
Pharma Pricing
Reimbursement, Market Access and Regulatory Strategies

  Pharma pricing strategies and case studies across product segments - biosimilars, generics, 
combinations, brands, OTC, orphans in ASEAN

Price control mechanisms and tools

Who sets the pricing and what influences them

  The growing importance of “value for money” considerations

  Understanding how healthcare structures and models impact pricing

Pharma reimbursement strategies

Pharma pricing composition and sensitivity

Key Learning Outcomes & Case Studies Include

REGISTER NOW> www.informaconnect.com.sg/pharmapricing

14-15 May 2020   |   Mandarin Orchard Hotel, Singapore

Pharmaceutical Training Academy

g

2+1Offer!See registration page for details!

Our Expert 
Course 
Instructor

Ad Rietveld, Executive Director, RJW & Partners
Ad has nearly 40 years’ experience in the pharmaceutical industry and is 
one of the foremost experts in the pricing and reimbursement, having taken 
positions as government payer, consulting and in the industry. Through 
Cambridge Pharma Consultancy (IMS Health) and his own company RJW 
& Partners, Ad has consulted numerous pharmaceutical companies from 
Europe, Asia-Pacific, ASEAN, US, Canada, Latin America, including Novartis, 
AstraZeneca, Biogen, Ipsen, Santen, across a wide range of therapeutic 
areas in hundreds of P&R projects. Ad is closely involved with the WHO and 
World Bank in the development of international pharmaceutical policies and 
has helped develop the P&R systems in a number of developing Asian and 
European countries.



Emerging markets have already overtaken developed economies in 
health funding and payer spending, opening up both opportunities and 
new challenges to navigate in the rapidly evolving environment.

Rising incomes, growing population, increased government healthcare 
expenditure, harmonisation effort, heavy dependence on out-of-pocket 
spending, heterogeneous medicinal demands and improved private 
financing are several of many factors characterising Asia’s life sciences 
sectors. Whilst significant opportunities exist for both players in the 
region and those considering to enter the market, commercial success 
is undoubtedly dependent on understanding the complexities of the 
nation-specific pricing and reimbursement environment. This results in 
significant challenges entering the region’s markets especially with high 
priced, specialty drugs/therapeutics.

This 2-day intensive and interactive two-day programme has been 
built to enable attendees navigate through such complex environment, 
policies, reimbursement systems and competition to successfully and 
profitably enter markets for any drug segment, including orphan drugs, 
generics, biosimilars and many more.

ABOUT THE COURSE EXPERT COURSE INSTRUCTOR

        Book online
www.informaconnect.com.sg/pharmapricing

         Book via email
 register@informa.com

      Book over the phone
+65 6508 2401 Pharmaceutical Training Academy

•  Pricing, Market Access Professionals who want to learn about 
regional markets

•   Regulatory professionals who want to learn about commercial 
issues

•   Strategic planners who want to know where they might go next
•   Those who want insight into the way that markets influence each 

other
•   Anyone who wants to understand global pricing issues

WHO SHOULD ATTEND
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Ad Rietveld, Executive Director, RWJ & Partners 
Fad has spent most of his professional career in the 
pricing and reimbursement of pharmaceuticals with 
positions as a government payer, in consulting and 
in industry. He is widely seen as one of the foremost 
experts working in pricing and reimbursement. During 
his years in consultancy at RJW & partners since 

2008 and previously at Cambridge Pharma Consultancy (now part of 
IMS Health) from 2000, Ad has advised on a wide range of projects 
in numerous therapeutic areas for many pharmaceutical companies, 
bringing his experience as a payer to bear in providing comprehensive 
market access solutions.

Prior to working in consultancy, Ad was Deputy Director of 
Pharmaceutical Affairs at the Dutch Ministry of Health, responsible 
for the development and implementation of pharmaceutical cost 
containment policies, including the development of a reference price 
system and price controls. He has an in-depth understanding of 
social health care insurance systems and has acted as a member of 
international advisory bodies, including the European Commission’s 
Pharmaceutical Pricing Transparency Committee. He has been closely 
involved with the World Health Organisation and World Bank in the 
development of international pharmaceutical policies and has helped 
develop the pricing and reimbursement systems in Vietnam, Serbia, 
Romania and Albania, among others.

Ad founded RJW & Partners in 2008 with other renowned P&R experts 
including Neil Johnson and Chloe Brown, specialised in providing 
Pricing strategy development; Evaluation of new opportunities; Value 
proposition development, validation & communication; Evidence gap 
analysis and planning; Payer environment assessment; as well as Payer 
negotiation training. He has since involved in hundreds of projects, 
advising all therapeutic areas and most of today’s leading brands on 
pricing and market access strategies across Europe, US, Canada, Asia- 
Pacific and Latin America regions. His multinational clients include 
Novartis, AstraZeneca, Biogen, Ipsen, Santen, and many more. Some 
works he has done recently include:
• Payer perspective on new data for an oncology product
•   Providing global recommendations for pricing and indication 

sequencing in oncology
•   Pricing & market access recommendations for a product in alcohol 

dependence
•   Evidence requirements and funding of a long-acting intravenous 

antibiotic
•   Global Value Dossier development for a new product in ADHD
•   Assessment to inform corporate strategy based on P&MA issues 

with biosimilars
•   Assessment of Future Payer Environment for Pipeline Products 

using a Payer Advisory Board
•    Assessment of the price potential of an intranasal formulation of a 

benzodiazepine
•  Assessment of the P&MA potential of an in-licensing opportunity for 

a drug replacing surgery
•   Delivered a Senior management workshop to aid integration of 

P&MA principles into development
•   Payer objection handling workshop for an orphan drug
Ad has a degree in medicine and an MBA from the Rotterdam School of 
Management.

WHAT PAST DELEGATES LIKED ABOUT 
OUR PHARMACEUTICAL COURSES
“The coverage of topics is very relevant to my job, the programme was 
kept highly interactive; trainer and other attendees provided many 
different point of views”
Emily Chin, Revenue Manager, Sanofi-Aventis

“The course helps me understand better on price registration; topics 
on generics and biosimilars are extremely helpful”
Talaz Ahmod, Global Brand & Channel Insights Lead, GSK

“The programme includes good general information on pharma pricing 
strategies across the ASEAN region. I liked the global biosimilar trends 
discussion”
Shahanar Sulaiman, Deputy Operations Director, 
Pharmaniaga Manufacturing Berhad

“Insights provided are of high level and very actionable.”
Alexius Wong, Market Access Manager, Roche

InformaConnect Singapore Training Academy
Informa Connect Singapore is the Trading name for IBC Asia (S) Pte Ltd. 
Our name has changed but our vision and purpose remain the same.

To talk through the many options available 
please call our training specialist: 
Miki Kong

+65 6508 2477
onsite.training.sg@informa.com

Save up to 40% with Our In House Training Programmes!
TRAIN THE TEAM! 



2-Day Agenda Outline
A COMPREHENSIVE APPROACH TO FUNDING: 
PRICING, REIMBURSEMENT AND PROCUREMENT OF 
MEDICINES IN A GLOBAL AND ASIAN PERSPECTIVE.

THE INTERNATIONAL P&R ENVIRONMENT
Session 1 - Healthcare structures and models
• USA example
• European example
• ASEAN example

Session 2 - Country cost control measures 
(demand and supply approaches)
• USA example
• European example
• ASEAN example

Session 3 - Pricing and reimbursement systems across 
the globe
• USA example
• European example
• ASEAN example

STRATEGY: PRICING & REIMBURSEMENT STRATEGY
Session 4 - Price composition and sensitivity
• Price modelling
• Secondary research
• Primary research
• Scientific advice (P&R and regulatory)
• Formal
• Informal
• Competitive response
• International aspects

Session 5 - Reimbursement
• Requirements
• Preparing dossiers
• Negotiations
• International aspects

Session 6: Proving value
• Informing clinical strategy
• HTA overview
• HTA applications and case studies
• Demonstrating value to payers and regulators
• Early market access approach
• In-licensing due diligence

Session 7: Formulary management – ASEAN case study
• Rational selection of products methodology
•  How drug selection works at national, regional and hospital

level
• Procurement models and consortia
• Final negotiations
• International aspects

CASE STUDY AND DISCUSSION:
• Strategic Pharma Pricing Roadmap
• ASEAN’s response to “Early Market Access"

Session 8: Market access in relation to pricing, 
reimbursement and procurement
• Early access schemes
• Reference pricing, price corridors and launch sequencing
• Indication sequencing
• Patient access schemes
• Parallel trade

MARKET ACCESS ACROSS PRODUCT CATEGORIES IN 
ASEAN
Session 9 – Orphan Drugs Module
• Introduction
• Specific considerations
• Regulations supporting access
• Pricing
• Pre-approval use
• Case studies and lessons learned – Rare disease

Session 10 – Biosimilars and Pricing
• Clinical and Budget impact data needs
• Pricing and reimbursement requirements
• Operational issues

Session 11 - Combination products
• Position of regulators
• Pricing and reimbursement requirements
• Data needs and studies

Session 12: Generics
• Abbreviated pricing and reimbursement procedures
• Data needs and studies
• Limits in pricing and reimbursement

• Pharmaceutical Licenses
16-17 March 2020, Singapore

•  Pharma Regulatory Affairs Risk Management
20-21 April 2020, Singapore

•

•  Generic Drugs - Reglatory & Product Development
Strategies
June 2020, Singapore

• Regulatory Affairs for Clinical Trials
June 2020, Singapore

INFORMA CONNECT ACADEMY UPCOMING TRAINING EVENTS

        Book online
www.informaconnect.com.sg/pharmapricing

         Book via email
 register@informa.com

      Book over the phone
+65 6508 2401 Pharmaceutical Training Academy
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Reimbursement, Market Access and Regulatory Strategies



MAIL 
the attached registration form with your cheque 
to IBC Asia (S) Pte Ltd
c/o Informa Regional Business Services
103 Penang Road, Visioncrest Commercial 
#04-01, Singapore 238467

Telephone
Customer Service Hotline +65 6508 2401

Email
register@informa.com

Fax
+65 6508 2407

Web
www.informaconnect.com.sg/
pharmapricing

5 Easy Ways to Register

1

2

3

4

5

Follow us on LinkedIn and Twitter to find out 
more about the latest industry information.

Connect with Us

Twitter: www.twitter.com/
@informaconnectsg

LinkedIn: www.linkedin.com/
company/informaconnectsg

Mandarin Orchard Singapore, by Meritus
333 Orchard Road, Singapore 238867
Tel: +65 6831 6062  |  Fax: +65 6737 3130  |  Mobile No.: +65 8298 9442
Contact Person: Tan Ai Li
(Assistant Director Of Business Development, Catering Sales) Email: aili.tan@meritushotels.com
Website: www.meritushotels.com

Payment must be received 10 business days prior to the event. To take advantage of discounts with 
an expiry date, registration and payment must be received by the cut-off date.

•  Payment by bankers draft or cheque in S$ or US$ should be made in favour of “IBC Asia (S) Pte 
Ltd” and mailed to:
IBC Asia (S) Pte Ltd
c/o Informa Regional Business Services
 103 Penang Road, Visioncrest Commercial #04-01, Singapore 238467
Attn: The Accounts Receivable Team

• Payment by bank transfer in S$ or US$ made payable to:
IBC Asia (S) Pte Ltd
A/C No.:147-059513-001 (S$) 
A/C No.:260-457866-178 (US$) 
 The Hongkong and Shanghai Banking Corporation Limited 21 Collyer Quay, HSBC Building 
Singapore 049320
Bank Swift Code: HSBCSGSG 
Bank Code: 7232

HOTEL INFORMATION

PAYMENT TERMS

Should you be unable to attend, a substitute delegate is welcome at no extra charge. Cancellations must be received in 
writing at least 10 business days before the start of the event, to receive a refund less 10% processing fee per registration. 
The company regrets that no refund will be made available for cancellation notifications received less than 10 business 
days before the event.

•  Payment by Credit Card (AMEX, VISA or MasterCard). The best way to pay by credit card is through our secure portal 
built into the website. To pay by phone please indicate the contact name and details below and our Customer Services 
Team will call within 24 hours to take payment. Please do not send credit card information by email.

The personal information entered during your registration/order or provided by you will be held on database an may b 
shared with companies in the Informa Group in the UK an internationally. Occasionally, your details may be obtained from or 
shared with external companies who wish to communicate with you offers related to your business activities. If you do not 
wish your details to be used for this purpose please contact our Database Department at Email: database.sg@informa.com, 
Tel: +65 6508 2400 or Fax:+65 6508 2408.

Please quote the name of the delegate, event title and invoice number on the advice when remitting payment. Bank charges 
are to be deducted from participating organisations own accounts. Please fax your payment details (copy of remittance 
advice, cheque or draft to +65 6508 2407).

Attendance will only be permitted upon receipt of full payment. Participants wishing to register at the door are responsible to 
ensure all details are as published. Informa Connect Singapore assumes no further liability or obligation, beyond the refund 
of the paid registration fee, in the event of postponement or cancellation by Informa Connect Singapore.

CANCELLATIONS / SUBSTITUTION

DATA PROTECTION

IMPORTANT NOTE

❑ Yes! I/We Will Attend Pharma Pricing
14-15 May 2020
Mandarin Orchard Hotel, Singapore

Delegate 1 Details 
Name: Dr/Mr/Ms 
Job Title:
Department
Tel:                  Mobile No.:
Email:
Delegate 3 Details 
Name: Dr/Mr/Ms 
Job Title:
Department
Tel:                  Mobile No.:
Email:

Delegate 2 Details 
Name: Dr/Mr/Ms 
Job Title:
Department
Tel:                  Mobile No.:
Email:
Delegate 4 Details 
Name: Dr/Mr/Ms 
Job Title:
Department
Tel:                  Mobile No.:
Email:

•  Special Group Discount pricing is applicable to groups of 2 or more delegates from the same organisation registering for the same 
event, at the same time. 

• Fee stated is the discounted price PER DELEGATE. Only one discount applies - either the early bird rate OR the Special Group Discount.
•  All fees stated include luncheons, refreshments and complete set of documentation. It does not include the cost of accommodation 

and travel.
• A 7% Goods & Services Tax (GST) is applicable to all Singapore based companies for Singapore venue.

RESERVE YOUR PLACE TODAY!
FEE PER DELEGATE

EARLY BIRD RATE
Register and Pay on or before 

20 March 2020

NORMAL RATE
Register and Pay after 

20 March 2020

❑ 2 Day Training Course SGD 3,395 (SAVE SGD 200) SGD 3,595

Register 2 Delegates & the 3rd attends FREE!
*Applicable to Normal Rates only
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Who is Head of your Department? Who is Head of Training?

Company Information 
Company Name: | Main Business/Activity:

Address:  | Postal Code:

Payment Method (Please tick:)
❑ I enclose my bankers draft / cheque payable to IBC Asia (S) Pte Ltd

❑ I am paying by bank transfer (copy attached)

❑ Payment by Credit Card. (AMEX, VISA or MasterCard accepted)

CREDIT CARD PAYMENTS
The best way to pay by credit card is through our secure on-line registration process, simply log on to the website at 
www.informaconnect.com.sg/pharmapricing and click “Register On-line”. If you would prefer to pay over the phone please 
complete the contact name and details and our Customer Services Team will call within 24 hours to take payment. As we 
treat your credit card information in the strictest confidence, please do not send payment details by email.
Credit card contact:   Department: 

Direct phone number:   Email: 

P40108
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