality of delivery. The buoyancy also 
comes in the wake of the recent legislative changes 
which allow non-Qataris to own property in the 
country and offer residency to foreigners. These 
initiatives are expected to further boost Qatar’s real 
estate sector’s potential. The prevailing positive 
market sentiment is forecast to continue until the 
nation hosts the FIFA World Cup in 2022.
We believe the market will see a greater focus on 
quality delivery across the development ecosystem, 
from planning to construction and handover.
Buildings are expected to have a rating of A, B 
or B+. These ratings will become increasingly 
important as differentiators when prospective 
tenants weigh housing units in the same vicinity. We 
believe that units of superior build and maintenance 
quality will gain favour among users. We are 
increasingly seeing prospective tenants prioritise 
interior fitout standards. Pre-lease checks on fitout 
quality are now becoming commonplace as tenants 
seek to avoid the stress, time and expense that can 
come with lesser quality fixtures.

Premium rentals can be achieved from buildings 
which are Gold or Platinum certified under the 
Leadership in Energy and Environmental Design 
standards. 

The presence and quality of elevators is another 
key rental determinant, particularly for high-rise 
residential complexes.

Superior quality buildings are leased faster and 
more likely to achieve tenancy renewals. This also 
has the advantage of satisfied tenants spreading 
word of the quality of their residences, thereby 
increasing demand. The reputation of quality 
properties will also be boosted via social media 
comments.

« Prevailing positive market 
sentiment is forecast to 
continue until the 2022 FIFA 
World Cup. »

Since supply is currently higher than demand in 
Qatar, tenants have more options and a wide variety 
to choose from. Hence, they tend to opt for better 
quality, fully furnished residences which enable them 
to move in and settle down faster. 

One emerging trend within Qatar is the viability 
of residences outside the city centre. With the 
Doha Metro slated to play a major role in terms of 
connectivity, the advantage of being centrally located 
is no longer viable and build quality is emerging as 
the predominant determining factor for tenants.

Naseef Haydamous
Director of Operations 
Le Mirage Property 
Management, Qatar

The property management industry has suffered from 
tunnel vision with its sole focus on the management of 
infrastructure. And while excellence in maintenance of 
infrastructure is certainly a key success factor, we believe 
it needs to be complemented with the development and 
nurturing of “soft assets.” Today, that means delivering not 
just beautiful, well-maintained homes, but also nurturing 
communities where residents can live aspirational lifestyles 
and have a complete sense of belonging.

Developers invest millions in adopting the latest technologies, 
improving available amenities – pools, spas, share concierge 
services, etc., and then have to plough more into marketing 
them in a bid to stand out in a highly competitive market. Yet, 
all too often, they forget the emotional link to their tenants 
and residents – a key factor that could ensure that once 
they’ve rented or sold a home, they must hold on to their 
client for as long as possible. That’s where the community 
spirit comes into its own.

People want to feel they belong – even more so in the Gulf 
where the expatriate population means people are not just 
moving home – they are moving countries, cultures and often 
starting life again from a blank canvas. They want a place 
that makes them feel valued and at home while being abroad. 
And the answer is to create communities which address the 
holistic needs of the individuals we are targeting. Successful 
communities keep tenants and residents engaged and 
increase loyalty – a scarce commodity these days.

For too long, most tenants have only ever come into contact 
with their building’s management when something went 
wrong – the elevator didn’t work or there was a water leak, 
for instance. We believe that being in close contact with our 
tenants and residents through social events where they get to 
know us and each other means they enjoy their homes much 
more and form greater bonds with their local community. 
We have found that tenants love to be engaged and involved 
in our communications. We involve them, engage them, 
ask them what they like and try to meet their needs. When 
tenants have a say in the experiences they want, we build 
social capital, which gives life and energy to the property.

The creation and fostering of communities that bring projects 
to life can also be leveraged for corporate social responsibility 
initiatives. This can mean, for instance, organising events 

which are packed with fun for the kids – Halloween 
parties, Eid celebrations and the like. Events can be health 
or environment-focused and fun for adults, with the kids 
cheering them on. Yoga coaching sessions, sponsored 
jogging and swimathons could find their way into the mix. 
Management companies can also team up with leading 
nationwide initiatives, such as cancer screening services, 
making residents feel involved in the overall wellbeing of 
their country of residence. Through these get-togethers, 
property management staff get to know their tenants and 
residents very well and vice-versa and together build a 
solid bank of mutual trust.
And all this has a huge impact – you can feel the 
friendliness and the community spirit as soon as you 
enter one of our managed properties. These are places 
people enjoy living in, places they’ll be happy to stay in – 
and encourage others to move into.

Amenities make a big difference to the sense of 
community and help to make new places immediately 
feel like home. Developers need to take in the community 
factor and incorporate them right from the design phase, 
recognising that it will greatly impact their residents’ 
well-being and living experience and consequently reflect 
very positively on their brand. The more engagement and 
enjoyment that people get out of their living environment, 
the greater the community identity and sense of 
belonging.
Amenities such as gyms, community lounges, landscaped 
communal terraces or gardens and cinema screening 
rooms are great to get residents immersed into a shared 
lifestyle. In these spaces, residents get to know their 
neighbours and the community spirit development gains 
further momentum.

Going forward, our industry must realise that ‘Build it and 
they will come’ is no longer relevant – competitive market 
forces have seen to that. We must manage homes that are 
not just built for today, but which nurture and enhance the 
neighbourhoods they are in today and for tomorrow. We 
will achieve this by addressing the everyday needs of our 
customers, their neighbours and the broader community 
of which they are a part. We must create exceptional 
places for people to live, work and relax in, and build 
communities that will thrive today and for years to come.

« Property managers must also 
nurture communities where 
residents have a sense of 
belonging. »

BUOYANCY 
EXPECTED IN 
QATAR REAL 
ESTATE SECTOR 
ON OWNERSHIP 
INCENTIVES
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Sulaiman Al-Banai
Owner and General Manager
AlDar Properties

Whether you live in Doha or visit Qatar frequently, 
it is hard not to see the country’s massive 
development over the past 20 years. Projects for the 
2022 World Cup, new highways, the Metro, Hamad 
International Airport, Hamad Port, Lusail City 
and The Pearl are some visible examples of such 
development. They have had a tremendous impact 
on the country’s real estate industry.

Meanwhile, there are other developments that 
aren’t necessarily so visible. Over the last few 
years, there have been major developments in areas 
such as real estate related laws and regulations, 
e-government initiatives from various ministries, 
immigration and labour laws and regulations, 
and justice system reforms. Many of these 
developments are still ongoing, just as many of the 
visible ones are. The purpose of this article is to 
highlight some of the most significant non-visible 
developments to the real estate industry and their 
impact on market players.

Let’s start with the obvious; phase one of the Qatar 
National Master Plan (QNMP) began last year with 
new regulations and procedures in place to obtain 
building permits for almost all asset classes. 
With Qatar National Vision 2030 as the main 
influencer, QNMP is set to make Qatar a role model 
for sustainable urban living and among the most 
liveable towns and cities in the 21st century. 
From a market perspective, the sooner investors, 
developers and architects understand these 
changes and adapt to them, the better their chances 
of success will be. One of the main changes that 
QNMP made to the old system is with regard to area 
density. For example, if you want to build a villa on a 
plot, the same floor-to-area ratio (FAR) was applied 
for all areas in Qatar. However, with the new plan, 
the FAR varies significantly, depending on which 
area your plot is in.

E-government is another area being developed 
within Qatar National Vision 2030. Many 
government divisions have introduced online 
services over the past couple of years. Many of 
these new procedures and services are related 
to real estate. Building permit submission, rental 

« There have been major 
developments in real estate 
related laws and regulations, 
and e-government initiatives. »

contract attestation, wage protection system and 
rent/sale board permits are all available online now. 
Companies across the sector can benefit from these 
services and must adapt their internal procedures to 
not only comply with but also benefit from them.     
Reforms have also been introduced in the Qatari 
courts of law since the beginning of 2019. His 
Highness Sheikh Tamim Bin Hamad Al-Thani has 
been very clear in his speeches about the need for 
justice reforms, specifically to speed up the judicial 
processes. Thus, the Supreme Justice Committee 
has made significant changes to the processes and 
departments of Qatari courts. Real estate-related 
issues will greatly benefit from this. Market players 
must educate themselves about the new changes and 
adapt to the new system as soon as possible. 

Another major development in the real estate market 
is law No 22 in 2017 on the terms and conditions 
related to the licensing of real estate brokerages. The 
first step of implementing the law was taken this past 
December, when the Ministry of Justice (MoJ) invited 
brokers to register online. This is a major legislative 
development that will have a positive impact on the 
market and tackle issues such as transparency, 
accountability and fraud head on. Brokers must act 
swiftly and ensure that their current position is in 
line with the MoJ’s requirement. In other words, they 
need to adapt.

Looking at the previous paragraphs, the key word is 
“to adapt”. The non-visible or “soft” developments 
in Qatar are as exciting as the visible ones. The 
faster real estate market players adapt to these 
developments, the better advantage they will have 
over competition. 

Kirstine Basse
Partner 
Property Hunter

What is the best long-term investment and is now 
the right time to invest in real estate in Qatar? 
This is the question on the minds of the majority of 
experienced and new investors.
 
The short answer is yes; it is the time to buy. The 
tricky part is, what should you buy?
 
Experienced investors are aware of what you should 
buy. When the market is soft is effectively the ideal 
time to invest, with the strategy to hold the investment 
over a set period of time to ensure the best capital 
gain and high return on investment (RoI).
 
To decide what to buy, you must first determine 
together with your real estate consultant, what your 
priorities, objective and capabilities are in order to 
determine the size of the investment. Following this 
discussion, a clear objective is set, allowing your 
advisor to suggest, and if needed source, the best 
investment to achieve your target and goals.
 
What type of investor you are will determine what 
is the best long-term investment for you.
 
Value your time and consult with the right people. 
Why waste your time looking at small to medium-
sized lands that might have the highest potential for 
growth if your budget does not allow you to pursue 
this? If you are looking for an investment with 
immediate stable return, then this should be on top of 
your must have list. If your objective is to switch from 
renting to owning your residence, a possible strategy 
of investing in off-plan opportunities will provide you 
with the best solution over time. However, if your 
objective is to divert your rent payment into immediate 
mortgage repayments, then ready or soon-ready 
properties should be prioritised. As an investor, you 
don’t have to love all your investments as your own 
home; you must only be satisfied with the potential 
return and capital gain it will fetch in today’s market 
and in the future.
 
Are you an end-user or investor?

Why rent when you can buy? Everyone should ask 
themselves this question. Make an appointment with a 
professional real estate consultant, in addition to your 
banker, to decide if the best way for you is to keep 

renting and putting some cash aside, or invest in 
yourself and your own future financial independence 
by buying a home. Maybe the right solution is to buy 
a smaller property.
 
Highest capital gain and return

Which area and what type of property should I 
invest in? 

Lusail

Lusail is the new kid on the block. But let’s reflect 
upon what opportunities and benefits investors need 
to look for.
Affordability and flexible payment plans allowing for 
comfortable repayments during construction and 
post-delivery with no interest has allowed investors 
to enter into new opportunities or add to an existing 
real estate portfolio with a minimum initial buy in. 
 
Erkyah and Yasmin City

Cities in Lusail offer an excellent variety of 1 to 
3-bedroom apartments within residential and 
recently released mixed-use concepts. Lusail saw a 
strong appetite from buyers over the past year due 
to variety of factors, including connectivity via rail 
and Metro networks, a strategic location close to 
Lusail stadium, Entertainment City, Place Vendome 
and the upcoming waterpark and leisure island of 
Qetaifan North, as well as affordable and tailor-
made payment plans.
 
Lusail Marina

Off-plan apartments have been recently launched 
within Lusail Marina, where high-net-worth 
individuals and developers own the majority of 
buildings. Particular investment opportunities for 

« Hold the asset for a minimum 
five to seven years after 
delivery for effective yields and 
capital gains. »

MARKET PLAYERS 
MUST ADAPT TO 
QATAR’S NEW 
REFORMS

WHY REAL ESTATE 
IS THE BEST LONG-
TERM INVESTMENT
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apartments in Lusail Marina are preferred to those 
in The Pearl as investors seek for more efficient 
layouts and new buildings. 
Recently released plots within residential projects 
in Qetaifan offer the opportunity to own land plots 
in a unique location with views of the garden and 
waterfront. This concept has good potential for  
growth and presents an opportunity for the middle 
to high-end investor category. Selection of the best 
plot with the highest expected capital growth should 
be determined in cooperation with an independent 
specialised advisor.

Land plots have shown to have the best appreciation 
opportunities when it comes to investments. 
However, restrictions have been put in place on 
developing lands, particularly in freehold and 
leasehold areas. The days of picking up prime 
location of land and allowing it to appreciate with 
minimal development and upkeep are of the past 
and should be kept in mind prior to making any 
commitments.
 
Lusail commercial space

Commercial space is now available for sale within 
Lusail Marina. It is a good opportunity for stable and 
growing SME corporations who rent offices now to 
own them. This is  an option to off-set part of their 
rent directly into a future asset, via post-delivery 
payment plans.
 
The Pearl Qatar 

The Pearl is the largest delivered freehold 
waterfront development available in Qatar today. 
Units of varied size and quality are available for 
resale throughout different districts and in new 
projects. The island caters to the mansion and 
villa buyers as well as smaller investors looking 
for apartments or townhouses. Q3 and Q4 of 2019 
presented fantastic investment opportunities, with 
investors receiving good yields.

How long should I keep a property before I make 
a profit?

Regardless of the reasons behind your investment, 
I believe in a general strategy to invest with the 
objective of holding the asset for a minimum five to 
seven years after delivery. During that period, you 
will have received effective yields. This timeframe 
is usually longer for end-user investments, due to 

the tendencies to add values by upgrading spaces 
and designs for a better quality of life. Don’t forget 
your personal taste and priority of value might not 
be the same for a future end-user, having their 
own preferences. If you decide to upgrade an older 
property, take your consultant’s advice on what 
would be the best investment for you.
 
Review your portfolio on a regular basis

One crucial aspect for all investments is to review 
your portfolio with your dedicated advisor at least 
semi-annually to spot any trends early on. This will 
allow you to plan to exit when appreciation goals 
have been achieved in order to release capital to 
re-invest in better new national and international 
opportunities at the right time.
 
Importance of dedicated advisors

It’s common sense to go to a specialist for your 
medical check-ups to maintain your physical health 
and appearance following the advice of a physician. 
A professional real estate advisor must help your 
financial health to grow, maintain it and ensure best 
performance of your portfolio. So, choose wisely, 
and ask to have a face-to-face consultation to 
ensure trust. If you are not confident in the person 
you are dealing with, ask for a senior manager/
consultant to be part of the strategy planning, 
then your sales consultant can be with you for 
viewings and selections. When it’s time to make a 
commitment, you should feel at ease.
 
Look to the future and buy in a prime location 
My advice for present and future buyers is to 
purchase in prime locations with unique layouts and 
views, whether buying off-plan or ready properties. 
The market will always have a strong appetite for 
stunning views and layouts. Offers can be tailor-
made to your current situation and objective.
 
 

Alex Ionescu
Head of Valuation & 
Advisory Services 
MD Properties 

If someone asks me, “What is the most important factor 
in today’s Qatar real estate market, I would answer 
“sustainability”.

In a few words, I will try to emphasise the role of 
sustainability in the Qatar real estate market and the steps 
already made towards accomplishing it.

The first step towards building a sustainable market was the 
price correction that started at the end of 2015. Based on 
information from the CBQ Real Estate Index, it stood at 227.3 
points in September 2019, compared to the peak of 311.5 
points in December 2015.

The prices of residential and commercial properties suffered 
a drop, mainly based on oversupply. With new projects being 
delivered, clients aimed to move to a better location with 
different facilities and incentives from landlords at better 
rates. If in the past, landlords were okay to deal with a short 
vacancy period, the sentiment has shifted now. As we are 
approaching the 2022 FIFA World Cup, they are considering 
taking on tenants at lower rates or offering incentives like 
rent-free months in order to have the units occupied.
Qatar’s banking sector, the main driver and pillar of the real 
estate market, remains healthy. As per the International 
Monetary Fund concluded Article IV, done in consultation 
with Qatar: “At end-September 2018, banks had high 
capitalisation [CAR of 16 percent], maintained strong 
profitability [ROA of 1.6 percent], low non-performing loans 
[ratio of 1.7 percent] and a reasonable provisioning ratio of 83 
percent.”

Another contributor towards building a sustainable market 
is an increase in demand from small and medium-sized 
companies based in neighbouring countries to register their 
offices in Qatar. As this demand was generated in the latter 
half of 2019, we are seeing a domino effect in the market now. 
This has resulted in positive market sentiment as businesses 
are introducing new concepts, food and beverage outlets and 
facilities for the Qatari market. More companies registered 
in Qatar will lead to a better occupancy for office and retail 
spaces. This will also create the need for more employees, 
who will in turn generate demand for residential units.
In the short term, the 2022 FIFA World Cup will help improve 
occupancy rates for vacant units. There are also a lot of 
ongoing projects in the pipeline across all sectors of the real 
estate market, which will help generate demand.

The government plays the most important role in the 
market’s sustainability by introducing new regulations. 
The recent reforms, in terms of foreign real estate 
ownership and the registration of real estate brokers and 
owners of offices, aim for a sustainable and transparent 
real estate market.

With the “blockade” being the main factor for the 
downward price trend, I believe it will, however, prove 
beneficial for the market going forward as it gave the 
sector an opportunity to set a healthy foundation for 
growth two years before the World Cup. This sporting 
event has always proved to be a strong driver for growth 
for all the economies where it has taken place and will 
again be the main driver for change in the Qatar market.
It is the responsibility of all market participants, either 
clients, real estate agencies, landlords, government 
or private entities, to promote sustainability. As the 
government has already started to introduce regulations 
for a sustainable real estate market, it is now our role, as 
private entities, to start implementing them. 

« The market correction, 
2022 FIFA World Cup and 
government reforms are all a 
step in the right direction. »

QATAR MAKES 
GREAT STRIDES FOR 
A SUSTAINABLE 
PROPERTY MARKET
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Bashir Jama
Sales and Leasing Manager 
Century21 Qatar

Real estate has always been an industry dependent 
on technology, but the past few years have seen 
some major breakthroughs. The new technology 
shaping the real estate industry will probably affect 
your life significantly in 2020 and beyond.
Like any other industry, the Qatar real estate sector 
also has a variety of operational activities and 
processes that can be optimised and transformed 
with digital technology with the goal to improve 
productivity and profitability.

In fact, we can already see a change in the 
behaviour of real estate agents, sellers and 
occupants (owners or tenants), who today are more 
open to embracing digital technology through the 
value chain. Enabling this transformation is the 
deluge of data that is now being gathered and 
harnessed right from construction and purchase to 
real estate management.

All that data is helping agents sell better with 
deep customer insights, assisting customers to do 
extensive research and make the right decision and 
improving the overall living experience. There is a 
marked improvement in the quality of services and 
processes.

I have witnessed great developments from the 
early days of Qatar real estate until today. What’s 
evident is that the local authorities have developed 
key driving factors behind digital transformation 
to achieve a good buyer experience, efficient 
processes and compliance with regulations.
The Ministry of Justice (MoJ) is working on a plan to 
launch a real estate portal soon to help develop the 
real estate market and regulate prices. The portal 
will be available to the public, real estate offices and 
intermediaries officially registered with the ministry 
to reveal the details of properties for sale. The 
photos of properties and land can be uploaded. The 
portal is part of the e-government strategy that aims 
to make real estate registration and documentation 
easier.

The buyer experience is a key factor, be it for 
commercial or residential property. They want a 
seamless experience right from property discovery 

« The US has taken the lead 
in the adoption of digital 
technology for real estate 
transformation. »
to post sales maintenance. There is also a demand 
for transparency, accountability and honesty in all 
operations and business dealings such as contracts, 
paperwork, etc., due to the size of financial 
transactions. In fact, owing to the amount of money 
involved and from a safety perspective, the real 
estate industry is always under the close watch of 
government agencies, making compliance a big 
concern. Enter digital technology that can alleviate 
all these concerns.

Let us look at the top ways in which digital 
technology can transform the real estate industry.

1. Search and buy
According to research, by the year 2017, more 
than 51 percent of real estate buyers were using 
the Internet to research and make a real estate 
purchase (commercial or residential) decision. 
Today, if any real estate agent or firm worth its salt 
ignores online websites and listings, they are sure 
to miss the gravy train. It’s not a new concept at all. 
Any business needs to be present and sell where 
customers are looking, and today’s buyer is all about 
digital technology. If the real estate agent/firm has 
their own website, then it is worth the effort to invest 
in digital marketing tactics such as SEO, online 
advertising, etc.

2. Real estate agent 2.0
So, here’s a fact. With so many property listings 
and websites easily available now, it is very easy 
for buyers and sellers to connect directly and 
eliminate the middleman, i.e. the real estate agent. 
Even WhatsApp has become a popular way of 
sharing property details and finding buyers. But 
the good news is that agents are not completely out 
of the picture. Not if they see these new channels 
as opportunities to increase their market reach 

by leveraging digital marketing and offering customised 
services by using analytics to understand buyer needs.

3. Changing site visits
There is a two-pronged approach to how digital technology 
will change site visits. The first is the operational aspects 
where agents can use websites or custom software to 
schedule site visits and also plan pre-visit requirements 
such as a deposit, online forms, valid ID proofs, financial 
references, etc. The second aspect is a more radical 
change, where virtual and augmented reality apps can 
provide a 360-degree experience of the site online from 
anywhere and without asking the buyer to travel or spend 
time scheduling a meeting. Imagine being able to view a 
property by moving around the unit virtually and experience 
the size and placement of rooms, sizes of windows, even 
fixtures like wardrobes and closets, or being able to step 
in to the bathroom and get a feel of the shower area. 
Advanced VR software even allows buyers to virtually check 
out the neighbourhood. It’s like going to the site without 
even stepping out of your home or the agent’s office. Think 
Pokémon Go!

4. Digital documentation
Preparing documentation related to the rental or purchase 
of any property, commercial or residential, used to take 
hours. The documents were prone to manual errors, and 
in cases where the purchased property was in another 
city or country, there would also be the hassle of including 
regional laws and regulations. But today, there are several 
websites and automated tools available that take a fraction 
of the time needed earlier to prepare all documentation. If 
engaged early during the transaction, these portals record 
and manage each step right from documents needed for 
the first visit to transaction-related documents, payment 
information, ongoing rental revisions, etc. Such portals 
also allow direct validation credentials with government 
authorities, enable digital verification of documents, and 
help with other legal requirements. For the buyer, this 
means transparent pricing and taxation, transparent 
and legal payments and the elimination of fraudulent 
transactions.

5. Estate management
Even the way properties are designed, built and then 
managed can be transformed. In fact, there is already 
a prevalence of the Internet of Things (IoT) in several 
countries. One such example is smart sensors that leverage 
data to guide and help manage buildings of all kinds. In 
New York, realtors, agents and owners are using smart 
sensors and mobile technology to monitor commercial and 
residential complexes in real time and that too remotely. 
These sensors share continuous data on the condition 
of equipment, service interruptions, security scenario 
and even something as specific as building temperature. 
Scheduling repairs, controlling fire breakouts, reducing 
wastage of resources like water and electricity have been 
made so much easier by the adoption of IoT.

6. Building intelligence – yes, it exists!
While we’re on the topic of how technology is 
transforming tasks that were until now completely 
manual, let’s also consider Business Information 
Modelling (BIM), which means managing the entire 
lifecycle of a building using digital technology. BIM is an 
intelligent 3D model-based system used primarily by 
construction, architecture and engineering professionals 
to understand tools they need to plan, design, construct 
and manage properties. It helps manage design phases 
and keep track of operations. This includes everything 
from the design and construction of a building to 
the optimisation of a building’s use of space and/or 
occupation and the related equipment.

7. Analytics for insights
Real estate investors have already been using artificial 
intelligence (AI) powered data insights to help with their 
decision-making. AI is giving them insights into market 
trends, identifying new opportunities, charting out 
realistic revenue and growth plans and even highlighting 
possible loan defaulters where applicable. In addition to 
BIM and estate management, AI-powered insights are 
helping real estate investors control expenses, increase 
investment returns and reduce risk.

8. Digital image classification
Imagine selecting and posting photos, keying 
in details and managing listings of hundreds of 
properties manually. Sounds overwhelming, doesn’t 
it? Thankfully, real estate agents can now use digital 
image classification to automate photo selection by 
using machine learning to categorise site photos and 
even tag them within seconds. They can now easily sort 
images based on multiple characteristics like room type 
or number, special features, design styles, location, 
fittings, date required and so on. By combining this tool 
with their marketing software, agents can run more 
targeted emailing campaigns and location-specific ads.
Having said all this, the question remains as to how 
truly ready is the real estate industry for a digital 
transformation. In my opinion, the level of adoption and 
maturity vary across the world, with the US taking the 
lead in the adoption of digital technology for real estate 
transformation. There’s no doubt that the industry has 
several challenges ahead to achieve complete digital 
transformation and catch up with other industries. The 
market is ripe with available technology and innovations 
that can manage multiple nuances of the industry and 
create lasting experiences for sellers and buyers alike. 
Leading firms have already started taking a bite-sized 
and phased approach to using technology as a business 
enabler and to improve customer experiences and 
operations. For the laggards, my message is to shape up 
or ship out.

Sources: Hukoomi, Qatar Tribune
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Jeffrey Asselstine
Managing Director 
NelsonPark Property LLC

“Neither a borrower nor a lender be, for loan oft 
loses both itself and friend,” Polonius counsels 
his son Laertes in Hamlet regarding borrowing 
or lending money to a friend. The good news for 
buyers in Qatar is that you don’t need to borrow 
money from a friend to purchase real estate as there 
are many options currently available to purchasers 
who don’t have the money in full to pay for the 
property.
 
In the immediate aftermath of the Global Financial 
Crisis (GFC) in 2008, there was only one way to 
purchase a property in Qatar. That was to pay 
the full price when the property was completed. 
Although there were a few options where you could 
buy a property off-plan, these were all but gone 
within a year, and you could only buy by paying the 
full purchase price. For a few years in the wake of 
the GFC, banks were very reluctant to lend against 
property due to tighter liquidity levels within the 
banking system. However, things have changed for 
the better now.
 
What are some of the main options available?
 
1. Mortgage from your bank: Although terms and 
conditions will vary from bank to bank, in general 
you can borrow up to 70 percent of the purchase 
price from your bank for a loan up to 25 years, or 
age 65, whichever comes first. This is the most 
standard way to finance the purchase of a property 
and a long payment plan allows you to lower your 
monthly payments, often allowing you to purchase a 
property for a monthly amount that may be similar 
or even lower if you were to rent a similar property.

2.Developer payment plans: This is a new feature 
that has come to the market over the last three 
years and is an excellent alternative to a traditional 
mortgage for people who either cannot or do not 
wish to pay the full amount at once or not able to 
raise finance from a bank. These developer plans 
come in three different models:

a. Off-plan finance – While a property is being 
built, the buyer pays a certain amount each month 
or quarter with a view to having the property paid in 
full to coincide with the completion of the property. 

« Finance options to buy 
an off-plan property were 
earlier limited. »

The biggest benefit here is that a bank is not 
required. However, there can be concerns that large 
amounts of money have been invested without the 
property being handed over.

b.Post-completion payment – Instead of the 
property being under construction, the property is 
already finished. In this case, the developer allows 
the buyer to pay for the property over a period 
of time, often between three to five years.  The 
major benefit in this scenario is that the property is 
completed. There is no handover risk and the buyer 
knows exactly what they are getting.

c.Hybrid model – A number of developers are now 
offering a hybrid model where part of the payment 
is made during the off-plan period (for example 30 
percent) and 30 percent is paid at handover, and then 
the remaining payment amount (40 percent) is paid 
over a four-year period.

3.Lease-to-own programme – This is another form 
of a developer-provided payment plan, but is very 
unique relative to other plans. In this scenario, a 
“buyer” agrees to rent the property for, say, a period 
of three years and at the end of that period, buys the 
property, with a large percentage of the rent paid 
used to purchase the unit.  During those three years, 
the amount of money allocated toward the purchase 
helps a lot of buyers with the down payment required 
to buy the unit, and the rest of the purchase price is 
often bought through a standard mortgage. There 
are many benefits to utilising this programme, and 
the biggest benefit is that it provides people who 
do not have down payment funds today to have an 
opportunity to buy a property in the future.
 
These are some of the options that are available. 
We at NelsonPark Property would be happy to sit 
down with any potential buyer and review the options 
available to find out the payment plan that best suits 
them.  
 
 
 

Seran Gheorghe
General Manager 
Qatar Sotheby’s 
International Realty

As the number of branded residences continue to grow 
worldwide, a vast number of developers, hotel groups and 
investors are looking to capitalise on this opportunity.
But, what are branded residences, what is the root of their 
appeal and what is driving the rapid expansion of this sector?

Sotheby’s International Realty are very excited to be in Qatar 
at this point in time when branded residences are becoming 
“the thing” to introduce to the local real estate market as a 
new product segment. It has proved extremely successful 
around the world and was not widely available before. 
However, we believe it is the perfect time for this asset class 
and this is a gap which needs to be filled in the high-end 
market.

We have tremendous experience as a company around the 
world in luxury residential properties. Personally, I have 
invested in and been involved in the investment aspect of 
branded residences for over 13 years. I have built numerous 
portfolios for wealthy clients, which sometimes end up as 
a hotel business, because at some point, I believe owning a 
branded residence, especially from a reputable brand, makes 
you own a piece of that hotel chain. Usually, the power of 
that brand will influence the demand and the price for your 
residence and bring exposure to it without you having to do 
anything.

I’ve seen prices of branded residences rise four times from 
the original offering and selling and renting at more than 
double the price of any similar non-branded property in 
the same area. This is because the right branded residence 
always comes with the right lifestyle, the right facilities and 
the right services, which the operating brand demands. 
This is usually the time when the market price is set and the 
demand for living in such development is fulfilled. 

As individuals become global citizens with diverse business 
interests, time is becoming a rare commodity and with 
a full hospitality offering, individuals know that their 
day-to-day necessities are taken care of (housekeeping, 
concierge facilities or room service) and have full control and 
transparency of their costs and income.

Global buyers are prepared to pay a premium where they 
know their property is in the right location, safe, maintained 
well and serviced to international standards. While a brand 
association may result in a premium in any region, the 
additional value varies from one place to another. When it’s 

an entirely new offering, prices might be two to three 
times the price of anything in that market.

There are a limited number of branded residential 
projects to come to the market until the 2022 FIFA World 
Cup and we want to bring our expertise to developers to 
present their product in the right way to the international 
and local clientele.
 
Looking forward to 2020 and beyond, we will start to 
see amazing projects getting ready in Doha and lifestyle 
projects that are fit for one of the most exciting countries 
in the world. 

« Global buyers are prepared 
to pay a premium for this asset 
class. »

PAYMENT PLANS 
ABOUND FOR 
PROPERTY BUYERS 
IN QATAR

QATAR IS RIPE FOR 
INTRODUCTION 
OF BRANDED 
RESIDENCES
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Mairead Hughes
RICS 
Country Manager

Countries in the Middle East continue to diversify 
their economies to be less dependent on oil 
and gas and focus on sectors such as tourism, 
professional services, logistics and trade, industry, 
manufacturing and real estate. 

As one of the most crucial asset classes accounting 
for a substantial portion of personal wealth in 
developed economies, real estate has the power 
to have a significant impact on national and 
international economies.

This is demonstrated in Qatar with a number of real 
estate transactions and mega projects coming to 
fruition to support the 2022 World Cup, which feeds 
into the Qatar National Vision 2030.

Transparency and standardisation in real estate

With a melting pot of nationalities working in the 
real estate sector, market professionals come from 
every corner of the world. In the absence of clear 
local standards, each use their ‘preferred’ standards 
for building, measuring and valuing real estate. 
It is this diverse approach which often leads to 
inconsistency and lack of market transparency.
In an interconnected global marketplace, this 
inconsistency leads to confusion and risk for 
all property owners, occupiers and investors, 
especially operating across borders. In a bid to 
attract foreign investment, confidence needs to be 
high in the market and that can only happen when 
transparency, clear standards and regulations are 
adopted. 

As a globally recognised professional body, the 
Royal Institution of Chartered Surveyors’ (RICS) 
purpose is to effect positive change in the built 
and natural environments by promoting and 
enforcing the highest professional qualifications and 
standards.

With up to 70 percent of the world’s wealth bound 
up in land and real estate, sector standards support 
stable and sustainable growth around the globe. 
Sector standards apply to specific disciplines within 
the built environment such as building surveying, 

« Enforcing standards will 
help in the development of 
internationally competitive 
real estate markets. »

construction, dispute resolution, land, real estate 
and valuation.

At the forefront of developing technical and 
professional standards for these disciplines, RICS 
is leading coalitions around the world to develop 
international standards such as the International 
Valuation Standards (IVS refers to accurate 
valuations), the International Property Measurement 
Standards (IPMS refers to the measurement of floor 
area) and the International Ethical Standards (IES 
refers to professional behaviour and conduct).

A guidance document, the RICS Professional 
Guidance: Real Estate Agency and Brokerage has 
also been produced by RICS for professionals, 
outlining the principles that underpin all activities 
undertaken by those involved with the sale, letting, 
leasing and management of real estate, whatever 
the form of tenure. It draws on 12 principles and 
provides examples of best practice to ensure 
that clients receive objective advice, delivered in 
a professional manner. RICS professionals and 
regulated firms commit to adhering to these best 
practices.

Standards such as these are critical to the 
development of the market in Qatar and the wider 
Middle East market, becoming a catalyst for 
developing internationally competitive real estate 
markets.

STANDARDISATION 
CAN DRIVE 
EFFICIENCY IN 
QATAR MARKET
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TOP 20 SEARCHED AREAS FOR 
APARTMENT AND VILLA 
RENTALS IN QATAR
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The Pearl shows no signs of slowing down as the top searched area 
when it comes to finding apartment rentals in Qatar, especially 
because prices in the man-made island have been decreasing for 
most of the year. It has dominated almost 32 percent of searches for 
apartment rentals between July – December 2019. West Bay and Al 
Sadd continue to be popular areas for apartment rentals. 

As one of the most family-friendly areas in Doha and accounting 
for 16.3 percent of all searches for villa rentals between July – 
December 2019, Al Waab remains the number one searched area for 
renting a villa. West Bay Lagoon has moved up three spots and was 
the second top searched area in the same duration. This is testament 
to the area’s rising popularity as more and more luxurious villas are 
becoming available here.

LOCATION LOCATION
1. The Pearl

2. West Bay

3. Al Sadd

4. Fereej Bin Mahmoud

5. Al Mansoura

6. Old Airport Road

7. Ezdan Village

8. Musheireb

9. Al Muntazah

10. Al Nasr

1. Al Waab

2. West Bay Lagoon

3. Al Gharrafa

4. Ain Khaled

5. Al Thumama

6. Abu Hamour

7. Al Duhail

8. Al Rayyan

9. Al Hilal

10. Al Kheesa

11. Fereej Bin Omran

12. Najma

13. Umm Ghuwailina

14. Al Gharrafa

15. Lusail City

16. Marina District

17. Fox Hills

18. Doha Al Jadeed

19. Al Thumama

20. Al Wakrah

11. Old Airport Road

12. Al Dafna

13. Al Maamoura

14. Al Messila

15. Al Aziziyah

16. Al Markhiya

17. Al Muraikh

18. Ezdan Village

19. Izghawa

20. Al Wakair
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TOP 10 SEARCHED AREAS FOR 
APARTMENTS AND VILLAS FOR 
SALE IN QATAR
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Apartments for sale in The Pearl are so popular that the community accounted 
for a whopping 75 percent of all searches for apartments for sale between July 
– December 2019. Other areas are gaining popularity, especially in the different 
districts of Lusail City.  

Interest in properties for sale in The Pearl also extends to villas, with the area 
dominating the top spot for villa sale searches between July – December 2019. 
However, with the introduction of new property ownership laws, other areas such as 
Al Kheesa and Al Wakrah are also gaining traction.

LOCATION LOCATION
1. The Pearl
2. West Bay
3. Lusail City
4. Fox Hills
5. Marina District

1.The Pearl
2. Al Thumama
3. Al Waab
4. West Bay Lagoon
5. Al Duhail

6. Qatar Entertainment City
7. Al Sadd
8. The Waterfront
9. Al Erkyah City
10. Najma

6. Al Dafna
7. Ain Khaled
8. Al Wakrah
9. Al Wakair
10. Al Kheesa
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TOP-SEARCHED 
BUILDINGS
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Take a look at the most sought-after buildings when it comes to 
searches for villas and apartments for both rent and sale.

Take a look at the most sought-after buildings when it comes to 
searches for villas and apartments for both rent and sale.

FOR RENT  FOR SALE FOR RENT  FOR SALE
1. West Porto Drive

2. West Bay Tower

3. Viva West

4. East Porto Drive

5. Regency Residence Al Sadd

6. Medina Centrale

7. Zig Zag Tower A

8. Marina Gate

9. Zig Zag Tower B

10.  Tower 21 The Pearl

1. Beverly Hills Garden

2. West Bay Lagoon Villas

3. Al Reem Garden Compound

4. Aspire Tower

5. Al Nuaija Street

6. West Bay Villas

7. Abu Sidra

8. Ain Khalid Gate

9. Palm City Gardens

10. Al Fardan Gardens

1. West Porto Drive

2. East Porto Drive

3. Zig Zag Tower A

4. Zig Zag Tower B

5. Viva East

6. Tower 13 The Pearl

7. Viva West

8. Tower 8 The Pearl

9. Tower 28 The Pearl

10. Tower 29 The Pearl

1. La Plage Villas

2. West Bay Lagoon Villas

3. Giardino Villas

4. La Plage Centrale

5. La Plage West

6. West Porto Drive

Based on the number of searches on Property Finder from July – December 2019
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TOP SEARCHED KEYWORDS
On propertyfinder.qa, end-users often enter keywords to narrow down their search.
Using these keywords in your titles will help your properties appear more frequently in 
searches and also help you reach those users who are looking for your properties.
 
Here are the top searched keywords from June to December 2019.

APARTMENTS
FOR RENT

VILLAS
FOR RENT

APARTMENTS
FOR SALE

VILLAS
FOR SALE

Top keywords

Top keywords

Top keywords

Top keywords

FURNISHED

NEW

TOWER

NEW

OFFICE

COMPOUND

INSTALLEMENT

CENTRAL AC

NEW

POOL

MAID’S ROOM

BALCONY

FURNISHED

MAID’S ROOM

BEACH

SEA VIEW

OFFICE

GYM

PRIVATE 
POOL

MARINA

2 BEDROOM

NEW

SEA VIEW

MAID

MAID’S ROOM

BALCONY

PETS ALLOWED

OFFICE

BEACH

PETS ALLOWED

GARDEN

FURNISHED

WEST BAY

NEW

PRIVATE

NO COMMISION

STANDALONE

COMPOUND    SWIMMING POOL

NO COMMISSION
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Total asking price for office rentals in Qatar

West Bay

C-Ring

The Pearl

Fereej Bin Mahmoud

D-Ring

Al Sadd

Lusail City

Al Muntazah

Al Aziziyah

Corniche Road

25,530

16,750

15,000

15,988

12,468

11,347

10,288

8,900

7,850

7,000

Location Total contract 
asking price (QAR)

Al Sadd and West Bay continue to generate the highest number of leads when it comes 
to finding office rentals in Qatar, considering that they are the most popular areas for 
businesses in Doha. Interest in Lusail City also continues, with the new business hub 
becoming the third most popular area when it comes to leads, increasing from 4.7 
percent from January – June 2019 to 7.3 percent in July – December 2019.

 
We can see an overall decline in prices for office rents when 
comparing the period of July-December 2019 and January–June 
2019. This decline ranges from minor to significant variations, with 
a few exceptions. Offering new and modern offices for rent, West 
Bay still commands the highest price for office rents in the capital, 
with C-Ring the second highest. The addition of new and luxurious 
offices in The Pearl has increased the average price for offices in 
that location, which includes new units in the Abraj Quartier.
 

OFFICES FOR RENT 
IN QATAR

Areas with the highest number of leads for office rentals in Qatar

Al Sadd

West Bay

Lusail City

Al Muntazah

The Pearl

Al Aziziyah

Marina District

Umm Al Seneem

Grand Hamad

Corniche Road

20%

18.2%

7.3%

4.6%

3.3%

3.1%

2.9%

2.5%

2.5%

2.4%

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
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The essential toolkit 
for real estate 
professionals
User friendly
Intuitively designed to put you in control

Intelligent
Increased effectiveness with data based predictions and 
recommendations

Streamlined
Work smarter, not harder

Secure
The cutting edge solution for security-conscious companies

.

1. West Bay
2. Al Sadd
3. The Pearl
4. Al Muntazah
5. C-Ring
6. Corniche Road
7. Lusail City
8. Al Aziziyah
9. Fereej Bin Mahmoud
10. D-Ring

Top searched areas for office rentals in 
Qatar:

There is no change when it comes to the top two 
searched areas when it comes to finding offices for 
rent in Qatar, as both West Bay and Al Sadd remain 
at the top of the list. With 35.4 percent and 15.7 
percent of all leads respectively, both business hubs 
do not seem to be slowing down in terms of popularity 
anytime soon. However, we can also see interest in 
commercial properties in The Pearl increasing, with 
the man-made island securing a spot in the top three 
between July and December 2019, jumping from the 
fifth spot in January – June 2019.

Data is from propertyfinder.qa from July 2019 – December 2019 and shows the split of 
listings and leads by area. 
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USER BEHAVIOUR

When and how are consumers using our portal?
Here’s what you should know to optimise your performance

LEADS PER DAY OF THE WEEK

It’s interesting to see the patterns of how leads are changing based on the lead type. As 
we can see, phone leads are steady throughout the week and decrease on the weekend, 
especially on Fridays, as it is a family day and time for people to unwind. However, for 
email and WhatsApp leads, the trend is consistent across the week, even increasing on 
the weekend, due to the fact that it is easier to send an email or WhatsApp message than 
to make a phone call.

LEADS PER TIME OF DAY

Most phone leads come in at around midday, particularly between 11pm and 12pm, 
as most end-users are typically on break. They begin to decrease as the day ends, 
while WhatsApp and email leads are more sporadic, and do not follow a consistent 
pattern throughout the day. Again, this is due to the convenience and effortlessness of 
communicating through those two mediums.
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WE ARE 
PROPERTY 
FINDER

OUR PERFORMANCE - page 73

OUR EVENTS - page 74

1

2
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OUR PERFORMANCE – 
PROPERTY FINDER

OUR 
EVENTS

Our mission is to be the fastest and easiest portal for finding properties, as well as the 
best marketing channel for agents, brokerages and developers.
 
We continue to gain traction across all performance metrics in Qatar, with the largest 
market share, highest number of pages per visit and the most visits per person than any 
other portal.

 

At Property Finder, our events reflect our company: they’re innovative, varied and 
regular. It’s the ideal opportunity to interact with clients, while evoking strategic topics 
linked to the property sector.  
 

 

Our Masterclasses are highly interactive trainings 
that combine presentations and roundtable 
discussions. They take a deep dive into up-to-date 
information on relevant Property Finder products 
and features, highlighting some of the tools that 
agents can utilise to engage in the right way with 
their clients and maximise their subscription 
with us. Each Masterclass is hosted by one of our 
team members and highlights the latest features 
and products offered on both the Manager and 
myCRM and discusses topics such as Call Tracking, 
WhatsApp Leads, our latest product releases and 
so much more.
 

Our networking events are held twice a year and 
are a great way for our clients to mingle
and relax, while meeting and chatting with other 
industry peers. They are all about bringing people 
together, helping them share experiences and 
ideas about the market. These events are designed 
to help people form connections.

 

We continue to generate the highest number of leads for our clients than any other 
portal in Qatar, which is one of the metrics we use to measure our success.
Total leads have increased 21 percent from last year, when comparing July - December 
2018 to July - December 2019. 

Sessions have also increased by 17.6 percent, with numbers expected to increase 
throughout the year. 

LEADS:

MASTERCLASSES

NETWORKING EVENTS

PROPERTY
FINDER

PROPERTY
FINDER

LEADS: 21% INCREASE

SESSIONS: 17.6% INCREASE

VISITS AND SITE SESSIONS:

Source: propertyfinder.qa internal statistics tracking data.
Sessions, Users & PVs: Google Analytics July - December 2019
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