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Turning digital into reality
Speaking at Hubbis’ flagship annual Digital Wealth event in Singapore in mid-June 2016,
senior industry practitioners highlighted some of the most pressing considerations and
objectives to ensure institutions get moving in the right direction along their inevitable
digital path.
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One of the principal premises of roboadvisory, meanwhile, has always been to
change the way of thinking about investing towards being more goals based. This
resonates with many investors. Institutions will increasingly see the advantages of going down this route, to
ensure their end-customers remain
satisfied and can be self-directed.
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“This event has been very important in highlighting and
re-enforcing the issues the banks face and the challenges
in terms of moving forward.”
Ravish Khanna, Vice President, Change Management, APAC, BNP Paribas Wealth Management
Zoe Niu
Appway
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